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Chairman’s Letter

To My Fellow Shareholders:

This year, MetLife will commemorate its 140th anniversary. This is an impressive milestone that we are
proud to celebrate, because it serves as a testament to our strength, commitment, and long-term
perspective. For 140 years, MetlLife has helped individuals and institutions build and protect their most
valuable assets. We offer our customers innovative financial solutions through a broad array of products —
life insurance, dental insurance, auto and home protection, annuities, and retirement and savings solutions.
More importantly, we promise to stand behind the guarantees in these products with the full financial
strength of MetLife. To keep the promises we make, we manage our company with discipline and plan for the
long-term.

This long-term approach has been incredibly successful for MetLife. We have grown to become the largest life insurer in the U.S., a
leading provider of employee benefits, and an expert in retirement and savings. Our understanding of customer needs and our ability to
execute on our growth plans have driven strong financial results. This was especially true in 2007.

Driving Growth

By many counts, MetLife had an outstanding year: premiums, fees and other revenues reached a record $34.8 billion; total assets grew
to $558.6 billion; and net income was strong at $4.3 billion. Across the board, all of our businesses continued to perform extremely well
and helped to make 2007 one of our best years ever.

Institutional Business achieved a record year in 2007 with nearly $14 billion in premiums, fees and other revenues. We retained our
customers through strong service, grew our existing relationships, and introduced new customers to MetLife. Today, we stand alone in the
marketplace with more than 90 of the top 100 FORTUNE 500® companies turning to MetLife for employee benefits. We have supplemented
our organic growth with acquisitions. For example, in early 2008, we completed the acquisition of SafeGuard Health Enterprises, Inc., to
augment our already strong dental offering in the key, growing markets of California, Florida, Texas, and Nevada.

We continue to see a tremendous need for solutions for individuals who are retired or approaching retirement. Our individual variable
annuity business in the U.S. had a very strong year in 2007 with a record $16.5 billion in individual annuity premiums and deposits. We
have increased our market position in this business from 11th in 2000 to 2nd at the end of 2007. Our expanding distribution reach over the
past several years, as well as the introduction of new and innovative variable annuity offerings, has enabled us to achieve this significant
growth.

Our focus on innovative products is also evident in our Auto & Home business. In 2007, we increased sales of our GrandProtect product
offering, which offers our customers complete personal insurance protection in one package. This growth in GrandProtect sales is even
more noteworthy when you consider the very competitive nature of the auto and home insurance market.

I'am very pleased with the performance of our International business. This segment experienced a 16% growth in top line results, and
represents approximately 16% of our 2007 net income. International has become — and will continue to be — an important, growing
contributor to MetLife's bottom line. We are successfully exporting our expertise outside of the U.S., and today we hold leading market
positions in several countries — including Mexico, South Korea, Chile and through our joint venture in Japan. Our efforts to expand
continue as we plant seeds for growth in a number of other countries, including China and India.

In addition to positioning MetLife’s businesses for further success, we are committed to leveraging our time-tested strengths in asset/
liability management. In a rapidly changing investment environment like the one experienced in 2007, our focus on identifying trends,
actively managing our portfolio, and consistently managing risk has been crucial. Our performance has been excellent, as evidenced by the
$19 billion in net investment income we generated during the year. The effective management of our $345 billion portfolio has enabled us to
keep the promises we make to our customers and meet the expectations you have as our shareholders.

At the same time, we continue to focus on the best ways to leverage our strong capital position at MetLife. In 2007, we repurchased
more than $1.7 billion of our common stock, announced a 25% increase in our annual common stock dividend, and grew book value to
$43.47 per share. Collectively, these actions and results demonstrate our commitment to providing value and a strong return to
shareholders.

Strong Leadership

Metlife was recently recognized by Forbes magazine as the “Best Managed Insurance Company” for 2008. | have always been proud of
our management team and the outstanding talent of our organization. Key to our success has been the MetLife Board of Directors. At this
year’'s annual shareholders meeting, three members of our Board will retire. Charlie Leighton, Helene Kaplan, and Jamie Houghton have
provided many years of service and made numerous contributions to the company. | am extremely grateful for their service and wish them



well. At the same time, | am very pleased to welcome our two newest Board members — Eduardo Castro-Wright and Lulu Wang. Eduardo
has held a number of key leadership roles at several well known companies in the U.S. and in the Latin America and Asia Pacific regions.
Similarly, Lulu has had a distinguished and successful career in professional money management, including the management of assets for
pensions, endowments and mutual funds. Both Eduardo and Lulu are great additions to the MetLife Board.

As a shareholder, you should feel excited by what MetLife has accomplished and confident about our prospects. Even more important,
you should know that you have ownership in a company that continues to have a significant, positive impact on the lives of millions of
individuals around the world. We are committed to leveraging our 140 years of experience to generate further growth and managing MetLife
for the long-term.

Thank you for your continued support.

Sincerely,

Wt it

C. Robert Henrikson
Chairman of the Board, President and Chief Executive Officer
MetLife, Inc.

February 28, 2008
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Note Regarding Forward-Looking Statements

This Annual Report, including the Management’s Discussion and Analysis of Financial Condition and Results of Operations, contains
statements which constitute forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995,
including statements relating to trends in the operations and financial results and the business and the products of MetLife, Inc. (the
“Holding Company”) and its subsidiaries (collectively, “MetLife” or the “Company”), as well as other statements including words such as
“anticipate,” “believe,” “plan,” "estimate,” “expect,” “intend” and other similar expressions. Forward-looking statements are made based
upon management’s current expectations and beliefs concerning future developments and their potential effects on MetLife, Inc. and its
subsidiaries. Such forward-looking statements are not guarantees of future performance. See “Management’s Discussion and Analysis of
Financial Condition and Results of Operations.”

Selected Financial Data

The following selected financial data has been derived from the Company’s audited consolidated financial statements. The statement of
income data for the years ended December 31, 2007, 2006 and 2005 and the balance sheet data as of December 31, 2007 and 2006
have been derived from the Company’s audited financial statements included elsewhere herein. The statement of income data for the years
ended December 31, 2004 and 2003 and the balance sheet data as of December 31, 2005, 2004 and 2003 have been derived from the
Company'’s audited financial statements not included herein. The selected financial data set forth below should be read in conjunction with
“‘Management’s Discussion and Analysis of Financial Condition and Results of Operations” and the consolidated financial statements and
related notes included elsewhere herein. Some previously reported amounts have been reclassified to conform with the presentation at
and for the year ended December 31, 2007.

Years Ended December 31,
2007 2006 2005 2004 2003
(In millions)

Statement of Income Data(1)
Revenues(2)(3):

Premiums . . . . . $27,895 $26,412  $24,860 $22,200 $20,575
Universal life and investment-type product policy fees . . .. ... . ... ... ... 5,311 4,780 3,828 2,867 2,495
Net investmentincome . . . . . . . 19,006 17,082 14,756 12,261 11,373
Other revenues . . . . . . 1,633 1,362 1,271 1,198 1,199
Net investment gains (I0SSeS) . . . . . . .« . . (738) (1,382) (86) 175 (651)
Total revenues . . . ... 53,007 48,254 44,629 38,701 35,091
Expenses(2)(3):
Policyholder benefits and claims . . . . . . ... ... . . ... . 27,828 26,431 25,506 22,662 20,811
Interest credited to policyholder account balances .. .. ...... .. .. ... .. 5,741 5171 3,887 2,997 3,035
Policyholder dividends. . . . . . . . . .. 1,726 1,701 1,679 1,666 1,731
Other eXpEeNSES . . . v v 11,673 10,783 9,264 7,813 7,168
Total expenses . . . ... 46,968 44,086 40,336 35,138 32,745

Income from continuing operations before provision for income tax. . .. ... .. 6,039 4,168 4,293 3,663 2,346
Provision for income tax(2) . . . . . . .. 1,759 1,097 1,222 991 580
Income from continuing operations . . . . . .. ... 4,280 3,071 3,071 2,672 1,766
Income from discontinued operations, net of income tax(2) . . ... ... ... ... 37 3,222 1,643 272 477
Income before cumulative effect of a change in accounting, net of income tax. . 4,317 6,293 4,714 2,844 2,243
Cumulative effect of a change in accounting, net of

income tax(3) . . . . . — — — (86) (26)
Netincome . . . . . 4,317 6,293 4,714 2,758 2,217
Preferred stock dividends . . . .. . .. . 137 134 63 — —
Charge for conversion of company-obligated mandatorily redeemable securities

of asubsidiary trust . . . . . . . - — — — 21
Net income available to common shareholders . . . . ... ... . ... ... ... $ 4,180 $ 6,159 $ 4651 $ 2,758 $ 2,196
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investment income attributable to higher yields was primarily due to higher returns on fixed maturity securities, other limited partnership
interests excluding hedge funds, equity securities and improved securities lending results, partially offset by lower returns on real estate
joint ventures, cash, cash equivalents and short-term investments, hedge funds and mortgage loans. Management anticipates that
investment income and the related yields on other limited partnership interests may decline during 2008 due to increased volatility in the
equity and credit markets during 2007.

Interest Margin

Interest margin, which represents the difference between interest earned and interest credited to policyholder account balances
increased in the Institutional and Individual segments for the year ended December 31, 2007 as compared to the prior year. Interest earned
approximates net investment income on investable assets attributed to the segment with minor adjustments related to the consolidation of
certain separate accounts and other minor non-policyholder elements. Interest credited is the amount attributed to insurance products,
recorded in policyholder benefits and claims, and the amount credited to policyholder account balances for investment-type products,
recorded In interest credited to policyholder account balances. Interest credited on insurance products reflects the current year impact of
the interest rate assumptions established at issuance or acquisition. Interest credited to policyholder account balances is subject to
contractual terms, including some minimum guarantees. This tends to move gradually over time to reflect market interest rate movements
and may reflect actions by management to respond to competitive pressures and, therefore, generally does not introduce volatility in
expense.

Net Investment Gains (Losses)

Net investment losses decreased by $644 million to a loss of $738 million for the year ended December 31, 2007 from a loss of
$1,382 million for the comparable 2006 period. The decrease in net investment losses was primarily due to a reduction of losses on fixed
maturity securities resulting principally from the 2006 portfolio repositioning in a rising interest rate environment, increased gains from
asset-based foreign currency transactions due to a decline in the U.S. dollar year over year against several major currencies and increased
gains on equity securities, partially offset by increased losses from the mark-to-market on derivatives and reduced gains on real estate and
real estate joint ventures.

Underwriting

Underwriting results are generally the difference between the portion of premium and fee income intended to cover mortality, morbidity
or other insurance costs, less claims incurred, and the change in insurance-related liabilities. Underwriting results are significantly
influenced by mortality, morbidity or other insurance-related experience trends, as well as the reinsurance activity related to certain blocks
of business. Consequently, results can fluctuate from period to period. Underwriting results, excluding catastrophes, in the Auto & Home
segment were less favorable for the year ended December 31, 2007, as the combined ratio, excluding catastrophes, increased to 86.3%
from 82.8% for the year ended December 31, 2006. Underwriting results were favorable in the non-medical health & other, group life and
retirement & savings businesses in the Institutional segment. Underwriting results were unfavorable in the life products in the Individual
segment.

Other Expenses

Other expenses increased by $890 million, or 8%, to $11,673 million for the year ended December 31, 2007 from $10,783 million for
the comparable 2006 period.

The following table provides the change from the prior year in other expenses by segment:

% of Total
$ Change $ Change

(In millions)

INdividual . . . $512 57%
International . . . . . . 219 25
Institutional . . . . . 124 14
Corporate & Other . . . . 51 6
Auto & HOME . . o (15) (2)
Reinsurance . . . . _ () =
Total Change. . . o o o $890 100%

The Individual segment contributed to the year over year increase in other expenses primarily due to higher DAC amortization, higher
expenses associated with business growth, information technology and other general expenses, the impact of revisions to certain
liabilities, including pension and postretirement liabilities and policyholder liabilities in the prior year, and a write-off of a receivable in the
current year.

The International segment contributed to the year over year increase in other expenses primarily due to the business growth
commensurate with the increase in revenues discussed above. It was driven by the following factors:

e Argentina’s other expenses increased primarily due to a liability for servicing obligations that was established as a result of pension
reform, an increase in commissions on bancassurance business, an increase in retention incentives related to pension reform, and
the impact of management’s update of DAC assumptions as a result of pension reform and growth, partially offset by a lower increase
in liabilities due to inflation and exchange rate indexing.

e South Korea's other expenses increased primarily due to the favorable impact in DAC amortization associated with the implemen-
tation of a more refined reserve valuation system in the prior year, additional expenses associated with growth and infrastructure
initiatives, as well as business growth and higher bank insurance fees, partially offset by a decrease in DAC amortization.

e Mexico's other expenses increased due to higher expenses related to business growth and the favorable impact in the prior year of
liabilities that were reduced, offset by a decrease in DAC amortization resulting from management’s update of assumptions used to
determine estimated gross profits in both the current and prior years and a decrease in liabilities based on a review of outstanding
remittances.
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e Other expenses increased in India primarily due to headcount increases and growth initiatives, partially offset by the impact of
management's update of assumptions used to determine estimated gross profits.

e Other expenses increased in Australia primarily due to business growth and changes in foreign currency exchange rates.

e Other expenses increased in Chile primarily due to compensation costs, infrastructure and marketing programs, and growth partially
offset by a decrease in DAC amortization related to inflation indexing.

e Other expenses increased in Hong Kong due to the acquisition of the remaining 50% interest in MetlLife Fubon and the resulting
consolidation of the operation.

e |reland’s other expenses increased due to higher start-up costs, as well as foreign currency transaction losses.

e Brazil's other expenses increased due to changes in foreign currency exchange rates partially offset by an increase in litigation
liabilities in the prior year.

e The United Kingdom's other expenses increased due to changes in foreign currency exchange rates and higher spending on
business initiatives partially offset by lower DAC amortization resulting from calculation refinements.

e These increases in other expenses were partially offset by a decrease in Taiwan’s other expenses primarily due to a one-time increase
in DAC amortization in the prior year due to a loss recognition adjustment resulting from low interest rates related to product
guarantees coupled with high persistency rates on certain blocks of business, an increase in DAC amortization in the prior year
associated with the implementation of a new valuation system, as well as one-time expenses in the prior year related to the
termination of the agency force, and expense reductions recognized in the current year due to the elimination of the agency force.

Other expenses decreased in the home office primarily due to the elimination of certain intercompany expenses previously charged to
the International segment, offset by higher spending on growth and infrastructure initiatives.

The Institutional segment contributed to the year over year increase primarily due to an increase in non-deferrable volume-related and
corporate support expenses, higher DAC amortization associated with the ongoing implementation of SOP 05-1 in the current year, a
charge related to the reimbursement of dental claims in the current year, the establishment of a contingent legal liability in the current year
and the impact of certain revisions in both years. These increases were partially offset by a benefit related to a reduction of an allowance for
doubtful accounts in the current year, the impact of a charge of non-deferrable LTC commissions expense, a charge associated with costs
related to the sale of certain small market record keeping businesses and a regulatory settlement, all in the prior year.

Corporate & Other contributed to the year over year increase in other expenses primarily due to higher interest expense, higher interest
on tax contingences and an increase in interest credited to bankholder deposits at MetlLife Bank, National Association, a national bank
(“MetLife Bank” or “MetlLife Bank, N.A."), partially offset by lower corporate support expenses, lower costs from reductions of Metlife
Foundation contributions, integration costs incurred in the prior year and lower legal costs.

These increases in other expenses were partially offset by a decrease in the Auto & Home segment primarily related to lower information
technology and advertising costs, partially offset by minor changes in a variety of expense categories.

These increases in other expenses were partially offset by a decrease in the Reinsurance segment primarily due to a decrease in
expenses associated with DAC, partially offset by an increase in interest expense associated with note offerings in both years, an increase
in minority interest expense, as well as an increase in compensation and overhead-related expenses associated with RGA’s international
expansion and general growth in the operations.

Net Income

Income tax expense for the year ended December 31, 2007 was $1,759 million, or 29% of income from continuing operations before
provision for income tax, compared with $1,097 million, or 26% of such income, for the comparable 2006 period. The 2007 and 2006
effective tax rates differ from the corporate tax rate of 35% primarily due to the impact of non-taxable investment income and tax credits for
investments in low income housing. In addition, the increase in the effective rate for FIN 48 liability additions is entirely offset by an increase
in non-taxable investment income. The 2007 period includes a benefit for decrease in international deferred tax valuation allowances and
the 2006 period included a prior year benefit for international taxes. Lastly, the 2006 period included benefit for a “provision-to-filed return”
adjustment regarding non-taxable investment income.

Income from discontinued operations, net of income tax, decreased by $3,185 million, or 99%, to $37 million for the year ended
December 31, 2007 from $3,222 million for the comparable 2006 period. The decrease in income from discontinued operations was
primarily due a gain of $3 billion, net of income tax, on the sale of the Peter Cooper Village and Stuyvesant Town properties in Manhattan,
New York, that was recognized during the year ended December 31, 2006. In addition, there was lower net investment income and net
investment gains (losses) of $144 million, net of income tax, from discontinued operations related to real estate properties sold or held-for-
sale during the year ended December 31, 2007 as compared to the year ended December 31, 2006. Also contributing to the decrease
was lower income from discontinued operations of $23 million, net of income tax, related to the sale of MetLife Australia’'s annuities and
pension businesses to a third party in the third quarter of 2007 and lower income from discontinued operations of $18 million, net of
income tax, related to the sale of SSRM resulting from a reduction in additional proceeds from the sale received during the year ended
December 31, 2007 as compared to the year December 31, 2006.

Year ended December 31, 2006 compared with the year ended December 31, 2005 — The Company

Income from Continuing Operations

Income from continuing operations was $3,071 million for the years ended December 31, 2006 and December 31, 2005. Excluding the
acquisition of Travelers, which contributed $298 million during the first six months of 2006 to the year over year increase, income from
continuing operations decreased by $298 million. Income from continuing operations for the years ended December 31, 2006 and 2005
included the impact of certain transactions or events, the timing, nature and amount of which are generally unpredictable. These
transactions are described in each applicable segment’s discussion. These items contributed a charge of $23 million, net of income tax, to
the year ended December 31, 2006. These items contributed a benefit of $48 million, net of income tax, to the year ended December 31,
2005. Excluding the impact of these items and the acquisition of Travelers, income from continuing operations decreased by $227 million
for the year ended December 31, 2006 compared to the prior 2005 period.
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The following table provides the change in income from continuing operations by segment, excluding Travelers, and certain transactions
as mentioned above:

% of Total
$ Change $ Change

(In millions)

Institutional . . . . $(319) (140)%
Individual . . oo (68) (30)
International . . . . . (33) (15)
Corporate & Other . . . . . (25) (11
AUtO & HOME. o o 192 85
Reinsurance . . . . . __ 26 _n
Total change, net of income tax . . .. . . . . . . . . $(227) (100)%

The Institutional segment’s income from continuing operations decreased primarily due to an increase in net investment losses, a
decline in interest margins, an increase in operating expenses, which included a charge associated with costs related to the sale of certain
small market recordkeeping businesses, a charge associated with non-deferrable LTC commissions expense and a charge associated with
costs related to a previously announced regulatory settlement, partially offset by the impact of integration costs in the prior year and
favorable underwriting results.

The Individual segment’s income from continuing operations decreased as a result of an increase in net investment losses, a decline in
interest margins, higher expenses and annuity benefits, as well as increases in interest credited to policyholder account balances and
policyholder dividends. These decreases were partially offset by increased fee income related to the growth in separate account products,
favorable underwriting results in life products, lower DAC amortization and a decrease in the closed block-related policyholder dividend
obligation.

Income from continuing operations in Corporate & Other decreased primarily due to higher investment losses, higher interest expense
on debt, corporate support expenses, interest credited to bankholder deposits and legal-related costs, partially offset by an increase in tax
benefits, an increase in net investment income, lower integration costs and an increase in other revenues.

The decrease in income from continuing operations in the International segment was primarily attributable to the following factors:

e Taiwan had a decrease due to a loss recognition adjustment and a restructuring charge, partially offset by reserve refinements
associated with the implementation of a new valuation system.

e Income from continuing operations decreased in Canada primarily due to the realignment of economic capital in the prior year.

e |[ncome from continuing operations in Mexico decreased primarily due to an increase in amortization of DAC, higher operating
expenses, the net impact of an adjustment to the liability for experience refunds on a block of business, a decrease in various one-
time other revenue items in both periods, as well as an increase in income tax expense due to a tax benefit realized in the prior year.
These decreases in Mexico were partially offset by a decrease in certain policyholder liabilities caused by a decrease in unrealized
investment gains on invested assets supporting those liabilities relative to the prior year, a decrease in policyholder benefits
associated with a large group policy that was not renewed by the policyholder, a benefit in the current year from the release of
liabilities for pending claims that were determined to be invalid following a review, and the unfavorable impact in the prior year of
contingent liabilities.

e |n addition, a decrease in Brazil was primarily due to an increase in policyholder benefits and claims related to an increase in future
policyholder benefit liabilities on specific blocks of business and an increase in litigation liabilities, as well as adverse claim
experience in the current year.

e The home office recorded higher infrastructure expenditures in support of segment growth, as well as a contingent tax liability. This
was offset by a reduction in the amount charged for economic capital.

e Results of the Company's investment in Japan decreased primarily due to variability in the hedging program.

e |In addition, expenses related to the Company’s start-up operations in Ireland reduced income from continuing operations. A valuation
allowance was established against the deferred tax benefit resulting from the Ireland losses.

e Partially offsetting these decreases in income from continuing operations were increases in Chile and the United Kingdom due to
continued growth of the in-force business.

e |n addition, an increase occurred in Australia due to reserve strengthening on a block of business in the prior year.

e South Korea's income from continuing operations increased due to growth in the in-force business and the implementation of a more
refined reserve valuation system.

e Argentina’s income from continuing operations increased due to higher net investment income resulting from capital contributions,
the release of liabilities for pending claims that were determined to be invalid following a review, the favorable impact of foreign
currency exchange rates and inflation rates on certain contingent liabilities, the utilization of net operating losses for which a valuation
allowance had been previously established, and an increase in the prior year period of a deferred income tax valuation allowance, as
well as business growth. Changes in foreign currency exchange rates also contributed to the increase.

Partially offsetting the decreases in income from continuing operations was an increase in the Auto & Home segment primarily due to a
loss in the third quarter of 2005 related to Hurricane Katrina, favorable development of prior year loss reserves, improvement in non-
catastrophe loss experience and a reduction in loss adjustment expenses. These increases were partially offset by higher catastrophe
losses, excluding Hurricanes Katrina and Wilma, in the current year period, and decreases in net earned premiums, other revenues, and
net investment income, as well as an increase in other expenses.

Income from continuing operations in the Reinsurance segment increased primarily due to added business in-force from facultative and
automatic treaties and renewal premiums on existing blocks of business in the U.S. and international operations, an increase in net
investment income due to growth in the invested asset base and an increase in other revenues. These items were partially offset by
unfavorable mortality experience, an increase in liabilities associated with Reinsurance Group of America, Incorporated’s ("“RGA”) Argentine
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pension business in the prior period and an increase in other expenses, primarily related to expenses associated with DAC, interest
expense, minority interest expense and equity compensation costs.

Revenues and Expenses

Premiums, Fees and Other Revenues

Premiums, fees and other revenues increased by $2,595 million, or 9%, to $32,554 million for the year ended December 31, 2006 from
$29,959 million for the comparable 2005 period. Excluding the impact of the acquisition of Travelers, which contributed $945 million during
the first six months of 2006 to the year over year increase, premiums, fees and other revenues increased by $1,650 million.

The following table provides the change in premiums, fees and other revenues by segment, excluding Travelers:

% of Total
$ Change $ Change

(In millions)

REINSUIANCE . . o o v o e $ 487 30%
International . . . . . 470 28
Institutional . . . . . o 458 28
Individual . o o 229 14
Corporate & Other . . . . . 4 —
AUtO & HOME. . o 2 —
Total change. . . . . $1,650 100%

The growth in the Reinsurance segment was primarily attributable to premiums from new facultative and automatic treaties and renewal
premiums on existing blocks of business in the U.S. and international operations.

The growth in the International segment was primarily due to the following factors:

e An increase in Mexico's premiums, fees and other revenues due to growth in the business and higher fees, partially offset by an

adjustment for experience refunds on a block of business and various one- time other revenue items in both years.

e South Korea's premiums, fees and other revenues increased due to business growth, as well as the favorable impact of foreign

currency exchange rates.

e Brazil's premiums, fees and other revenues increased due to business growth and higher bancassurance business, as well as an

increase in amounts retained under reinsurance arrangements.

e Chile’'s premiums, fees and other revenues increased primarily due to higher institutional premiums through its bank distribution

channel, partially offset by lower annuity sales.

e Business growth in the United Kingdom, Argentina, Australia and Taiwan, as well as the favorable impact of changes in foreign

currency exchange rates, also contributed to the increase in the International segment.

The growth in the Institutional segment was primarily due to growth in the dental, disability, AD&D products, as well as growth in the LTC
and IDI businesses, all within the non-medical health & other business. Additionally, growth in the group life business was attributable to the
impact of sales and favorable persistency largely in the term life business. These increases in the non-medical health & other and group life
businesses were partially offset by a decrease in the retirement & savings business. The decline in retirement & savings was primarily due
to a decline in premiums from structured settlements predominantly due to lower sales, partially offset by an increase in master terminal
funding premiums (“MTF").

The growth in the Individual segment was primarily due to higher fee income from universal life and investment-type products and an
increase in premiums from other life products, partially offset by a decrease in immediate annuity premiums and a decline in premiums
associated with the Company's closed block business as this business continues to run-off.

Net Investment Income

Net investment income increased by $2,326 million, or 16%, to $17,082 million for the year ended December 31, 2006 from
$14,756 million for the comparable 2005 period. Excluding the impact of the acquisition of Travelers, which contributed $1,425 million
during the first six months of 2006 to the year over year increase, net investment income increased by $901 million of which management
attributes $648 million to growth in the average asset base and $253 million to an increase in yields. This increase was primarily due to an
overall increase in the asset base, an increase in fixed maturity security yields, improved results on real estate and real estate joint
ventures, mortgage loans, and other limited partnership interests, as well as higher short-term interest rates on cash equivalents and short-
term investments. These increases were partially offset by a decline in investment income from securities lending results, and bond and
commercial mortgage prepayment fees.

Interest Margin

Interest margin, which represents the difference between interest earned and interest credited to policyholder account balances,
decreased in the Institutional and Individual segments for the year ended December 31, 2006 as compared to the prior year. Interest
earned approximates net investment income on investable assets attributed to the segment with minor adjustments related to the
consolidation of certain separate accounts and other minor non-policyholder elements. Interest credited is the amount attributed to
insurance products, recorded in policyholder benefits and claims, and the amount credited to policyholder account balances for
investment-type products, recorded in interest credited to policyholder account balances. Interest credited on insurance products
reflects the current period impact of the interest rate assumptions established at issuance or acquisition. Interest credited to policyholder
account balances is subject to contractual terms, including some minimum guarantees. This tends to move gradually over time to reflect
market interest rate movements and may reflect actions by management to respond to competitive pressures and, therefore, generally
does not introduce volatility in expense.
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Net Investment Gains (Losses)

Net investment losses increased by $1,296 million to a loss of $1,382 million for the year ended December 31, 2006 from a loss of
$86 million for the comparable 2005 period. Excluding the impact of the acquisition of Travelers, which contributed a loss of $294 million
during the first six months of 2006 to the year over year increase, net investment losses increased by $1,002 million. The increase in net
investment losses was due to a combination of losses from the mark-to-market on derivatives and foreign currency transaction losses
during 2006, largely driven by increases in U.S. interest rates and the weakening of the dollar against the major currencies the Company
hedges, notably the euro and pound sterling.

Underwriting

Underwriting results are generally the difference between the portion of premium and fee income intended to cover mortality, morbidity
or other insurance costs, less claims incurred, and the change in insurance-related liabilities. Underwriting results are significantly
influenced by mortality, morbidity or other insurance-related experience trends and the reinsurance activity related to certain blocks of
business and, as a result, can fluctuate from period to period. Underwriting results were favorable within the life products in the Individual
segment, as well as in the Reinsurance segment, and in the group life and non-medical health & other products in the Institutional segment.
Retirement & saving’s underwriting results were mixed across several products in the Institutional segment. Underwriting results, excluding
catastrophes, in the Auto & Home segment were favorable for the year ended December 31, 2006, as the combined ratio, excluding
catastrophes, decreased to 82.8% from 86.7% for the year ended December 31, 2005. Underwriting results in the International segment
increased commensurate with the growth in the business for most countries with the exception of Brazil, which experienced unfavorable
claim experience, and Argentina, which experienced improved claim experience.

Other Expenses

Other expenses increased by $1,519 million, or 16%, to $10,783 million for the year ended December 31, 2006 from $9,264 million for
the comparable 2005 period. Excluding the impact of the acquisition of Travelers, which contributed $605 million during the first six months
of 2006 to the year over year increase, other expenses increased by $914 million. The year ended December 31, 2006 includes a
$35 million contribution to the MetLife Foundation. The year ended December 31, 2005 included a $28 million benefit associated with the
reduction of a previously established real estate transfer tax liability related to MLIC’s demutualization in 2000. Excluding these items and
the acquisition of Travelers, other expenses increased by $851 million from the comparable 2005 period.

The following table provides the change in other expenses by segment, excluding Travelers, and certain transactions as mentioned
above:

% of Total
$ Change $ Change

(In millions)

INnternational . . . . ., $326 38%
Corporate & Other . . .. . 287 34
Reinsurance . . . . 236 28
INstitutional . . . . . o 79 9
AUTO & HOME. o o 17 2
Individual . . . o (949 (11)
Total change. . . . . . $851 100%

The International segment contributed to the year over year increase in other expenses primarily due to business growth commensurate

with the increase in revenues discussed above and changes in foreign currency exchange rates. This was driven by the following factors:

e Taiwan’s other expenses increased due to an increase in amortization of DAC, due to a loss recognition adjustment, refinements
associated with the implementation of a new valuation system and a restructuring charge.

e Mexico’'s other expenses increased due to an increase in commissions commensurate with the revenue growth, higher DAC
amortization, higher expenses related to growth initiatives and additional expenses associated with the Mexican pension business,
partially offset by the unfavorable impact of contingent liabilities that were established in the prior year related to potential employment
matters and which were eliminated in the current year.

e South Korea's other expenses increased due to an increase in DAC amortization and general expenses, partially offset by a decrease
in DAC amortization associated with the implementation of a more refined reserve valuation system.

e Brazil's other expenses increased due to an increase in litigation liabilities.

e Other expenses associated with the home office increased due to an increase in expenditures for information technology projects,
growth initiative projects and integration costs, as well as an increase in compensation expense.

e |n addition, expenses were incurred related to the start-up of operations in Ireland.

Corporate & Other contributed to the year over year variance in other expenses primarily due to higher interest expense, corporate
support expenses, interest credited to bankholder deposits at MetLife Bank and legal-related costs, partially offset by lower integration
costs.

The Reinsurance segment also contributed to the increase in other expenses primarily due to an increase in expenses associated with
DAC, interest expense and minority interest, as well as an increase in compensation, including equity compensation expense and
overhead-related expenses.

The Institutional segment contributed to the year over year increase primarily due to an increase in non-deferrable volume-related
expenses, a charge associated with costs related to the sale of certain small market recordkeeping businesses, a charge associated with
non-deferrable LTC commissions expense and a charge associated with costs related to a previously announced regulatory settlement, all
within the current year, partially offset by the reduction in Travelers-related integration costs, principally incentive accruals and an
adjustment of DAC for certain LTC products.
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The Auto & Home segment contributed to the year over year increase primarily due to expenditures related to information technology,
advertising and compensation costs.

Partially offsetting the increases in other expenses was a decrease in the Individual segment. This decrease was primarily due to lower
DAC amortization, partially offset by higher general spending in the current year, despite higher corporate incentives. In addition, the impact
of revisions to certain expenses, premium tax, policyholder liabilities and pension and postretirement liabilities, in both periods, increased
other expenses in the current year period.

Net Income

Income tax expense for the year ended December 31, 2006 was $1,097 million, or 26% of income from continuing operations before
provision for income tax, compared with $1,222 million, or 28%, of such income, for the comparable 2005 period. Excluding the impact of
the acquisition of Travelers, which contributed $118 million during the first six months of 2006, income tax expense was $979 million, or
26%, of income from continuing operations before provision for income tax, compared with $1,222 million, or 28%, of such income, for the
comparable 2005 period. The 2006 and 2005 effective tax rates differ from the corporate tax rate of 36% primarily due to the impact of non-
taxable investment income and tax credits for investments in low income housing. The 2006 effective tax rate also includes an adjustment
of a benefit of $33 million consisting primarily of a revision in the estimate of income tax for 2005, and the 2005 effective tax rate also
includes a tax benefit of $27 million related to the repatriation of foreign earnings pursuant to Internal Revenue Code Section 965 for which
a U.S. deferred tax provision had previously been recorded and an adjustment of a benefit of $31 million consisting primarily of a revision in
the estimate of income tax for 2004.

Income from discontinued operations consisted of net investment income and net investment gains related to real estate properties that
the Company had classified as available-for-sale or had sold and, for the years ended December 31, 2006 and 2005, the operations and
gain upon disposal from the sale of SSRM on January 31, 2005 and for the year ended December 31, 2005, the operations of MetLife
Indonesia which was sold on September 29, 2005. Income from discontinued operations, net of income tax, increased by $1,579 million,
or 96%, to $3,222 million for the year ended December 31, 2006 from $1,643 million for the comparable 2005 period. This increase is
primarily due to a gain of $3 billion, net of income tax, on the sale of the Peter Cooper Village and Stuyvesant Town properties in Manhattan,
New York, as well as a gain of $32 million, net of income tax, related to the sale of SSRM during the year ended December 31, 2006. This
increase was partially offset by gains during the year ended December 31, 2005 including $1,193 million, net of income tax, on the sales of
the One Madison Avenue and 200 Park Avenue properties in Manhattan, New York, as well as gains on the sales of SSRM and MetLife
Indonesia of $177 million and $10 million, respectively, both net of income tax. In addition, there was lower net investment income and net
investment gains from discontinued operations related to real estate properties sold or held-for-sale during the year ended December 31,
2006 compared to the year ended December 31, 2005.

Dividends on the Holding Company’s Preferred Shares issued in connection with financing the acquisition of Travelers increased by
$71 million, to $134 million for the year ended December 31, 2006, from $63 million for the comparable 2005 period, as the preferred
stock was issued in June 2006.
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Institutional
The following table presents consolidated financial information for the Institutional segment for the years indicated:

Years Ended December 31,
2007 2006 2005
(In millions)

Revenues
Premiums. . . . . $12,392  $11,867 $11,387
Universal life and investment-type product policy fees . . . . . ... ... . ... . ... ... 803 775 772
Net investment income . . . . . . . 8179 7,265 5,942
Other revenUEeS . . . . . o o 726 685 653
Net investment gains (I0SSES) . . . . . . . o 0 (680) (631) (10)
Total revenues . . . . . 21,620 19,961 18,744
Expenses
Policyholder benefits and claims . . . . . . . . . 13,806 13,367 12,776
Interest credited to policyholder account balances . . .. ... ... . . ... . .. .. ... 3,094 2,693 1,652
Policyholder dividends . . . . . . — — 1
Other BXPENSES. . o v v o 2,438 2,314 2,229
Total expenses . . . . . 19,338 18,274 16,658
Income from continuing operations before provision for income tax. . . .. ... ... ... 2,182 1,687 2,086
Provision forincome tax . . . . . . 743 562 698
Income from continuing operations . . . . . . . ... 1,439 1,125 1,388
Income from discontinued operations, net of income tax . ... ...... ... . ... ... 10 42 174
NEtiNCOME . . $ 1,449 $ 1,167 $ 1,662

Year ended December 31, 2007 compared with the year ended December 31, 2006 — Institutional

Income from Continuing Operations

Income from continuing operations increased $314 million, or 28%, to $1,439 million for the year ended December 31, 2007 from
$1,125 million for the comparable 2006 period.

Included in this increase are higher earnings of $33 million, net of income tax, from lower net investment losses. In addition, higher
earnings of $11 million, net of income tax, resulted from an increase in policyholder benefits and claims related to net investment gains
(losses). Excluding the impact of net investment gains (losses), income from continuing operations increased by $270 million, net of
income tax, compared to the prior year.

Interest margins increased $229 million, net of income tax, compared to the prior year. Management attributes this increase to a
$146 million increase in retirement & savings, a $46 million increase in group life and a $37 million increase in non-medical health and
other, respectively, all net of income tax. Interest margin is the difference between interest earned and interest credited to policyholder
account balances. Interest earned approximates net investment income on investable assets attributed to the segment with minor
adjustments related to the consolidation of certain separate accounts and other minor non-policyholder elements. Interest credited is the
amount attributed to insurance products, recorded in policyholder benefits and claims, and the amount credited to policyholder account
balances for investment-type products, recorded in interest credited to policyholder account balances. Interest credited on insurance
products reflects the current year impact of the interest rate assumptions established at issuance or acquisition. Interest credited to
policyholder account balances is subject to contractual terms, including some minimum guarantees. This tends to move gradually over
time to reflect market interest rate movements, and may reflect actions by management to respond to competitive pressures and,
therefore, generally does not introduce volatility in expense.

An increase in underwriting results of $89 million, net of income tax, compared to the prior year, contributed to the increase in income
from continuing operations. Management attributes this increase primarily to the non-medical health & other, group life and retirement &
savings businesses with increases of $65 million, $16 million and $8 million, all net of income tax, respectively.

Underwriting results are generally the difference between the portion of premium and fee income intended to cover mortality, morbidity,
or other insurance costs less claims incurred, and the change in insurance-related liabilities. Underwriting results are significantly
influenced by mortality, morbidity, or other insurance-related experience trends, as well as the reinsurance activity related to certain
blocks of business. Consequently, results can fluctuate from period to period.

Partially offsetting this increase in income from continuing operations were higher expenses related to an increase in non-deferrable
volume-related expenses and corporate support expenses of $72 million, net of income tax, as well as an increase in DAC amortization of
$44 million, net of income tax, primarily due to a $40 million, net of income tax, charge due to the ongoing impact on DAC and VOBA
amortization resulting from the implementation of SOP 05-1 in the current year. This increase in expense was partially offset by the impact
of certain revisions in both years for a net decrease of $34 million, net of income tax. The remaining increase in operating expenses was
more than offset by the remaining increase in premiums, fees, and other revenues.

Revenues
Total revenues, excluding net investment gains (losses), increased by $1,508 million, or 7%, to $22,100 million for the year ended
December 31, 2007 from $20,592 million for the comparable 2006 period.
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Net investment income increased by $914 million. Management attributes $742 million of this increase to growth in the average asset
base primarily within mortgage loans on real estate, fixed maturity securities, real estate joint ventures, other limited partnership interests,
and equity securities, driven by continued business growth, particularly growth in the funding agreements and global GIC businesses.
Additionally, management attributes $172 million of this increase in net investment income to an increase in yields, primarily due to higher
returns on fixed maturity securities, improved securities lending results, other limited partnership interests, and equity securities, partially
offset by a decline in yields on real estate and real estate joint ventures and mortgage loans.

The increase of $594 million in premiums, fees and other revenues was largely due to increases in the non-medical health & other
business of $483 million, primarily due to growth in the dental, disability, AD&D and IDI businesses of $478 million. Partially offsetting these
increases in the non-medical health & other business is a decline in the LTC business of $7 million, which includes a $66 million decrease
resulting from a shift to deposit liability-type contracts in the current year. Excluding this shift, LTC premiums would have increased due to
growth in the business. Group life increased $345 million, which management primarily attributes to a $262 million increase in term life,
primarily due to growth in the business from new sales and an increase in reinsurance assumed, partially offset by the impact of an increase
in experience rated refunds. In addition, corporate-owned life insurance and life insurance sold to postretirement benefit plans increased
by $65 million and $30 million, respectively. The increase in corporate-owned life insurance is largely attributable to fees earned on a large
sale in the current year. These increases in group life's premiums, fees and other revenues were partially offset by a decrease of $5 million
in the universal life insurance products. Partially offsetting the increase in premiums, fees and other revenues was a decline in retirement &
savings' premiums, fees and other revenues of $234 million, primarily from declines of $158 million and $79 million in structured settlement
and pension closeout premiums, respectively, partially offset by an increase of $3 million across several products. The declines in the
structured settlement and pension closeout businesses are predominantly due to the impact of lower sales in the current year. Premiums,
fees and other revenues from retirement & savings products are significantly influenced by large transactions and, as a result, can fluctuate
from period to period.

Expenses

Total expenses increased by $1,064 million, or 6%, to $19,338 million for the year ended December 31, 2007 from $18,274 million for
the comparable 2006 period.

The increase in expenses was attributable to higher interest credited to policyholder account balances of $501 million, higher
policyholder benefits and claims of $439 million and an increase in operating expenses of $124 million.

Management attributes the increase of $501 million in interest credited to policyholder account balances to a $352 million increase
solely from growth in the average policyholder account balances, primarily resulting from growth in global GICs and funding agreements
within the retirement & savings business and a $149 million increase from a rise in average crediting rates, largely due to the global GIC
program, coupled with a rise in short-term interest rates in the current year.

The increase in policyholder benefits and claims of $439 million included a $16 million decrease related to net investment gains
(losses). Excluding the decrease related to net investment gains (losses), policyholder benefits and claims increased by $455 million. Non-
medical health & other's policyholder benefits and claims increased by $385 million. This increase was largely due to a $371 million
increase in the dental, disability, IDI and AD&D businesses, resulting from the aforementioned growth in business. This increase was
partially offset by favorable claim experience in the dental business and favorable morbidity experience in the disability, IDI and AD&D
businesses. This increase included charges related to certain refinements of $14 million in the current year in LTD and the impact of a
$22 million disability liability reduction in the prior year, which contributed to the increase. An increase in LTC of $14 million is largely
attributable to business growth and an increase in interest credited, partially offset by the aforementioned $66 million shift to deposit
liability-type contracts and the impact of more favorable claim experience in the current year. Group life’s policyholder benefits and claims
increased by $264 million due mostly to an increase in the term life business of $245 million, which included the impact of less favorable
mortality in the term life product, partially offset by the net impact of favorable liability refinements of $12 million in the current year. An
increase of $29 million in life insurance sold to postretirement plans and $25 million for other group life products, including corporate-
owned life insurance, also contributed to the increase in policyholder benefits and claims for group life. The increases in term life and life
insurance sold to postretirement benefit plans are commensurate with the aforementioned premiums increases. These increases were
partially offset by a decline in universal group life products of $36 million, primarily due to favorable claim experience. Retirement & savings'
policyholder benefits decreased by $194 million, which was largely due to decreases in the pension closeout and structured settlement
businesses of $98 million and $97 million, respectively. The decrease in pension closeouts was primarily due to the aforementioned
decrease in premiums and a decrease in interest credited. The decline in structured settlements was primarily a result of the aforemen-
tioned decline in premiums, partially offset by an increase in interest credited and less favorable mortality experience in the current year. In
addition, this decrease included the net impact of favorable liability refinements in the current year, which contributed a decrease of
$20 million, and the net impact of favorable liability refinements in the prior year of $57 million, largely related to business associated with
the acquisition of Travelers, principally in the structured settlement, pension closeout and general account businesses.

Higher other expenses of $124 million included an increase in non-deferrable volume-related expenses and corporate support
expenses of $108 million. Non-deferrable volume-related expenses included those expenses associated with direct departmental
spending, information technology, commissions and premium taxes. Corporate support expenses included advertising, corporate over-
head and consulting fees. The increase in other expenses was also attributable to higher DAC amortization of $68 million, primarily due to a
$61 million charge as a result of the ongoing impact of DAC and VOBA amortization resulting from the implementation of SOP 05-1 in the
current year. In addition, a charge of $14 million related to the reimbursement of certain dental claims and a $15 million charge related to
the establishment of a contingent legal liability in the current year contributed to the increase in other expenses. The impact of certain
revisions in both years also contributed to a net increase in other expenses of $2 million. These increases were partially offset by a
$13 million benefit related to a reduction of an allowance for doubtful accounts in the current year. Additionally, the prior year included the
impact of a $22 million charge for non-deferrable LTC commissions expense, a charge of $24 million associated with costs related to the
sale of certain small market recordkeeping businesses and $24 million related to a regulatory settlement, which reduced other expenses in
the current year.
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Year ended December 31, 2006 compared with the year ended December 31, 2005 — Institutional

Income from Continuing Operations

Income from continuing operations decreased $263 million, or 19%, to $1,125 million for the year ended December 31, 2006 from
$1,388 million for the comparable 2005 period. The acquisition of Travelers contributed $56 million during the first six months of 2006 to
income from continuing operations, which included a decline of $104 million, net of income tax, of net investment gains (losses). Excluding
the impact of Travelers, income from continuing operations decreased $319 million, or 23%, from the comparable 2005 period.

Included in this decrease was a decline of $300 million, net of income tax, in net investment gains (losses), as well as a decline of
$18 million, net of income tax, resulting from an increase in policyholder benefits and claims related to net investment gains (losses).
Excluding the impact of Travelers and the decline in net investment gains (losses), income from continuing operations was flat when
compared to the prior year period.

A decrease in interest margins of $84 million, net of income tax, compared to the prior year period contributed to the decrease in
income from continuing operations. Management attributes this decrease primarily to the group life and retirement & savings businesses of
$60 million and $51 million, both net of income tax, respectively. Partially offsetting these decreases was an increase of $27 million, net of
income tax, in the non-medical health & other business. Interest margin is the difference between interest earned and interest credited to
policyholder account balances. Interest earned approximates net investment income on investable assets attributed to the segment with
minor adjustments related to the consolidation of certain separate accounts and other minor non-policyholder elements. Interest credited is
the amount attributed to insurance products, recorded in policyholder benefits and claims, and the amount credited to policyholder
account balances for investment-type products, recorded in interest credited to policyholder account balances. Interest credited on
insurance products reflects the current period impact of the interest rate assumptions established at issuance or acquisition. Interest
credited to policyholder account balances is subject to contractual terms, including some minimum guarantees. This tends to move
gradually over time to reflect market interest rate movements, may reflect actions by management to respond to competitive pressures and
therefore, generally does not introduce volatility in expense.

The year over year variance in income from continuing operations included charges recorded in other expenses of $17 million, net of
income tax, associated with costs related to the sale of certain small market recordkeeping businesses, $16 million, net of income tax, due
to costs associated with a previously announced regulatory settlement and $15 million, net of income tax, associated with non-deferrable
LTC commission expense. Partially offsetting these increases in operating expenses were benefits due to prior year charges of $28 million,
net of income tax, as a result of the impact of Travelers’ integration costs and $14 million, net of income tax, related to an adjustment of
DAC for certain LTC products.

Partially offsetting these decreases in income from continuing operations was an increase in underwriting results of $97 million, net of
income tax, compared to the prior year period. This increase was primarily due to favorable results of $48 million, $38 million and
$11 million, all net of income tax, in the group life, the non-medical health & other businesses and the retirement & savings businesses,
respectively.

The results in group life were primarily due to favorable mortality results, predominantly in the term life business, which included a
benefit from reserve refinements in the current year.

Non-medical health & other’s favorable underwriting results were primarily due to improvements in the IDl and dental businesses. The IDI
results included certain reserve refinements in the prior year. Partially offsetting these increases was a decrease in the AD&D and disability
businesses. Disability’s results include the benefit of prior and current year reserve refinements.

Retirement & savings’ underwriting results were favorable with mixed underwriting across several products. Underwriting results are
generally the difference between the portion of premium and fee income intended to cover mortality, morbidity, or other insurance costs
less claims incurred, and the change in insurance-related liabilities. Underwriting results are significantly influenced by mortality, morbidity,
or other insurance-related experience trends and the reinsurance activity related to certain blocks of business.

The remaining increase in operating expenses more than offset the remaining increase in premiums, fees and other revenues.

Revenues

Total revenues, excluding net investment gains (losses), increased by $1,838 million, or 10%, to $20,5692 million for the year ended
December 31, 2006 from $18,754 million for the comparable 2005 period. The acquisition of Travelers contributed $797 million during the
first six months of 2006 to the year over year increase. Excluding the impact of the Travelers acquisition, such revenues increased by
$1,041 million, or 6%, from the comparable 2005 period. This increase was comprised of higher net investment income of $583 million and
growth in premiums, fees and other revenues of $458 million.

Net investment income increased by $583 million of which management attributes $463 million to growth in the average asset base
driven by business growth throughout 2005 and 20086, particularly in the GIC and structured settlement businesses and $120 million to an
increase in yields. The increase in yields was primarily attributable to higher yields on fixed maturity securities, an increase in short-term
rates and higher returns on joint ventures. These increases were partially offset by a decline in securities lending results and commercial
mortgage prepayment fees.

The increase of $458 million in premiums, fees and other revenues was largely due to increases in the non-medical health & other
business of $408 million, primarily due to growth in the dental, disability and AD&D products of $255 million. In addition, continued growth
in the LTC and IDI businesses contributed $117 million and $25 million, respectively. Group life increased by $296 million, which
management primarily attributes to the impact of sales and favorable persistency largely in term life business, which includes a significant
increase in premiums from two large customers. Partially offsetting these increases was a decline in retirement & savings’ premiums, fees
and other revenues of $246 million, resulting primarily from a decline of $320 million in structured settlements, predominantly due to the
impact of lower sales. This decline was partially offset by a $83 million increase in MTF premiums. Premiums, fees and other revenues from
retirement & savings products are significantly influenced by large transactions and, as a result, can fluctuate from period to period.

Expenses
Total expenses increased by $1,616 million, or 10%, to $18,274 million for the year ended December 31, 2006 from $16,658 million for
the comparable 2005 period. The acquisition of Travelers contributed $551 million during the first six months of 2006 to the year over year
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increase. Excluding the impact of the Travelers acquisition, total expenses increased $1,065 million, or 6%, from the comparable 2005
period.

The increase in expenses was attributable to higher interest credited to policyholder account balances of $621 million, policyholder
benefits and claims of $366 million and operating expenses of $79 million.

Management attributes the increase of $621 million in interest credited to policyholder account balances to $433 million from an
increase in average crediting rates, which was largely due to the impact of higher short-term rates in the current year period and
$188 million solely from growth in the average policyholder account balances, primarily resulting from GICs within the retirement & savings
business.

The increases in policyholder benefits and claims of $366 million included a $27 million increase related to net investment gains
(losses). Excluding the increase related to net investment gains (losses), policyholder benefits and claims increased by $339 million. Non-
medical health & other’s policyholder benefits and claims increased by $306 million, predominantly due to the aforementioned growth in
business, as well as unfavorable morbidity in disability and unfavorable claim experience in AD&D. Partially offsetting these increases was
favorable claim and morbidity experience in IDI, as well as the impact of an establishment of a $25 million liability for future losses in the
prior year. In addition, favorable claim experience in the current year reduced dental policyholder benefits and claims. Additionally, disability
business included a $22 million benefit which resulted from reserve refinements in the current year. The year over year variance in disability
also includes the impact of an $18 million loss related to Hurricane Katrina in the prior year. Group life’s policyholder benefits and claims
increased by $238 million, largely due to the aforementioned growth in the business, partially offset by favorable underwriting results,
particularly in the term life business. Term life included a benefit of $16 million due to reserve refinements in the current year. Partially
offsetting the increase was a retirement & savings' policyholder benefits and claims decrease of $205 million, predominantly due to the
aforementioned decrease in revenues, partially offset by higher FAS 60 interest credits recorded in policyholder benefits and claims due to
growth in structured settlements and MTF.

The increase in other expenses of $79 million was primarily due to an increase in the current year of $60 million in non-deferrable
volume related expenses and corporate support expenses. Non-deferrable volume related expenses include those expenses associated
with information technology, direct departmental spending and commission expenses. Corporate support expenses include advertising,
corporate overhead and consulting fees. Also contributing to the increase was $26 million associated with costs related to the sale of
certain small market recordkeeping businesses, $23 million of non-deferrable LTC commission expense, $24 million related to costs
associated with a previously announced regulatory settlement and $11 million related to stock-based compensation. Partially offsetting
these increases were benefits due to prior year charges of $43 million in Travelers-related integration costs, principally incentive accruals
and $22 million related to an adjustment of DAC for certain LTC products.
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Individual

The following table presents consolidated financial information for the Individual segment for the years indicated:

Years Ended December 31,
2007 2006 2005
(In millions)

Revenues
Premiums. . $ 4496 $ 4616 $ 4,485
Universal life and investment-type product policy fees . . . . . ... ... . ... . ... ... 3,613 3,201 2,476
Net investment income . . . . . . . 7,052 6,912 6,534
Other revenUEeS . . . . . o o 599 527 477
Net investment gains (I0SSES) . . . . . . . o 0 (99) (698) (50)
Total revenues . . . . . 15,561 14,558 13,922
Expenses
Policyholder benefits and claims . . . . . . . . . 5,721 5,409 5,417
Interest credited to policyholder account balances . . .. ... ... . . ... . .. .. ... 2,030 2,035 1,775
Policyholder dividends . . . . . . 1,718 1,697 1,670
Other BXPENSES. . o v v o 4,031 3,619 3,264
Total expenses . . . . . 13,500 12,660 12,126
Income from continuing operations before provision for income tax. . . .. ... ... ... 2,061 1,898 1,796
Provision forincome tax . . . . . . 705 652 594
Income from continuing operations . . . . . . . ... 1,356 1,246 1,202
Income (loss) from discontinued operations, net of income tax. . ... ..... ... . ... 1 18 296
Net iNCOME. . . . . o $ 1,857 $ 1,264 $ 1,498

Year ended December 31, 2007 compared with the year ended December 31, 2006 — Individual

Income from Continuing Operations

Income from continuing operations increased by $110 million, or 9%, to $1,356 million for the year ended December 31, 2007 from
$1,246 million for the comparable 2006 period. Included in this increase was a decrease in net investment losses of $324 million, net of
income tax. Excluding the impact of net investment gains (losses), income from continuing operations decreased by $214 million from the
comparable 2006 period.

The decrease in income from continuing operations for the year was driven by the following items:

Higher DAC amortization of $204 million, net of income tax, primarily resulting from business growth, lower net investment losses in
the current year and revisions to management’s assumptions used to determine estimated gross profits and margins.
Unfavorable underwriting results in life products of $134 million, net of income tax. Underwriting results are generally the difference
between the portion of premium and fee income intended to cover mortality, morbidity or other insurance costs less claims incurred
and the change in insurance-related liabilities. Underwriting results are significantly influenced by mortality, morbidity, or other
insurance-related experience trends, as well as the reinsurance activity related to certain blocks of business. Consequently, results
can fluctuate from period to period.

Higher expenses of $129 million, net of income tax. Higher general expenses, the impact of revisions to certain liabilities in both
periods, and the write-off of a receivable from one of the Company’s joint venture partners contributed to the increase in other
expenses.

An increase in the closed block-related policyholder dividend obligation of $75 million, net of income tax, which was driven by net
investment gains.

Higher annuity benefits of $24 million, net of income tax, primarily due to higher amortization of deferred costs, partially offset by lower
costs of guaranteed annuity benefit riders and related hedging.

An increase in policyholder dividends of $14 million, net of income tax, due to growth in the business.

Anincrease in interest credited to policyholder account balances of $13 million, net of income tax, due primarily to lower amortization
of the excess interest reserves on acquired annuity and universal life blocks of business.

These aforementioned decreases in income from continuing operations were partially offset by the following items:

Higher fee income from separate account products of $271 million, net of income tax, primarily related to fees being earned on a
higher average account balance resulting from a combination of growth in the business and overall market performance.

Higher net investment income on blocks of business not driven by interest margins of $85 million, net of income tax, due to an
increase in yields and growth in the average asset base.

An increase in interest margins of $18 million, net of income tax. Interest margins relate primarily to the general account portion of
investment-type products. Management attributed a $1 million decrease to the deferred annuity business offset by a $19 million
increase to other investment-type products, both net of income tax. Interest margin is the difference between interest earned and
interest credited to policyholder account balances related to the general account on these businesses. Interest earned approximates
net investment income on invested assets attributed to these businesses with net adjustments for other non-policyholder elements.
Interest credited approximates the amount recorded in interest credited to policyholder account balances. Interest credited to
policyholder account balances is subject to contractual terms, including some minimum guarantees, and may reflect actions by
management to respond to competitive pressures. Interest credited to policyholder account balances tends to move gradually over
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time to reflect market interest rate movements, subject to any minimum guarantees and, therefore, generally does not introduce
volatility in expense.
The change in effective tax rates between periods accounts for the remainder of the decrease in income from continuing operations.

Revenues

Total revenues, excluding net investment gains (losses), increased by $504 million, or 3%, to $15,660 million for the year ended
December 31, 2007 from $15,156 million for the comparable 2006 period.

Premiums decreased by $20 million due to a decrease in immediate annuity premiums of $27 million, and an $89 million decline in
premiums associated with the Company’s closed block of business, in line with expectations. These decreases were partially offset by
growth in premiums from other life products of $96 million, primarily driven by increased sales of term life business.

Universal life and investment-type product policy fees combined with other revenues increased by $384 million due to a combination of
growth in the business and improved overall market performance, as well as revisions to management’'s assumptions used to determine
estimated gross profits and margins. Policy fees from variable life and annuity and investment-type products are typically calculated as a
percentage of the average assets in policyholder accounts. The value of these assets can fluctuate depending on equity performance.

Net investment income increased by $140 million. Net investment income from the general account portion of investment-type products
and other businesses increased by $45 million and $95 million, respectively. Management attributes $5 million of this increase to an
increase in yields, primarily due to higher returns on other limited partnership interests. Additionally, management attributes $135 million to
growth in the average asset base across various investment types.

Expenses

Total expenses increased by $840 million, or 7%, to $13,500 million for the year ended December 31, 2007 from $12,660 million for the
comparable 2006 period.

Policyholder benefits and claims increased by $312 million primarily due to an increase in the closed block-related policyholder dividend
obligation of $115 million which was primarily driven by net investment gains. Unfavorable mortality in the life products, as well as revisions
to policyholder benefits in both periods, contributed $180 million to this increase. Included in this increase was $72 million of unfavorable
mortality in the closed block and a prior year net increase of $15 million in the excess mortality liability on specific blocks of life insurance
policies. Higher amortization of sales inducements resulting from business growth and revisions to management’s assumptions used to
determine estimated gross profits and margins, partially offset by lower costs of guaranteed annuity benefit riders and related hedging
increased annuity benefits by $37 million. Partially offsetting these increases, policyholder benefits and claims decreased by $20 million
commensurate with the decrease in premiums discussed above.

Interest credited to policyholder account balances decreased by $5 million. Interest credited on the general account portion of
investment-type products and other businesses decreased by $15 million and $10 million, respectively. Of the $15 million decrease on the
general account portion of investment-type products, management attributed $67 million to higher crediting rates, more than offset by
$82 million due to lower average policyholder account balances. Partially offsetting these decreases was lower amortization of the excess
interest reserves on acquired annuity and universal life blocks of business of $20 million primarily driven by lower lapses in the current year.

Policyholder dividends increased by $21 million due to growth in the business.

Higher other expenses of $512 million include higher DAC amortization of $314 million resulting from business growth, lower net
investment losses and revisions to management’s assumptions used to determine estimated gross profits and margins. The remaining
increase in other expenses of $198 million was comprised of $167 million associated with business growth, information technology and
other general expenses, $7 million due to the impact of revisions to certain liabilities including pension and postretirement liabilities and
policyholder liabilities in the prior year, and $24 million associated with the write-off of a receivable from one of the Company's joint venture
partners in the current year.

Year ended December 31, 2006 compared with the year ended December 31, 2005 — Individual

Income from Continuing Operations

Income from continuing operations increased by $44 million, or 4%, to $1,246 million for the year ended December 31, 2006 from
$1,202 million for the comparable 2005 period. The acquisition of Travelers contributed $112 million during the first six months of 2006 to
income from continuing operations, which included $88 million, net of income tax, of net investment losses. Included in the Travelers
results was a $21 million increase to the excess mortality liability on specific blocks of life insurance policies. Excluding the impact of
Travelers, income from continuing operations decreased by $68 million, or 6%, to $1,134 million for the year ended December 31, 2006
from $1,202 million for the comparable 2005 period.

Included in this decrease were net investment losses of $270 million, net of income tax. Excluding the impact of net investment gains
(losses) and the acquisition of Travelers for the first six months of 2006, income from continuing operations increased by $202 million from
the comparable 2005 period.

The increase in income from continuing operations for the year was driven by the following items:

e Higher fee income from separate account products of $151 million, net of income tax, primarily related to fees being earned on a

higher average account balance resulting from a combination of growth in the business and overall market performance.

e ower DAC amortization of $113 million, net of income tax, resulting from investment losses and revisions to management’s
assumptions used to determine estimated gross profits and margins.

e A decrease in the closed block-related policyholder dividend obligation of $68 million, net of income tax.

e Favorable underwriting results in life products of $61 million, net of income tax. Underwriting results are generally the difference
between the portion of premium and fee income intended to cover mortality, morbidity or other insurance costs less claims incurred
and the change in insurance-related liabilities. Underwriting results are significantly influenced by mortality, morbidity, or other
insurance-related experience trends, as well as the reinsurance activity related to certain blocks of business. Consequently, results
can fluctuate from period to period.

e Higher net investment income on blocks of business that were not driven by interest margins of $16 million, net of income tax.
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These aforementioned increases in income from continuing operations were partially offset by the following items:

e A decline in interest margins of $58 million, net of income tax. Interest margins relate primarily to the general account portion of
investment-type products. Management attributed $40 million of this decrease to the deferred annuity business and the remaining
$18 million to other investment-type products. Interest margin is the difference between interest earned and interest credited to
policyholder account balances related to the general account on these businesses. Interest earned approximates net investment
income on invested assets attributed to these businesses with net adjustments for other non-policyholder elements. Interest credited
approximates the amount recorded in interest credited to policyholder account balances. Interest credited to policyholder account
balances is subject to contractual terms, including some minimum guarantees, and may reflect actions by management to respond to
competitive pressures. Interest credited to policyholder account balances tends to move gradually over time to reflect market interest
rate movements, subject to any minimum guarantees, and therefore, generally does not introduce volatility in expense.

e Higher expenses of $52 million, net of income tax. Higher general spending in the current period was partially offset by higher
corporate incentives in the prior year.

e Higher annuity benefits of $30 million, net of income tax, primarily due to higher costs of the guaranteed annuity benefit riders and the
related hedging, and revisions to future policyholder benefits.

e Anincrease in interest credited to policyholder account balances of $26 million, net of income tax, due primarily to lower amortization
of the excess interest reserves on acquired annuity and universal life blocks of business.

e An increase in policyholder dividends of $18 million, net of income tax, due to growth in the business.

The change in effective tax rates between periods accounts for the remainder of the increase in income from continuing operations.

Revenues

Total revenues, excluding net investment gains (losses), increased by $1,184 million, or 8%, to $15,156 million for the year ended
December 31, 2006 from $13,972 million for the comparable 2005 period. The acquisition of Travelers contributed $1,009 million during
the first six months of 2006 to the period over period increase. Excluding the impact of Travelers, such revenues increased by $175 million,
or 1%, from the comparable 2005 period.

Premiums decreased by $38 million due to a decrease in immediate annuity premiums of $22 million, and a $103 million expected
decline in premiums associated with the Company’s closed block of business, partially offset by growth in premiums from other life
products of $87 million.

Higher universal life and investment-type product policy fees combined with other revenues of $267 million resulted from a combination
of growth in the business and improved overall market performance. Policy fees from variable life and annuity and investment-type products
are typically calculated as a percentage of the average assets in policyholder accounts. The value of these assets can fluctuate depending
on equity performance.

Net investment income decreased by $54 million. Net investment income from the general account portion of investment-type products
decreased by $56 million which was partially offset by an increase of $2 million in other businesses. Management attributed a decrease of
$146 million partially to lower yields in the current year primarily resulting from lower income from securities lending activities, mortgage and
bond prepayment fee income, partially offset by higher corporate joint venture income. In addition, management attributed an increase of
$92 million from growth in the average asset base primarily from equity securities and mortgage loans.

Expenses

Total expenses increased by $534 million, or 4%, to $12,660 million for the year ended December 31, 2006 from $12,126 million for the
comparable 2005 period. The acquisition of Travelers contributed $706 million during the first six months of 2006 to the period over period
increase. Included in the Travelers results was a $33 million increase to the excess mortality liability on specific blocks of life insurance
policies. Excluding the impact of Travelers, total expenses decreased by $172 million, or 1%, from the comparable 2005 period.

Policyholder benefits and claims decreased by $156 million primarily due to a reduction in the closed block-related policyholder
dividend obligation of $105 million driven by higher net investment losses. A reduction of $49 million related to the excess mortality liability
on a specific block of life insurance policies that lapsed or otherwise changed also contributed to the decrease. In addition, policyholder
benefits and claims decreased by $38 million commensurate with the decrease in premiums discussed above. Unfavorable mortality in the
closed block of $99 million was more than offset by favorable mortality in the life products of $109 million, contributing $10 million to the
decrease in policyholder benefits and claims. Partially offsetting these decreases in policyholder benefits and claims was an increase in
annuity benefits of $46 million primarily due to higher costs of the guaranteed annuity benefit riders and the related hedging, and revisions
to future policyholder benefits.

Partially offsetting these decreases, interest credited to policyholder account balances increased by $51 million. Lower amortization of
the excess interest reserves on acquired annuity and universal life blocks of business resulting from higher lapses in the prior period, as
well as an update of assumptions in the current period contributed $40 million to the increase. In addition, interest credited on the general
account portion of investment-type products increased $16 million, while other businesses decreased by $5 million. Of the $16 million
increase on the general account portion of investment-type products, management attributed $37 million to higher crediting rates, partially
offset by $21 million due to lower average policyholder account balances.

Partially offsetting these decreases in total expenses was a $27 million increase in policyholder dividends associated with growth in the
business.

Lower other expenses of $94 million include lower DAC amortization of $174 million resulting from changes in investment gains and
losses of $154 million and $20 million related to management's update of assumptions used to determine estimated gross margins. The
remaining increase in other expenses was $80 million. The current year included higher general spending of $94 million primarily due to
information technology and travel expenses while the prior year had higher corporate incentives of $39 million related to the Travelers
integration. In addition, the impact of revisions to certain expenses, premium tax, policyholder liabilities and pension and postretirement
liabilities in both periods was a net increase to expenses of $25 million in the current period.

MetLife, Inc 29



Auto & Home
The following table presents consolidated financial information for the Auto & Home segment for the years indicated:

Years Ended December 31,
2007 2006 2005
(In millions)

Revenues
Premiums o o o o o $2,966  $2,924  $2,911
Net investment income. . . . . . . 196 177 181
Other revVeNUES. . . . o o 45 22 33
Net investment gains (I0SSES) . . . . . . o v o0 16 4 (12)
Total revenues . . . . . o 3,223 3,127 3,113
Expenses
Policyholder benefits and claims. . . . . . . .. . 1,807 1,717 1,994
Policyholder dividends . . . . . . . . e 4 6 3
Other BXPENSES . . v v o o 830 845 828
Total eXPeNSES o o o o 2,641 2,668 2,825
Income before provision forincome tax . . ... ... L 582 559 288
Provision forincome tax . . . . . . . 146 143 64
NEt INCOME . . . . o $ 436 $ 416 B 224

Year ended December 31, 2007 compared with the year ended December 31, 2006 — Auto & Home

Net Income

Net income increased by $20 million, or 5%, to $436 million for the year ended December 31, 2007 from $416 million for the
comparable 2006 period.

The increase in net income was primarily attributable to an increase in premiums of $28 million, net of income tax. The increase in
premiums was principally due to an increase of $38 million, net of income tax, related to increased exposures, an increase of $4 million, net
of income tax, from various voluntary and involuntary programs and an increase of $4 million, net of income tax, resulting from the change
in estimate on auto rate refunds due to a regulatory examination. Offsetting these increases was a $14 million, net of income tax, decrease
related to a reduction in average earned premium per policy and an increase in catastrophe reinsurance costs of $4 million, net of
income tax.

In addition, net investment income increased by $12 million, net of income tax, due primarily to a realignment of economic capital and
an increase in net investment income from higher yields, somewhat offset by a lower asset base. Net investment gains (losses) increased
by $11 million, net of income tax, for the year ended December 31, 2007 as compared to the prior year.

In addition, other revenues increased by $16 million, net of income tax, due primarily to slower than anticipated claims payments in
2006 resulting in slower recognition of deferred income in 2006 related to a reinsurance contract as compared to 2007.

Negatively impacting net income were additional policyholder benefits and claims of $60 million, net of income tax, primarily due to
$39 million, $20 million, and $16 million, all net of income tax, of losses related to higher claim frequencies, higher earned exposures and
higher losses due to severity, respectively. In addition, a $13 million increase, net of income tax, in unallocated claims adjusting expenses
and an increase of $12 million, net of income tax, from a reduction in favorable development of prior year losses negatively impacted net
income. Offsetting these increases was a $41 million, net of income tax, decrease in catastrophe losses, which included favorable
development of prior year catastrophe reserves of $10 million, net of income tax.

In addition, there was a decrease of $1 million, net of income tax, in policyholder dividends that positively impacted net income.

Also favorably impacting net income was a reduction of $10 million, net of income tax, in other expenses related to lower information
technology and advertising costs.

Revenues

Total revenues, excluding net investment gains (losses), increased by $84 million, or 3%, to $3,207 million for the year ended
December 31, 2007 from $3,123 million for the comparable 2006 period.

Premiums increased by $42 million due principally to a $59 million increase in premiums related to increased exposures, an increase of
$5 million from various voluntary and involuntary programs and an increase in premiums of $5 million, resulting from the change in estimate
on auto rate refunds due to a regulatory examination. Offsetting these increases was a $21 million decrease related to a reduction in
average earned premium per policy and an increase in catastrophe reinsurance costs of $6 million.

Net investment income increased by $19 million due to a realignment of economic capital and an increase in net investment income
from higher yields, somewhat offset by a lower asset base.

In addition, other revenues increased $23 million due primarily to slower than anticipated claims payments resulting in slower
recognition of deferred income in 2006 related to a reinsurance contract as compared to 2007.

Expenses

Total expenses increased by $73 million, or 3%, to $2,641 million for the year ended December 31, 2007 from $2,668 million for the
comparable 2006 period.

Policyholder benefits and claims increased by $90 million which was primarily due to an increase of $59 million from higher claim
frequencies, as a result of a return to normal weather patterns in 2007 compared to the milder weather in 2006 across the majority of the
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country, and a $25 million and $30 million increase in losses related to higher severity and higher earned exposures, respectively. In
addition, an increase of $20 million in unallocated loss adjustment expenses, primarily resulting from an increase in claims-related
information technology costs, and a $19 million decrease in favorable development of prior year losses, representing $148 million of
favorable development for 2007 as compared to $167 million for the 2006 period, increased policyholder benefits and claims. Offsetting
these increases in losses was a decrease of $63 million in catastrophe losses, which includes $15 million of favorable loss development
from prior year catastrophes.

Policyholder dividends decreased by $2 million in 2007 as compared to the prior year.

Other expenses decreased by $15 million primarily related to lower information technology and advertising costs, partially offset by
minor changes in a variety of expense categories.

Underwriting results, excluding catastrophes, in the Auto & Home segment were favorable for the year ended December 31, 2007,
although lower than the comparable period of 2006, as the combined ratio, excluding catastrophes, increased to 86.3% from 82.8% for the
year ended December 31, 2006.

Year ended December 31, 2006 compared with the year ended December 31, 2005 — Auto & Home

Net Income

Net income increased by $192 million, or 86%, to $416 million for the year ended December 31, 2006 from $224 million for the
comparable 2005 period.

The increase in net income was primarily attributable to a loss in the third quarter of 2005 from Hurricane Katrina of $124 million, net of
income tax, related to losses, loss adjusting expenses and reinstatement and additional reinsurance-related premiums and a loss in the
fourth quarter of 2005 related to losses and expenses from Hurricane Wilma of $32 million, net of income tax. Excluding the losses from
Hurricanes Katrina and Wilma, net income increased by $36 million for the year ended December 31, 2006 from the comparable 2005
period.

Favorable development of prior year loss reserves contributed $72 million, net of income tax, to the increase in net income. In addition,
an improvement in non-catastrophe loss experience, primarily due to improved frequencies, contributed $16 million, net of income tax and
areduction in loss adjustment expenses, primarily due to improved claims handling practices, contributed $13 million, net of income tax, to
the increase. The increase in net income was offset by higher catastrophe losses in the current year, excluding the impact of Katrina and
Wilma, resulting in a decrease to net income of $49 million, net of income tax.

Also impacting net income was a decrease in net earned premiums, excluding the impact of Hurricane Katrina, of $19 million, net of
income tax, resulting primarily from an increase of $16 million, net of income tax, in catastrophe reinsurance costs and a reduction of
$4 million, net of income tax, in involuntary assumed business, offset by an increase in premiums of $1 million, net of income tax, primarily
from increased exposures, mostly offset by lower average premium per policy.

In addition, other revenues decreased by $7 million, net of income tax, due to slower than anticipated claims payments resulting in
slower recognition of deferred income related to a reinsurance contract. Net investment income decreased by $3 million, net of income tax,
due to a $12 million decrease in net investment income related to a realignment of economic capital, partially offset by a $9 million increase
in income as a result of a slightly higher asset base. Net investment gains (losses) increased $10 million, net of income tax, for the year
ended December 31, 2006 compared to the comparable 2005 period. Other expenses increased by $11 million, net of income tax,
primarily due to expenditures related to information technology, advertising and compensation costs.

The change in effective tax rates between periods accounted for the remainder of the increase in net income.

Revenues

Total revenues, excluding net investment gains (losses), decreased by $2 million, or less than 1%, to $3,123 million for the year ended
December 31, 2006 from $3,125 million for the comparable 2005 period.

Premiums increased by $13 million due principally to the existence of a $43 million charge for reinstatement and additional reinsurance
premiums in the third quarter of 2005 related to Hurricane Katrina. Premiums decreased by $30 million year over year after giving
consideration to this charge. This decrease resulted from $25 million in additional catastrophe reinsurance costs and a decrease of
$6 million in involuntary assumed business in 2006, mainly associated with the Massachusetts involuntary market. These changes were
partially offset by an increase in premiums of $35 million resulting from increased exposures, offset by a $34 million decrease in premiums
from a change in the average earned premium per policy.

Net investment income decreased by $4 million primarily due to an $18 million decrease in net investment income related to a
realignment of economic capital, mostly offset by a $14 million increase in income as a result of a slightly higher asset base with slightly
higher vyields.

Other revenues decreased by $11 million due to slower than anticipated claims payments resulting in a slower recognition of deferred
income related to a reinsurance contract.

Expenses

Total expenses decreased by $257 million, or 9%, to $2,568 million for the year ended December 31, 2006 from $2,825 million for the
comparable 2005 period.

Policyholder benefits and claims decreased by $277 million which was primarily due to $196 million in claims and expenses related to
Hurricanes Katrina and Wilma incurred in 2005. The remainder of the decrease in policyholder benefits and claims for the year ended
December 31, 2006, as compared to the same period in 2005, can be attributed to $111 million in additional favorable development of
prior year losses, improvements in claim frequencies of $72 million and a decrease of $20 million in unallocated loss expense due primarily
to improved claims handling practices. These decreases in policyholder benefits and claims for the year ended December 31, 2006,
compared to the same period in 2005, were partially offset by $32 million of additional losses due to severity, $15 million of additional
losses due to exposure growth and a $75 million increase in catastrophe losses, excluding Hurricanes Katrina and Wilma.

Other expenses increased by $17 million primarily due to expenditures related to information technology, advertising and compensation
costs.

Underwriting results, excluding catastrophes, in the Auto & Home segment were favorable for the year ended December 31, 2006, as
the combined ratio, excluding catastrophes, decreased to 82.8% from 86.7% for the year ended December 31, 2005.
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International

The following table presents consolidated financial information for the International segment for the years indicated:

Years Ended December 31,
2007 2006 2005
(In millions)

Revenues
Premiums . oo o $3,096 $2,722 $2,186
Universal life and investment-type product policy fees. . . . . ... . ... .. ... . ... .... 995 804 579
Net investment income. . . . . . . . 1,248 950 794
Other revenUES. . . . . . o 23 28 20
Net investment gains (I0SSES) . . . . . . v o0 55 (10) 12
Total revenues . . . . . o 5417 4,494 3,591
Expenses
Policyholder benefits and claims. . . . . . . . . 2,458 2,411 2,128
Interest credited to policyholder account balances . . . ... ... ... ... .. ... .. .. ... 3565 289 240
Policyholder dividends . . . . . . . 4 (2) 5
Other BXPENSES . . o v o 1,748 1,629 997
Total expenses . . . 4,565 4,227 3,370
Income from continuing operations before provision for income tax . .. ... ... ... ... 8562 267 221
Provision forincome tax . . . . . . . 208 95 35
Income from continuing operations . . . . . . . o 644 172 186
Income (loss) from discontinued operations, net of income tax . . . ... ............. 9) 28 6
NEetiNCOME . . . o o $ 635 $ 200 $ 192

Year ended December 31, 2007 compared with the year ended December 31, 2006 — International

Income from Continuing Operations
Income from continuing operations increased by $472 million, or 274%, to $644 million for the year ended December 31, 2007 from

$172 million for the comparable 2006 period. This increase includes the impact of net investment gains of $42 million, net of income tax.

Excluding the impact of net investment gains (losses), income from continuing operations increased by $430 million from the

comparable 2006 period.
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Income from continuing operations increased in:
e Argentina by $146 million, net of income tax, primarily due to a net reduction of liabilities by $48 million, net of income tax, resulting

from pension reform. Additionally, $66 million of a valuation allowance related to a deferred tax asset established in connection with
such pension reform liabilities was reduced, resulting in a commensurate increase in income from continuing operations. Under the
reform plan, fund administrators are no longer liable for death and disability claims of the plan participants, however administrators
retain the obligation for administering certain existing and future participants’ accounts for which they receive no revenue. Also
contributing is the favorable impact of reductions in claim liabilities resulting from experience reviews in both the current and prior
years, higher premiums primarily due to higher pension contributions attributable to higher participant salaries, higher net investment
income resulting from capital contributions in the prior year, and a smaller increase in market indexed policyholder liabilities without a
corresponding decrease in net investment income, partially offset by the reduction of cost of insurance fees as a result of the new
pension system reform regulation, an increase in retention incentives related to pension reform, as well as lower trading portfolio
income. Argentina also benefited, in both the current and prior years, from the utilization of tax loss carryforwards against which
valuation allowances had previously been established, and in the current year from the reduction of valuation allowances due to
expected realizability of deferred tax assets.

Mexico by $139 million, net of income tax, primarily due to a decrease in certain policyholder liabilities caused by a decrease in the
unrealized investment results on invested assets supporting those liabilities relative to the prior year, the favorable impact of
experience refunds during the first quarter of 2007 in its institutional business, a reduction in claim liabilities resulting from experience
reviews, the adverse impact in the prior year of an adjustment for experience refunds in its institutional business, a year over year
decrease in DAC amortization as a result of management’s update of assumptions used to determine estimated gross profits in both
the current and prior years, a decrease in liabilities based on a review of outstanding remittances, as well as growth in its institutional
and universal life businesses. These increases were offset by lower fees resulting from management's update of assumptions used to
determine estimated gross profits, the favorable impact in the prior year associated with a large group policy that was not renewed by
the policyholder, a decrease in various one-time revenue items, lower investment yields, the favorable impact in the prior year of
liabilities related to employment matters that were reduced, and