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scrap consumed rose 50% compared to 2007. The increase in ferrous scrap prices drove the average selling price up 
$125 per ton while the average selling price for finished goods increased $136 per ton. Margins were negatively 
impacted by a 77% increase in alloys and electrodes and a 31% increase in energy cost during 2008 as compared to 
2007. Combined, these two costs accounted for an increase of $65 million. Sales volumes increased 12% to 2.5 
million tons, an all-time record, while tonnage rolled increased 7% to 2.1 million tons. We have invested $63 
million of the expected $155 million total cost for our micro mill project in Arizona. 
 

The table below reflects domestic steel and ferrous scrap prices per ton for the year ended August 31: 
 
      Increase 
   2008   2007  Amount % 
Average mill selling price (finished goods)  $ 723  $ 587  $ 136  23% 
Average mill selling price (total sales)  691  566  125  22% 
Average cost of ferrous scrap consumed  350  233  117  50% 
Average FIFO metal margin  341  333  8  2% 
Average ferrous scrap purchase price  329  211  118  56% 
 

The table below reflects our domestic steel minimills’ operating statistics for the year ended August 31: 
 
   Increase 
(short tons in thousands)  2008  2007 Amount % 
Tons melted  2,396  2,121  275  13% 
Tons rolled  2,101  1,957  144  7% 
Tons shipped  2,528  2,250  278  12% 
 

Our copper tube minimill experienced continued strength from commercial markets while residential markets 
remained weak. Adjusted operating profit decreased 36% to $12.5 million primarily due to an increase in LIFO 
expense for 2008 of $7.7 million. Pounds shipped, including sales of steel pipe, a new product line in 2008, 
remained flat as compared to 2007. The average copper selling price increased 7% to $4.34 per pound and the metal 
margin increased 5% to $1.12 per pound overcoming average copper scrap purchase price increases of $0.29 to 
$3.38 per pound. The decline in the residential housing market coupled with the extraordinary high price of copper 
has reduced the demand for copper plumbing tube across the U.S. 
 

The table below reflects our copper tube minimill’s prices per pound and operating statistics for the year ended 
August 31: 
 
              Increase (Decrease) 
(pounds in millions)  2008   2007       Amount % 
Pounds shipped  52.3  52.5  (0.2)  — 
Pounds produced  46.8  50.4  (3.6)  (7%) 
Average copper selling price  $4.34  $4.06  $ 0.28  7% 
Average copper scrap production cost  $3.22  $2.99  $ 0.23  8% 
Average copper metal margin  $1.12  $1.07  $ 0.05  5% 
Average copper scrap purchase price  $3.38  $3.09  $ 0.29  9% 
 

Americas Fabrication and Distribution During 2008, this segment reported adjusted operating loss of $67.5 
million as compared to adjusted operating income of $100.0 million in the prior year due primarily to rapidly 
increasing prices which caused massive LIFO charges and margin compression on fixed price contracts. LIFO 
expense was $197.4 million for 2008 as compared to $11.5 million in the prior year. We also recorded job loss 
reserves of $26.7 million during 2008 based on our estimate of fixed rate contracts. The composite average selling 
price increased 13%, however, the overall job mix represented by the backlog did not have sufficient time to 
rollover to higher prices to match the increase in steel finished goods. These negative results were offset by an $8.6 
million litigation settlement we received during the third quarter of 2008 related to costs incurred on a large 
structural fabrication job in an operating unit we sold several years ago. Driven by pipe, tubular goods and merchant 
products, our domestic distribution operation had excellent sales volumes and profits during 2008. 
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The table below shows our average fabrication selling prices per short ton and total fabrication plant shipments 
for the years ended August 31: 

 
       Increase  
Average selling price*  2008   2007   Amount  % 
Rebar  $ 909  $ 831  $ 78  9% 
Joist  1,309  1,184  125  11% 
Structural  2,697  2,364  333  14% 
Post  834  720  114  16% 
Deck  1,324  N/A**  N/A  N/A 
____________ 
 

* Excluding stock and buyout sales.  
 

** Average sales price not presented as deck operation represents minimal activity during 2007. 
 

     Increase (Decrease) 
Tons shipped  2008   2007   Amount  % 
Rebar  1,061  1,014  47  5% 
Joist  244  340  (96)  (28%) 
Structural  90  84  6  7% 
Post  106  103  3  3% 
Deck  225  54  171  317% 
 

International Mills The table below reflects CMCZ’s operating statistics (in thousands) and average prices per 
short ton: 

 
   Increase (Decrease) 
  2008 2007 Amount % 

Tons melted  1,502  1,458  44  3% 
Tons rolled  1,100  1,130  (30)  (3%) 
Tons shipped  1,434  1,366  68  5% 
Average mill selling price (total sales)  1,698 PLN*  1,575 PLN*  123  8% 
Averaged cost of ferrous scrap production cost  1,039 PLN  876 PLN  163  19% 
Average metal margin  659 PLN  699 PLN  (40)  (6%) 
Average ferrous scrap purchase price  905 PLN  780 PLN  125  16% 
Average mill selling price (total sales)  $ 744  $ 542  $ 202  37% 
Average cost of ferrous scrap production cost  $ 441  $ 302  $ 139  46% 
Average metal margin  $ 303  $ 240  $ 63  26% 
Average ferrous scrap purchase price  $ 396  $ 268  $ 128  48% 
____________ 
 

*      Polish zlotys  
 

Net sales for 2008 increased 49%, impacted by favorable foreign exchange rates which resulted in an increase in 
net sales of approximately 19%. Adjusted operating profit for 2008 decreased 14% mainly due to continued start-up 
costs at our CMCS mill which was acquired in the first quarter of 2008. During 2008, adjusted operating profit at 
our mill in Poland increased 8.6% to $122.1 million. Average mill selling price increased 8% and the average 
ferrous scrap production cost increased 19% resulting in a decrease in the average metal margin of 6% to 659 PLN. 
 

We are near completion, with startup expected in October of 2008, of our new finishing end to our wire rod 
block which will enable us to roll higher value products. Also, during 2008, we began the installation of a 
completely new rolling mill in Zawiercie designed to allow efficient and flexible production of an increased medium 
section product range. This major strategic expansion captures the full advantage of the underutilized melting 
capacity of CMCZ’s two existing electric arc furnaces. 
 

CMCS reported an adjusted operating loss of $25.3 million during 2008 due to start-up costs and regaining 
customer acceptance. During 2008, CMCS melted 34 thousand tons, rolled 67 thousand tons and shipped 58 
thousand tons. 
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International Fabrication and Distribution Net sales for 2008 increased 37%, impacted by favorable foreign 
exchange rates which resulted in an increase in net sales of approximately 5%. Adjusted operating income increased 
69% to $124.3 million, this segment’s all-time record, driven by strong pricing in the Middle East, North Africa, and 
Central Europe, and with the German economy growing at its fastest rate in a decade. Our Australian operations 
performed well as the domestic economy remains strong and commodity prices remain high. Our raw materials 
division set a record for sales and operating profit in 2008. With China reducing export tonnages, prices in Southeast 
Asia have risen and profits in inter-Asian trade remained positive. 
 

In August 2007, CMC’s Board approved the plan to offer to sell a division which is involved with the buying, 
selling and distribution of nonferrous metals. The sale has not been completed as of August 31, 2008, however, we 
expect the majority of product lines of this division to be sold and the remaining product lines to be absorbed by our 
other divisions in 2009. See Note 5, Discontinued Operations and Impairments, to the consolidated financial 
statements. 
 

Corporate Our corporate expenses for 2008 increased $27.5 million over the prior year due primarily to an 
increase of $19.9 million in costs incurred for our investment in the global installation of SAP software. 
 

Discontinued Operations Adjusted operating profit for our division classified as a discontinued operation 
increased to $2.9 million from adjusted operating loss of $3.5 million in 2007. The change primarily resulted from 
LIFO income of $2.4 million recorded in 2008 as compared to expense of $12.0 million during 2007. 
 

Consolidated Data On a consolidated basis, the LIFO method of inventory valuation decreased our net earnings 
by $209.1 million and $33.3 million ($1.78 and $0.27 per diluted share) for 2008 and 2007, respectively. Our overall 
selling, general and administrative (“SG&A”) expenses increased by $124.0 million (21%) for 2008 as compared to 
2007. SG&A expense in 2008 includes $53.7 million expense associated with our investment in the global 
deployment of SAP software. In addition, salaries and discretionary incentive compensation increased because of 
company growth, including acquisitions. 
 

Our interest expense increased by $21.9 million during 2008 as compared to 2007 primarily due to the issuance 
of $500 million in senior unsecured notes in August 2008, the issuance of $400 million in unsecured notes in July 
2007 and increased debt outstanding internationally during 2008. 
 

Our effective tax rate for the year ended August 31, 2008 decreased to 31.1% as compared to 31.9% in 2007 due 
to shifts in profitability among tax jurisdictions. 
 

Outlook Fiscal 2009 will be a challenge to many businesses, including CMC. The turmoil in global financial 
markets, the uncertainty of the effects of government intervention, the imminent change in the U.S. administration 
and a loss of confidence by both consumers and investors clouds our outlook. In the short-term we will face 
headwinds until such time as confidence and credit/liquidity issues are stabilized. Prices for our metals products 
have recently declined, some sharply. In periods of declining prices, customers typically withhold orders waiting to 
see signals that the market has bottomed. This will translate into lower volumes in most segments. We will adjust 
our production to meet demand, manage inventories, and maintain metal margins; downtime will be devoted to 
maintenance and upgrades. There are bright spots — fabrication operations will benefit from lower finished goods 
prices, easing their margin compression. Forward order books for certain Distribution operations should result in 
good profitability. Long-term we continue to see strong demand for steel and related products as the emerging 
economies urbanize/industrialize. Global infrastructure projects should continue to be a key driver of demand. 
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2007 Compared to 2006  
 

Americas Recycling Fiscal 2007 had record sales but adjusted operating profit in 2007 was 9% lower as 
compared to 2006 as margins were squeezed. The average selling price of ferrous scrap remained strong with a 6% 
increase over 2006. The average selling price of nonferrous for 2007 increased 18% over 2006 prices. Volume was 
also up in 2007 with a 6% increase in ferrous tons shipped and a 6% increase in nonferrous tons shipped. For 2007, 
Recycling posted pre-tax LIFO expense of $0.4 million compared with an expense of $12.6 million in the previous 
year. The following table reflects our recycling segment’s average selling prices per short ton and tons shipped (in 
thousands) for the year ended August 31: 

 
      Increase 
   2007   2006  Amount % 
Average ferrous selling price  $ 222 $ 210  $ 12  6% 
Average nonferrous selling price  $2,920 $ 2,467  $ 453  18% 
Ferrous tons shipped  2,842  2,671  171  6% 
Nonferrous tons shipped  350  331  19  6% 
Total volume processed and shipped  3,220  3,028  192  6% 
 

Americas Mills We include our four domestic steel minimills and our copper tube minimill in this segment. 
While 2006 set many benchmarks, record average selling prices and increased metal margins at the mills in 2007 
helped to produce our second best year ever. Metal margins (the difference between the average selling price and 
cost of scrap consumed) for the segment increased in 2007 as compared to 2006 because increases in selling prices 
at our domestic steel mills more than offset the increases in scrap purchase and other input costs. Despite record 
high sales prices, increases in the scrap purchase cost and lower sales volume reduced our metal margins at our 
copper tube minimill. LIFO expense for 2007 was $27.3 million as compared $28.7 million for 2006. 
 

Within the segment adjusted operating profit for our four domestic steel minimills was $239.8 million for the 
year ended August 31, 2007 as compared to $230.7 million for 2006. Selling prices and metal margins increased in 
2007 as compared to 2006; however slowing market conditions in the fourth quarter compelled the mills to curtail 
production in order to lower finished goods inventories. Higher selling prices did not fully offset lower tons shipped 
resulting in sales slightly decreasing in 2007 versus 2006. 
 

Average scrap purchase costs were higher than last year as the world demand for ferrous scrap remained strong. 
The table below reflects domestic steel and ferrous scrap prices per ton for the year ended August 31: 

 
      Increase 
   2007   2006  Amount % 
Average mill selling price (finished goods)  $587  $530   $57  11% 
Average mill selling price (total sales)  566  513  53  10% 
Average cost of ferrous scrap consumed  233  214  19  9% 
Average FIFO metal margin  333  299  34  11% 
Average ferrous scrap purchase price  211  191  20  10% 
 

The table below reflects our domestic steel minimills’ operating statistics for the year ended August 31: 

 
      Decrease 
(short tons in thousands)  2007   2006  Amount % 
Tons melted  2,121  2,324  (203)  (9%)
Tons rolled  1,957  2,198  (241)  (11%)
Tons shipped  2,250  2,492  (242)  (10%)
 

Overall, our domestic steel minimills recorded $27.3 million pre-tax LIFO expense in 2007 as compared to $15.3 
million in 2006. Our utility expenses fell by $15.7 million (16%) in 2007 as compared to 2006. Electricity prices 
started the year high, but dropped during the first three quarters of the fiscal year. Prices rose significantly in the 
fourth quarter almost back to the prices registered at the beginning of the year. On a full year basis, electricity costs 
decreased by $6.4 million (10%) and natural gas costs decreased by $9.3 million (28%). Year-over-year costs for 
ferroalloys, graphite electrodes and other supplies increased, while transportation rates rose significantly. Electrode 
costs per ton were up 16% with the largest increase at CMC Steel South Carolina. 
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Our copper tube minimill’s adjusted operating profit was $19.6 million for the year ended August 31, 2007 
compared to $37.0 million for 2006. While selling prices set another record high, our results were adversely 
impacted by lower shipment volumes and lower metal margins compared to 2006. The decline in housing starts 
coupled with the extraordinary high price of copper reduced the demand for copper plumbing tube across the U.S. 
We matched production and inventory levels to coincide with order intake levels. We were able to increase the 
average selling price for the year to $4.06 per pound, a historical high, however metal spreads narrowed to $1.07 per 
pound due to the increase in the cost of copper scrap and lower production volumes. The table below reflects our 
copper tube minimill’s prices per pound and operating statistics for the year ended August 31: 

 
      Increase (Decrease) 
(pounds in millions)  2007   2006  Amount % 
Pounds shipped  52.5  65.7  (13.2)  (20%)
Pounds produced  50.4  63.3  (12.9)  (20%)
Average copper selling price  $4.06  $3.35  $ 0.71  21% 
Average copper scrap purchase cost  $3.09  $2.29  $ 0.80  35% 
Average copper metal margin  $1.07  $1.39  $(0.32)  (23%)
 

Our copper tube minimill recorded $21 thousand pre-tax LIFO income for the year ended August 31, 2007 as 
compared to $13.4 million expense in 2006. 
 

Americas Fabrication and Distribution Sales increased 11% compared to 2006; however, tons shipped 
decreased 3% and adjusted operating profit decreased 9% because the cost of steel increased resulting in margin 
squeeze. Additionally, our CMC Dallas Trading division contributed to the increase in sales of this segment and 
increased divisional sales by 17% as compared to 2006. The segment recorded $11.5 million pre-tax LIFO expense 
for the year ended August 31, 2007 as compared to $24.9 million expense in 2006. 
 

During 2007, we acquired the operating assets of Nicholas J. Bouras, Inc. and its affiliates. This acquisition did 
not significantly impact our 2007 adjusted operating profit; however, the acquisition establishes CMC as a 
manufacturer of steel deck and expands CMC’s geographic markets into the northeast. See Note 2, Acquisitions, to 
the consolidated financial statements. The table below shows our average fabrication selling prices per short ton and 
total fabrication plant shipments for the years ended August 31: 

 
      Increase 
Average selling price*     2007      2006  Amount % 
Rebar  $ 831  $ 771  $ 60  8%
Joist  1,184  1,115  69  6%
Structural  2,364  1,962  402  20%
Post  720  696  24  3%
____________ 
 

*  Excluding stock and buyout sales.  
 
       Increase (Decrease) 
Tons shipped  2007   2006   Amount   %  
Rebar  1,014  1,076  (62)  (6%) 
Joist  340  357  (17)  (5%) 
Structural  84  87  (3)  (3%) 
Post  103  125  (22)  (18%) 
Deck  54  —  54  — 
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International Mills The table below reflects CMCZ’s operating statistics (in thousands) and average prices per 
short ton: 

 
      Increase 
   2007   2006  Amount % 
Tons melted  1,458  1,283  175  14% 
Tons rolled  1,130  1,121  9  1% 
Tons shipped  1,366  1,250  116  9% 
Average mill selling price (total sales)  1,575 PLN*  1,388 PLN  187  13% 
Averaged cost of ferrous scrap consumed  876 PLN  728 PLN  148  20% 
Average metal margin  699 PLN  660 PLN  39  6% 
Average ferrous scrap purchase price  780 PLN  629 PLN  151  24% 
Average mill selling price (total sales)  $ 542  $ 437  $ 105  24% 
Average cost of ferrous scrap consumed  $ 302  $ 229  $ 73  32% 
Average metal margin  $ 240  $ 208  $ 32  15% 
Average ferrous scrap purchase price  $ 268  $ 197  $ 71  36% 
____________ 
 

*    Polish zlotys  
 

Our International Mills segment includes CMCZ and its related scrap operations. CMCZ achieved record sales 
and adjusted operating profits. Our operating results were positively impacted by favorable foreign exchange rates 
during 2007 as compared to 2006 and resulted in an increase in net sales of approximately 9%. Metal margins 
increased 6% over 2006 driven by increases in prices but partially offset by increases in the ferrous scrap cost. 
Operating levels and shipments were also up compared to 2006, including a 9% increase in shipments. A strong 
Polish zloty encouraged steel imports and made exports difficult. Steel imports were particularly high in the second 
half of the year. 
 

During fiscal 2007 our new scrap mega-shredder in Zawiercie was very successful and enabled us to sustain 
higher melt shop yields and lower melt shop costs. 
 

In March of 2007, we purchased all the shares of CMCZ owned by the Polish Ministry of State Treasury 
(approximately 26.4% of the outstanding shares). CMC holds 99.8% of all CMCZ shares outstanding. See Note 2, 
Acquisitions, to the consolidated financial statements. 
 

We continued engineering our previously announced wire rod block, the new finishing end which will enable us 
to roll higher value products. In the fourth quarter, we announced the future installation of a completely new rolling 
mill in Zawiercie designed to allow efficient and flexible production of an increased medium section product range. 
This major strategic expansion captures the full advantage of the underutilized melting capacity of CMCZ’s two 
existing electric arc furnaces. 
 

International Fabrication and Distribution Our adjusted operating profit increased $18.3 million, or 33%, as 
compared to last year. Our operating results were positively impacted by favorable foreign exchange rates during 
2007 as compared to 2006 and resulted in an increase in net sales of approximately 7%. LIFO expenses were 
essentially flat as compared to last year’s. Market conditions varied by product and geography, but overall were 
favorable. Steel tonnage increased in most of our markets, especially sales into the U.S., although sales dollars were 
mixed in various markets. 
 

U.S. steel import volumes and operating profits were strong although varied by product line. International steel 
markets remained vibrant with increased pricing from the prior year. The increase in Chinese exports gave us 
additional sourcing opportunities in inter-Asia carbon steel products. European imports were strong and our sales of 
aluminum, copper, brass and stainless steel semis were steady. Our value-added downstream and processing 
businesses continued to perform well. 
 

During 2007, we received a dividend of 223 million CZK ($10.9 million) from Trinecke Zelezarny, a Czech 
steel mill in which we own 11% of the outstanding shares as compared to a dividend of 89.2 million CZK ($4.1 
million) received in 2006. 
 

Corporate Our corporate expenses for 2007 increased $37.8 million over the prior year due primarily to $33.8 
million in costs incurred for our investment in the global installation of SAP software. The increase in total assets of 
$307 million is due primarily to the increased sale of receivables from the business segments to the Company’s 
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wholly-owned subsidiary, CMCRV, and capitalization of $16.5 million of software development costs. We 
recognized income of $8.2 million on investment assets in our segregated trust for our benefit restoration plan 
during the year ended August 31, 2007, as compared to $4.0 million for 2006. See Note 10, Employees’ Retirement 
Plans, to the consolidated financial statements. 
 

Consolidated Data On a consolidated basis, the LIFO method of inventory valuation decreased our net earnings 
by $33.3 million and $50.6 million ($0.27 and $0.41 per diluted share) for the years ended August 31, 2007 and 
2006, respectively. Our overall SG&A expenses increased by $103.5 million (22%) for the year ended August 31, 
2007 as compared to 2006. SG&A expense in 2007 includes $33.8 million expense associated with our investment 
in the global deployment of SAP software. In addition, salaries, discretionary incentive compensation and profit 
sharing expense increased because of company growth, including acquisitions. 
 

Our interest expense increased by $7.1 million during 2007 as compared to 2006 primarily due to the issuance of 
$400 million in senior unsecured notes due in July 2017, an increase in letters of credit fees in the International 
Fabrication and Distribution segment and an increase in bank fees incurred as our average outstanding balance of 
commercial paper increased in 2007. 
 

Our effective tax rate for the year ended August 31, 2007 decreased to 31.9% as compared to 33.9% in 2006 due 
to shifts in profitability among tax jurisdictions. 
 
2008 Liquidity and Capital Resources 
 

See Note 6, Credit Arrangements, to the consolidated financial statements.  
 

Although we believe we have adequate access to several sources of contractually committed borrowings and 
other available credit facilities we could be adversely affected if our banks, the buyers of our commercial paper or 
other of the traditional sources supplying our short term borrowing requirements refused to honor their contract 
commitments or ceased lending. While we believe the lending institutions participating in our credit arrangements 
are financially capable, recent events in the global credit markets, including the failure, takeover or rescue by 
various government entities of major financial institutions, have created uncertainty of credit availability to an extent 
not experienced in recent decades. 
 

Our sources, facilities and availability of liquidity and capital resources as of August 31, 2008 (dollars in 
thousands): 

 
   Total Facility   Availability  
Commercial paper program*  $ 400,000  $ 372,425 
Domestic accounts receivable securitization  200,000  200,000 
International accounts receivable sales facilities  342,935  120,010 
Bank credit facilities – uncommitted  1,483,910  655,498 
Notes due from 2009 to 2018  1,294,645  ** 
Trade financing arrangements  **  As required 
CMCZ revolving credit facility  44,020  44,020 
Equipment notes  9,215  — 
____________ 
 

* The commercial paper program is supported by our $400 million unsecured revolving credit agreement. The 
availability under the revolving credit agreement is reduced by $27.6 million of stand-by letters of credit issued 
as of August 31, 2008. 

 

** With our investment grade credit ratings we believe we have access to additional financing and refinancing, if 
needed. 

 

Certain of our financing agreements, both domestically and at CMCZ, include various covenants, of which we 
were in compliance at August 31, 2008. There are no guarantees by the Company or any of its subsidiaries for any 
of CMCZ’s debt. The CMCS and CMC Poland notes are guaranteed by Commercial Metals International. 
 

Off-Balance Sheet Arrangements For added flexibility, we may secure financing through securitization and 
sales of certain accounts receivable both in the U.S. and internationally. See Note 3, Sales of Accounts Receivable, 
to the consolidated financial statements. We may sell accounts receivable on an ongoing basis to replace those 
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receivables that have been collected from our customers. Our domestic securitization program contains certain 
cross-default provisions whereby a termination event could occur should we default under another credit 
arrangement, and contains covenants that conform to the same requirements contained in our revolving credit 
agreement. 
 

Cash Flows Our cash flows from operating activities primarily result from sales of steel and related products, 
and to a lesser extent, sales of nonferrous metal products. We also sell and rent construction-related products and 
accessories. We have a diverse and generally stable customer base. We use futures or forward contracts as needed to 
mitigate the risks from fluctuations in foreign currency exchange rates and metals commodity prices. See Note 7, 
Financial Instruments, Market and Credit Risk, to the consolidated financial statements. 
 

During 2008, we used $43.5 million of net cash flows from operating activities as compared to generating 
$461.3 million in 2007. This change is primarily the result of a decrease in net earnings adjusted for non-cash items 
of $95.5 million and an increase in cash used for working capital of $409.3 million. The increase in cash used for 
working capital mainly relates to the following: 
 

• increased accounts receivable – increased sales and increased ferrous prices as compared to the same period 
last year and fewer sales of accounts receivable; 

 

• increased inventories – increased inventory on hand and higher inventory costs primarily due to increased 
ferrous prices; and 

 

• increased accounts payable and accrued expenses – provided a source of cash as these current liabilities 
increased due to higher volume. 

 

During 2008, we used $581.8 million of net cash flows from investing activities as compared to $430.9 million 
in 2007. We invested $355.0 million in property, plant and equipment during 2008, an increase of $148.8 million. 
The significant capital expenditures in 2008 related to the construction of the new micro mill in Arizona, the 
installation of a new wire rod block and rolling mill at CMCZ and capitalization of cost associated with the global 
implementation of SAP. Additionally, we spent $228.4 million for the acquisitions of businesses, an increase of 
$64.4 million. In comparison, during 2007 we used $62.1 million of cash to acquire the minority shares of CMCZ 
from the Polish government and other minority shareholders. 
 

Net cash flow from financing activities provided $423.8 million for 2008 as compared to $207.2 million for 
2007. The increase was mainly driven by an increase in documentary letters of credit and proceeds from short-term 
borrowings and long-term debt. We issued $500 million of long-term notes in 2008 as compared to $400 million in 
2007. During 2008, we used $172.3 million to purchase 6.2 million shares of our common stock as part of our stock 
repurchase program, an increase of $113.1 million over 2007. Additionally, we increased our dividend rate to 12 
cents per share during 2008 which resulted in an increase of cash used of $12.8 million over 2007. 
 

Our contractual obligations for the next twelve months of $2.0 billion are typically expenditures with normal 
revenue processing activities. We believe our cash flows from operating activities and debt facilities are adequate to 
fund our ongoing operations and planned capital expenditures. 
 

Contractual Obligations 
 

The following table represents our contractual obligations as of August 31, 2008 (dollars in thousands): 
 
   Payments Due By Period* 
 
Contractual Obligations: 

  
 Total  

 Less than 
 1 Year  

  
 1-3 Years  

  
 3-5 Years  

 More than 
 5 Years  

Long-term debt(1)  $1,303,860  $ 106,327  $ 53,245   $ 44,253  $ 1,100,035 
Notes payable  31,305  31,305  —  —  — 
Interest(2)  681,415  86,116  158,983  150,998  285,318 
Operating leases(3)  167,886  33,561  54,692  35,260  44,373 
Purchase obligations(4)  1,942,557  1,770,209  130,993  18,170  23,185 
Total contractual cash obligations  $4,127,023  $2,027,518   $ 397,913   $ 248,681  $ 1,452,911 
_______________ 
 

*    We have not discounted the cash obligations in this table.  
 

(1) Total amounts are included in the August 31, 2008 consolidated balance sheet. See Note 6, Credit 
Arrangements, to the consolidated financial statements. 
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(2) Interest payments related to our short-term debt are not included in the table as they do not represent a 
significant obligation as of August 31, 2008. 

 

(3) Includes minimum lease payment obligations for non-cancelable equipment and real-estate leases in effect as of 
August 31, 2008. See Note 11, Commitments and Contingencies, to the consolidated financial statements. 

 

(4) Approximately 73% of these purchase obligations are for inventory items to be sold in the ordinary course of 
business. Purchase obligations include all enforceable, legally binding agreements to purchase goods or services 
that specify all significant terms, regardless of the duration of the agreement. Agreements with variable terms 
are excluded because we are unable to estimate the minimum amounts. 

 
Other Commercial Commitments 
 

We maintain stand-by letters of credit to provide support for certain transactions that our customers or suppliers 
request. At August 31, 2008, we had committed $39.6 million under these arrangements. All commitments expire 
within one year. 

 
Contingencies 
 

In the ordinary course of conducting our business, we become involved in litigation, administrative proceedings 
and government investigations, including environmental matters. We may incur settlements, fines, penalties or 
judgments because of some of these matters. While we are unable to estimate precisely the ultimate dollar amount of 
exposure or loss in connection with these matters, we make accruals as warranted. The amounts we accrue could 
vary substantially from amounts we pay due to several factors including the following: evolving remediation 
technology, changing regulations, possible third-party contributions, the inherent shortcomings of the estimation 
process, and the uncertainties involved in litigation. Accordingly, we cannot always estimate a meaningful range of 
possible exposure. We believe that we have adequately provided in our consolidated financial statements for the 
estimable probable impact of these contingencies. We also believe that the outcomes will not significantly affect the 
long-term results of operations or our financial position. However, they may have a material impact on earnings for 
a particular quarter. 
 
Environmental and Other Matters 
 

See Note 11, Commitments and Contingencies, to the consolidated financial statements. 
 

General We are subject to federal, state and local pollution control laws and regulations. We anticipate that 
compliance with these laws and regulations will involve continuing capital expenditures and operating costs. 
 

Our original business and one of our core businesses for over nine decades is metals recycling. In the present era 
of conservation of natural resources and ecological concerns, we are committed to sound ecological and business 
conduct. Certain governmental regulations regarding environmental concerns, however well intentioned, are 
contrary to the goal of greater recycling. Such regulations expose us and the industry to potentially significant risks. 
We believe that recycled materials are commodities that are diverted by recyclers, such as us, from the solid waste 
streams because of their inherent value. Commodities are materials that are purchased and sold in public and private 
markets and commodities exchanges every day around the world. They are identified, purchased, sorted, processed 
and sold in accordance with carefully established industry specifications. 
 

Environmental agencies at various federal and state levels classify certain recycled materials as hazardous 
substances and subject recyclers to material remediation costs, fines and penalties. Taken to extremes, such actions 
could cripple the recycling industry and undermine any national goal of material conservation. Enforcement, 
interpretation, and litigation involving these regulations are not well developed. 
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Solid and Hazardous Waste We currently own or lease, and in the past owned or leased, properties that have 
been used in our operations. Although we used operating and disposal practices that were standard in the industry at 
the time, wastes may have been disposed or released on or under the properties or on or under locations where such 
wastes have been taken for disposal. We are currently involved in the investigation and remediation of several such 
properties. State and federal laws applicable to wastes and contaminated properties have gradually become stricter 
over time. Under new laws, we could be required to remediate properties impacted by previously disposed wastes. 
We have been named as a potentially responsible party (“PRP”) at a number of contaminated sites. 
 

We generate wastes, including hazardous wastes, that are subject to the federal Resource Conservation and 
Recovery Act (“RCRA”) and comparable state and/or local statutes where we operate. These statutes, regulations 
and laws may have limited disposal options for certain wastes. 
 

Superfund The U.S. Environmental Protection Agency (“EPA”) or an equivalent state agency notified us that we 
are considered a PRP at thirteen sites, none owned by us. We may be obligated under the Comprehensive 
Environmental Response, Compensation, and Liability Act of 1980 (“CERCLA”) or a similar state statute to 
conduct remedial investigation, feasibility studies, remediation and/or removal of alleged releases of hazardous 
substances or to reimburse the EPA for such activities. We are involved in litigation or administrative proceedings 
with regard to several of these sites in which we are contesting, or at the appropriate time we may contest, our 
liability at the sites. In addition, we have received information requests with regard to other sites which may be 
under consideration by the EPA as potential CERCLA sites. Because of various factors, including the ambiguity of 
the regulations, the difficulty of identifying the responsible parties for any particular site, the complexity of 
determining the relative liability among them, the uncertainty as to the most desirable remediation techniques and 
the amount of damages and cleanup costs and the extended time periods over which such costs may be incurred, we 
cannot reasonably estimate our ultimate costs of compliance with CERCLA. At August 31, 2008, based on currently 
available information, which is in many cases preliminary and incomplete, we had $2.2 million accrued for cleanup 
and remediation costs in connection with eight of the thirteen CERCLA sites. We have accrued for these liabilities 
based upon our best estimates. We are not able to reasonably estimate an amount for the five other CERCLA sites. 
The amounts paid and the expenses incurred on these thirteen sites for the years ended August 31, 2008, 2007 and 
2006 were not material. Historically, the amounts that we have ultimately paid for such remediation activities have 
not been material. 
 

Clean Water Act The Clean Water Act (“CWA”) imposes restrictions and strict controls regarding the discharge 
of wastes into waters of the United States, a term broadly defined. These controls have become more stringent over 
time and it is probable that additional restrictions will be imposed in the future. Permits must generally be obtained 
to discharge pollutants into federal waters; comparable permits may be required at the state level. The CWA and 
many state agencies provide for civil, criminal and administrative penalties for unauthorized discharges of 
pollutants. In addition, the EPA has promulgated regulations that may require us to obtain permits to discharge 
storm water runoff. In the event of an unauthorized discharge, we may be liable for penalties and costs. 
 

Clean Air Act Our operations are subject to regulations at the federal, state and local level for the control of 
emissions from sources of air pollution. New and modified sources of air pollutants are often required to obtain 
permits prior to commencing construction, modification and/or operations. Major sources of air pollutants are 
subject to more stringent requirements, including the potential need for additional permits and to increased scrutiny 
in the context of enforcement. The EPA has been implementing its stationary emission control program through 
expanded enforcement of the New Source Review Program. Under this program, new or modified sources are 
required to construct what is referred to as the Best Available Control Technology. Additionally, the EPA is 
implementing new, more stringent standards for ozone and fine particulate matter. The EPA recently has 
promulgated new national emission standards for hazardous air pollutants for steel mills which will require all major 
sources in this category to meet the standards by reflecting application of maximum achievable control technology. 
Compliance with the new standards could require additional expenditures. 
 

In 2008, we incurred environmental expenses of $24.9 million. The expenses included the cost of environmental 
personnel at various divisions, permit and license fees, accruals and payments for studies, tests, assessments, 
remediation, consultant fees, baghouse dust removal and various other expenses. During 2008, $3.2 million of our 
capital expenditures related to costs directly associated with environmental compliance. At August 31, 2008, $14.7 
million was accrued for environmental liabilities of which $6.8 million was classified as other long-term liabilities. 
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Business Interruption Insurance Claims 
 

See Note 11, Commitments and Contingencies to the consolidated financial statements. 
 

Dividends 
 

We have paid quarterly cash dividends in each of the past 176 consecutive quarters. We paid dividends in 2008 
at the rate of $0.09 per share for the first quarter and $0.12 per share for the last three quarters. 
 

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK  
 

Market Risk 
 

Approach to Minimizing Market Risk See Note 7, Financial Instruments, Market and Credit Risk, to the 
consolidated financial statements for disclosure regarding our approach to minimizing market risk. Also, see Note 1, 
Summary of Significant Accounting Policies, to the consolidated financial statements. The following types of 
derivative instruments were outstanding at August 31, 2008, in accordance with our risk management program. 
 

Currency Exchange Forwards We enter into currency exchange forward contracts as economic hedges of 
international trade commitments denominated in currencies other than the functional currency of the Company or its 
subsidiaries. No single foreign currency poses a primary risk to us. Fluctuations that cause temporary disruptions in 
one market segment tend to open opportunities in other segments. 
 

Commodity Prices We base pricing in some of our sales and purchase contracts on forward metal commodity 
exchange quotes which we determine at the beginning of the contract. Due to the volatility of the metal commodity 
indexes, we enter into metal commodity forward or futures contracts for copper, aluminum, nickel and zinc. These 
forwards or futures mitigate the risk of unanticipated declines in gross margins on these contractual commitments. 
Physical transaction quantities will not match exactly with standard commodity lot sizes, leading to small gains and 
losses from ineffectiveness. 
 

Natural Gas We enter into natural gas forward contracts as economic hedges of the Company’s Americas Mills 
operations based on anticipated consumption of natural gas. 
 

Interest Rates If interest rates increased or decreased by one percentage point, the effect on interest expense 
related to our variable-rate debt and the fair value of our long-term debt would be approximately $1.0 million and 
$66 million, respectively. 
 

The following table provides certain information regarding the foreign exchange and commodity financial 
instruments discussed above. 
 

Gross Foreign Currency Exchange Contract Commitments as of August 31, 2008:  
 
 Functional Currency   Foreign Currency    U.S. 
  
Type 

Amount 
(in thousands) 

 
Type 

Amount 
(in thousands) 

Range of 
Hedge Rates* 

Equivalent 
(in thousands) 

AUD  1,250 EUR  743 0.5806 – 0.6088  $ 1,114 
AUD  129 GBP  62 0.4718 – 0.4818  123 
AUD  137 NZD**  168 1.2283  129 
AUD  386,094 USD  348,741 0.8406 – 0.9628  348,741 
EUR  122,194 USD  181,890 1.4657 – 1.5804  181,890 
GBP  9,092 EUR  11,424 0.7896 – 0.8005  17,143 
GBP  18,292 USD  33,900 1.8176 – 1.9815  33,900 
PLN  250,319 EUR  69,798 3.2050 – 3.8055  104,739 
PLN  15,745 GBP  3,773 4.1730  7,509 
PLN  27,561 USD  12,133 2.2615 – 2.2960  12,133 
USD  12,164 EUR  8,193 1.4730 – 1.5609  12,164 
USD  504 JPY  54,692 107.8700 – 108.7000  504 
      720,089 
Revaluation as of August 31, 2008, at quoted market    743,223 
   

Unrealized gain      $ 9,693 
___________________ 

* Substantially all foreign currency exchange contracts mature within one year. The range of hedge rates 
represents functional to foreign currency conversion rates. 

 

** New Zealand dollar  
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As of August 31, 2007 (in thousands):  
Revaluation at quoted market  $ 383,525
Unrealized gain  $ 57
 

Gross Metal Commodity Contract Commitments as of August 31, 2008:  
 
  
  
  
Terminal Exchange 

 
 
 

Metal 

 
 

Long/ 
Short 

 
 

# of 
Lots 

 
 

Standard 
Lot Size 

 
 

Total 
Weight 

Range or 
Amount of 

Hedge Rates 
Per MT/lb. 

Total Contract
Value at 
Inception 

(in thousands)
London Metal Exchange (LME) Aluminum Long  356  25 MT  8,900 MT $ 2,592.50–3,285.00  $ 24,456 
 Aluminum Short  422  25 MT  10,550 MT  2,700.43 – 3,354.00  31,367 
 Copper Long  83  25 MT  2,075 MT  7,255.00 – 8,510.00  15,633 
 Copper Short  89  25 MT  2,225 MT  7,662.00 – 8,337.00  17,715 
 Nickel Long  40  6 MT  240 MT  30.00  4 
 Nickel Short  3  6 MT  18 MT  18,590.00 - 26,075.00  387 
 Zinc Long  1  55,000 lbs.  55,000 lbs.  2,305.00 – 2,435.00  65 
 Natural Gas Long  3  10,000 MMBtu  30,000 MMBtu  10.56  317 
New York Mercantile Exchange Copper Long  178  25,000 lbs.  4,450,000 lbs. 326.30 – 365.50  15,387 
Commodities Division (Comex) Copper Short  709  25,000 lbs. 17,725,000 lbs. 323.00 – 404.65  63,481 
     168,812 
Revaluation as of August 31, 2008, at quoted market   160,478 
     
Unrealized gain     $ 6,019 
____________ 
 

• MT = Metric Ton  
 

• lbs. = Pounds  
 
As of August 31, 2007 (in thousands):  
Revaluation at quoted market   $ 133,935
Unrealized gain   $ 1,839
 
ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA 
 

REPORT OF MANAGEMENT ON INTERNAL CONTROL OVER FINANCIAL REPORTING 
 

Our management is responsible for establishing and maintaining adequate internal control over financial 
reporting for the Company as defined in Rules 13a-15(f) and 15d-15(f) under the Securities Exchange Act of 1934, 
as amended. Internal control over financial reporting is a process to provide reasonable assurance regarding the 
reliability of our financial reporting for external purposes in accordance with accounting principles generally 
accepted in the United States of America. Internal control over financial reporting includes maintaining records that 
in reasonable detail accurately and fairly reflect our transactions; providing reasonable assurance that transactions 
are recorded as necessary for preparation of our financial statements; providing reasonable assurance that receipts 
and expenditures of company assets are made in accordance with management authorization; and providing 
reasonable assurance that unauthorized acquisition, use or disposition of company assets that could have a material 
effect on our financial statements would be prevented or detected on a timely basis. Because of its inherent 
limitations, internal control over financial reporting is not intended to provide absolute assurance that a misstatement 
of our financial statements would be prevented or detected. 
 

Management conducted an evaluation of the effectiveness of our internal control over financial reporting based 
on the framework in Internal Control — Integrated Framework issued by the Committee of Sponsoring 
Organizations of the Treadway Commission. Based on this evaluation, management concluded that the Company’s 
internal control over financial reporting was effective as of August 31, 2008. Deloitte & Touche LLP has audited the 
effectiveness of the Company’s internal control over financial reporting; their report is included on page 41 of this 
Form 10-K. 
 



40 

 

REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM 

 
To the Board of Directors and Stockholders of 

Commercial Metals Company 

Irving, Texas 

 
We have audited the internal control over financial reporting of Commercial Metals Company and subsidiaries (the 
“Company”) as of August 31, 2008, based on criteria established in Internal Control — Integrated Framework 
issued by the Committee of Sponsoring Organizations of the Treadway Commission. The Company’s management 
is responsible for maintaining effective internal control over financial reporting and for its assessment of the 
effectiveness of internal control over financial reporting, included in the accompanying Report of Management on 
Internal Control Over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal 
control over financial reporting based on our audit. 

 
We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board 
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about 
whether effective internal control over financial reporting was maintained in all material respects. Our audit 
included obtaining an understanding of internal control over financial reporting, assessing the risk that a material 
weakness exists, testing and evaluating the design and operating effectiveness of internal control based on the 
assessed risk, and performing such other procedures as we considered necessary in the circumstances. We believe 
that our audit provides a reasonable basis for our opinion. 
 
A company’s internal control over financial reporting is a process designed by, or under the supervision of, the 
company’s principal executive and principal financial officers, or persons performing similar functions, and effected 
by the company’s board of directors, management, and other personnel to provide reasonable assurance regarding 
the reliability of financial reporting and the preparation of financial statements for external purposes in accordance 
with generally accepted accounting principles. A company’s internal control over financial reporting includes those 
policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly 
reflect the transactions and dispositions of the assets of the company; (2) provide reasonable assurance that 
transactions are recorded as necessary to permit preparation of financial statements in accordance with generally 
accepted accounting principles, and that receipts and expenditures of the company are being made only in 
accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance 
regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that 
could have a material effect on the financial statements. 
 
Because of the inherent limitations of internal control over financial reporting, including the possibility of collusion 
or improper management override of controls, material misstatements due to error or fraud may not be prevented or 
detected on a timely basis. 
 
Also, projections of any evaluation of the effectiveness of the internal control over financial reporting to future 
periods are subject to the risk that the controls may become inadequate because of changes in conditions, or that the 
degree of compliance with the policies or procedures may deteriorate. 

 
In our opinion, the Company maintained, in all material respects, effective internal control over financial reporting 
as of August 31, 2008, based on the criteria established in Internal Control — Integrated Framework issued by the 
Committee of Sponsoring Organizations of the Treadway Commission. 

 
We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United 
States), the consolidated financial statements as of and for the year ended August 31, 2008 of the Company and our 
report dated October 30, 2008 expressed an unqualified opinion on those financial statements. 
 
 
/s/ Deloitte & Touche LLP  
 
Dallas, Texas 

October 30, 2008 
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM 

 
To the Board of Directors and Stockholders of 

Commercial Metals Company 

Irving, Texas 

 
We have audited the accompanying consolidated balance sheets of Commercial Metals Company and subsidiaries 
(the “Company”) as of August 31, 2008 and 2007, and the related consolidated statements of earnings, stockholders’ 
equity, and cash flows for each of the three years in the period ended August 31, 2008. These financial statements 
are the responsibility of the Company’s management. Our responsibility is to express an opinion on the financial 
statements based on our audits. 
 
We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board 
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about 
whether the financial statements are free of material misstatement. An audit includes examining, on a test basis, 
evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the 
accounting principles used and significant estimates made by management, as well as evaluating the overall 
financial statement presentation. We believe that our audits provide a reasonable basis for our opinion. 
 
In our opinion, such consolidated financial statements present fairly, in all material respects, the financial position of 
Commercial Metals Company and subsidiaries at August 31, 2008 and 2007, and the results of their operations and 
their cash flows for each of the three years in the period ended August 31, 2008, in conformity with accounting 
principles generally accepted in the United States of America. 
 
We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United 
States), the Company’s internal control over financial reporting as of August 31, 2008, based on the criteria 
established in Internal Control—Integrated Framework issued by the Committee of Sponsoring Organizations of the 
Treadway Commission and our report dated October 30, 2008 expressed an unqualified opinion on the Company’s 
internal control over financial reporting. 
 
 
/s/ Deloitte & Touche LLP  
 
Dallas, Texas 

October 30, 2008 
 



See notes to consolidated financial statements. 
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Commercial Metals Company and Subsidiaries 

CONSOLIDATED STATEMENTS OF EARNINGS 

 
  Year ended August 31, 
(in thousands, except share data) 2008 2007 2006 
Net sales  $ 10,427,378  $ 8,329,016  $ 7,212,152 
Costs and expenses:       

Cost of goods sold  9,325,724  7,167,989  6,138,134 
Selling, general and administrative expenses  707,786  583,810  480,282 
Interest expense  58,263  36,334  29,232 

  10,091,773  7,788,133  6,647,648 
Earnings from continuing operations before income taxes and 

minority interests  335,605  540,883  564,504 
Income taxes  103,886  172,769  191,217 
Earnings from continuing operations before minority interests  231,719  368,114  373,287 
Minority interests  538  9,587  10,209 
Net earnings from continuing operations  231,181  358,527  363,078 
    
Earnings (loss) from discontinued operations before taxes  1,706  (4,827)  (10,011)
Income taxes (benefit)  921  (1,731)  (3,280)
Net earnings (loss) from discontinued operations  785  (3,096)  (6,731)
    
Net earnings  $ 231,966  $ 355,431  $ 356,347 
    
Basic earnings (loss) per share:       

Earnings from continuing operations  $ 2.01  $ 3.04  $ 3.08 
Loss from discontinued operations   0.01  (0.03)  (0.06)
Net earnings  $ 2.02  $ 3.01  $ 3.02 

    
Diluted earnings (loss) per share:       

Earnings from continuing operations  $ 1.96  $ 2.95  $ 2.94 
Loss from discontinued operations   0.01  (0.03)  (0.05)
Net earnings  $ 1.97  $ 2.92  $ 2.89 

 
 

 



See notes to consolidated financial statements. 
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Commercial Metals Company and Subsidiaries 

CONSOLIDATED BALANCE SHEETS 

 
  August 31, 
(in thousands) 2008 2007 
Assets     
Current assets:     

Cash and cash equivalents  $ 219,026  $ 419,275 
Accounts receivable (less allowance for collection losses of $17,652 and 

$16,495)  1,369,453  1,082,713 
Inventories  1,400,332  874,104 
Other  228,632  82,760 

Total current assets  3,217,443  2,458,852 
   

Property, plant and equipment:     
Land  84,539  54,387 
Buildings and improvements  462,186  321,967 
Equipment  1,292,832  1,095,672 
Construction in process  256,156  118,298 

  2,095,713  1,590,324 
Less accumulated depreciation and amortization  (941,391)  (822,971)

  1,154,322  767,353 
Goodwill  84,837  37,843 
Other assets  289,769  208,615 
  $ 4,746,371  $ 3,472,663 
 
  August 31, 
(in thousands, except share data) 2008 2007 
Liabilities and stockholders’ equity     
Current liabilities:     

Accounts payable-trade  $ 838,777  $ 484,650 
Accounts payable-documentary letters of credit  192,492  153,431 
Accrued expenses and other payables  563,424  425,410 
Income taxes payable and deferred income taxes  156  4,372 
Notes payable  31,305  — 
Current maturities of long-term debt  106,327  4,726 

Total current liabilities  1,732,481  1,072,589 
   

Deferred income taxes  50,160  31,977 
Other long-term liabilities  124,171  109,813 
Long-term debt  1,197,533  706,817 

Total liabilities  3,104,345  1,921,196 
   

Minority interests  3,643  2,900 
Commitments and contingencies     
Stockholders’ equity     

Capital stock:     
Preferred stock  —  — 
Common stock, par value $0.01 per share; authorized 200,000,000 shares; 

issued 129,060,664 shares; outstanding 113,777,152 and 118,566,381 shares  1,290  1,290 
Additional paid-in capital  371,913  356,983 
Accumulated other comprehensive income  112,781  64,452 
Retained earnings  1,471,542  1,296,631 

  1,957,526  1,719,356 
   

Less treasury stock 15,283,512 and 10,494,283 shares at cost  (319,143)  (170,789)
Total stockholders’ equity  1,638,383  1,548,567 
  $4,746,371  $3,472,663 
 



See notes to consolidated financial statements. 
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Commercial Metals Company and Subsidiaries 

CONSOLIDATED STATEMENTS OF CASH FLOWS 

 
  Year ended August 31, 
(in thousands) 2008 2007 2006 
Cash flows from (used by) operating activities:       

Net earnings  $ 231,966  $ 355,431  $ 356,347 
Adjustments to reconcile net earnings to cash flows from (used by) 

operating activities:       
Depreciation and amortization  135,069  107,305  85,378 
Minority interests  538  9,587  10,209 
Asset impairment charges  1,004  3,400  — 
Provision for losses (recoveries) on receivables  4,478  (370)  2,676 
Share-based compensation  18,996  12,499  9,526 
Net (gain) loss on sale of assets  749  474  (2,518)

Changes in operating assets and liabilities, net of acquisitions:       
Accounts receivable  (287,052)  (39,695)  (297,924)
Accounts  receivable sold  45,348  115,672  — 
Inventories  (414,556)  (10,381)  (36,196)
Other assets  (177,510)  (89,332)  (48,498)
Accounts payable, accrued expenses, other payables and 

income taxes  395,987  (22,179)  171,045 
Deferred income taxes  (4,379)  (10,603)  (34,459)
Other long-term liabilities  5,906  29,482  17,797 

Net cash flows from (used by) operating activities  (43,456)  461,290  233,383 
       
Cash flows used by investing activities:       

Capital expenditures  (355,041)  (206,262)  (131,235)
Purchase of interests in CMC Zawiercie and subsidiaries  (169)  (62,104)  (1,165)
Proceeds from the sale of property, plant and equipment and other  1,791  1,470  11,290 
Acquisitions of other businesses, net of cash acquired  (228,422)  (164,017)  (44,391)

Net cash flows used by investing activities  (581,841)  (430,913)  (165,501)
       
Cash flows from (used by) financing activities:    

Increase in documentary letters of credit  39,061  11,718  727 
Payments on trade financing arrangements  —  —  (1,667)
Short-term borrowings, net change  (1,427)  (62,088)  60,000 
Proceeds from issuance of long-term debt  596,669  400,504  14,495 
Repayments on long-term debt  (6,053)  (72,282)  (28,800)
Stock issued under incentive and purchase plans  8,910  10,849  23,659 
Tax benefits from stock plans  10,982  16,894  21,240 
Treasury stock acquired  (172,312)  (59,169)  (78,662)
Cash dividends  (52,061)  (39,254)  (20,212)

Net cash flows from (used by) financing activities  423,769  207,172  (9,220)
Effect of exchange rate changes on cash and cash equivalents  1,279  1,007  2,653 
Increase (decrease) in cash and cash equivalents  (200,249)  238,556  61,315 
Cash and cash equivalents at beginning of year  419,275  180,719  119,404 
Cash and cash equivalents at end of year  $ 219,026  $ 419,275  $ 180,719 
 



See notes to consolidated financial statements. 
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Commercial Metals Company and Subsidiaries 

CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY 

 
  
  

 
 Common Stock  

 
Additional 

Accumulated 
Other 

 
Unearned 

 
 

 
 Treasury Stock  

 
 

 
(in thousands, except share data) 

Number of 
Shares 

 
Amount 

Paid-In 
Capital 

Comprehensive 
Income (Loss) 

Stock 
Compensation

Retained 
Earnings 

Number of 
Shares 

 
Amount 

 
Total 

Balance, September 1, 2005  64,530,332 $ 322,652 $ 14,813  $ 24,594  $ (5,901) $ 644,319  (6,399,609) $ (100,916) $ 899,561 
          
Comprehensive income (loss):                  

Net earnings           356,347      356,347 
Other comprehensive income (loss):                  

Foreign currency translation adjustment, 
net of taxes ($1,506)        13,404         13,404 

Unrealized loss on derivatives, net of taxes 
($2,412)        (4,759)         (4,759) 

Comprehensive income                 364,992 
Cash dividends           (20,212)      (20,212) 
Change in par value of common stock    (322,007)  322,007            
Treasury stock acquired             (3,469,240)  (78,662)  (78,662) 
Issuance of stock under incentive and purchase 
plans      (11,756)       2,688,617  35,415  23,659 

Issuance of restricted stock      (2,429)       280,150  2,429  — 
Stock-based compensation      3,764     5,901    (9,100)  (139)  9,526 
Tax benefits from stock plans      21,240           21,240 
Two-for-one stock split  64,530,332  645  (645)       (4,270,322)    — 

Balance, August 31, 2006  129,060,664 $ 1,290 $ 346,994  $ 33,239  $ — $ 980,454  (11,179,504) $ (141,873) $ 1,220,104 
           

Comprehensive income (loss):                  
Net earnings           355,431      355,431 
Other comprehensive income (loss):                  

Foreign currency translation           
adjustment, net of taxes ($2,038)        24,892         24,892 
Unrealized gain on derivatives, net of taxes 
($3,570)        7,074         7,074 

Defined benefit obligation, net of taxes 
($140)        (753)         (753) 

Comprehensive income                 386,644 
          
Cash dividends           (39,254)      (39,254) 
Treasury stock acquired             (2,116,975)  (59,169)  (59,169) 
Issuance of stock under incentive and purchase 
plans      (16,593)       2,603,880  27,442  10,849 

Issuance of restricted stock      (2,876)       206,482  2,876   
Stock-based compensation      12,564       (8,166)  (65)  12,499 
Tax benefits from stock plans      16,894           16,894 

Balance, August 31, 2007  129,060,664 $ 1,290 $ 356,983  $ 64,452  $ — $ 1,296,631  (10,494,283) $ (170,789) $ 1,548,567 
          

FIN 48 adjustment           (4,994)      (4,994) 
Comprehensive income (loss):                  

Net earnings           231,966      231,966 
Other comprehensive income (loss):                  

Foreign currency translation adjustment, 
net of taxes ($5,179)        57,245         57,245 

Unrealized loss on derivatives, net of taxes 
($1,743)        (7,866)         (7,866) 

Defined benefit obligation, net of taxes 
($366)        (1,050)         (1,050) 

Comprehensive income                 280,295 
          
Cash dividends           (52,061)      (52,061) 
Treasury stock acquired             (6,212,238)  (172,312)  (172,312) 
Issuance of stock under incentive and purchase 
plans      (11,921)       1,277,417  20,831  8,910 

Issuance of restricted stock      (3,315)       163,770  3,315   
Stock-based compensation      19,184       (18,178)  (188)  18,996 
Tax benefits from stock plans      10,982           10,982 

Balance, August 31, 2008  129,060,664 $ 1,290 $ 371,913  $ 112,781  $ — $ 1,471,542  (15,283,512) $ (319,143) $ 1,638,383 
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Commercial Metals Company and Subsidiaries 

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS 
 

NOTE 1. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES  
 

Nature of Operations The Company recycles, manufactures, and markets steel and metal products and related 
materials. Its domestic recycling facilities, mills, fabrication facilities, and markets are primarily located in the 
Sunbelt from the mid-Atlantic area through the West. Additionally, the Company operates steel minimills in Poland 
and Croatia, fabrication shops in Poland and Germany and processing facilities in Australia. Through its global 
marketing offices, the Company markets and distributes steel and nonferrous metal products and other industrial 
products worldwide. See Note 14, Business Segments. 
 

Consolidation The consolidated financial statements include the accounts of the Company and its subsidiaries. 
All significant intercompany transactions and balances are eliminated. 
 

Investments in 20% to 50% owned affiliates are accounted for on the equity method. All investments under 20% 
are accounted for under the cost method. 
 

On March 2, 2007, the Company purchased all of the minority shares of CMC Zawiercie (“CMCZ”) owned by 
the Polish government, representing 26.4% of the total CMCZ shares. During 2008, the Company acquired 
substantially all of the remaining outstanding minority shares of CMCZ and now owns 100% of CMCZ. The 
accounts of CMCZ are consolidated in the financial statements for 2008, 2007 and 2006. See Note 2, Acquisitions. 
 

Revenue Recognition Sales are recognized when title passes to the customer either when goods are shipped or 
when they are received based upon the terms of the sale, there is persuasive evidence of an agreement, the price is 
fixed or determinable and collectibility is reasonably assured. When the Company estimates that a contract with a 
customer will result in a loss, the entire loss is accrued as soon as it is probable and estimable. The Company 
accounts for large fabrication projects in accordance with Statement of Position 81-1, Accounting for Performance 
of Construction-Type and Certain Production-Type Contracts. 
 

Cash and Cash Equivalents The Company considers temporary investments that are short term (with original 
maturities of three months or less) and highly liquid to be cash equivalents. 
 

Inventories Inventories are stated at the lower of cost or market. Inventory cost for most domestic inventories is 
determined by the last-in, first-out (“LIFO”) method; cost of international and remaining inventories is determined 
by the first-in, first-out (“FIFO”) method. 
 

Elements of cost in finished goods inventory in addition to the cost of material include depreciation, 
amortization, utilities, consumable production supplies, maintenance, production, wages and transportation costs. 
Additionally, the costs of departments that support production including materials management and quality control, 
are allocated to inventory. 
 

Property, Plant and Equipment Property, plant and equipment are recorded at cost and are depreciated on a 
straight-line basis over the estimated useful lives of the assets. Provision for amortization of leasehold improvements 
are made at annual rates based upon the lesser of the estimated useful lives of the assets or terms of the leases. At 
August 31, 2008, the useful lives used for depreciation and amortization were as follows: 

 
Buildings 7 to 40 years 
Land improvements 3 to 25 years 
Leasehold improvements 3 to 15 years 
Equipment 2 to 25 years 
 

The Company evaluates the carrying value of property, plant and equipment whenever a change in 
circumstances indicates that the carrying value may not be recoverable from the undiscounted future cash flows 
from operations. If an impairment exists, the net book values are reduced to fair values as warranted. Major 
maintenance is expensed as incurred. 
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Intangible Assets The following intangible assets subject to amortization are included within other assets on the 
consolidated balance sheets as of August 31: 
 
   2008   2007 
  
  
(in thousands) 

 Gross 
 Carrying 
 Amount  

  
 Accumulated 
 Amortization  

  
  
 Net  

 Gross 
 Carrying 
 Amount  

  
 Accumulated 
 Amortization  

  
  
 Net  

Customer base $ 55,271  $ 5,036 $50,235 $ 12,235  $ 2,932 $ 9,303 
Non-competition agreements  12,371  4,343  8,028  7,717  2,952  4,765 
Favorable land leases  7,325  388  6,937  5,277  242  5,035 
Brand name  5,467  229  5,238  3,863  3,715  148 
Production backlog  2,815  1,023  1,792  3,285  1,919  1,366 
Other  553  134  419  553  49  504 

Total $ 83,802  $11,153 $72,649 $ 32,930  $11,809 $ 21,121 
 

Excluding goodwill, there are no other significant intangible assets with indefinite lives. Goodwill represents the 
difference between the purchase price of acquired businesses and the fair value of their net assets. The Company has 
elected to test annually for goodwill impairment in the fourth quarter of the fiscal year or if a triggering event 
occurs. Amortization expense for intangible assets for the years ended August 31, 2008, 2007, and 2006 was $8.3 
million, $7.1 million and $2.9 million, respectively. At August 31, 2008, the weighted average remaining useful 
lives of these intangible assets, excluding the favorable land leases in Poland, was six years. The weighted average 
lives of the favorable land leases were 81 years. Estimated amounts of amortization expense for the next five years 
are as follows: 

 
Year (in thousands) 
2009  $ 13,725 
2010  11,585 
2011  10,981 
2012  9,420 
2013  7,580 
 

Environmental Costs The Company accrues liabilities for environmental investigation and remediation costs 
when it is both probable and the amount can be reasonably estimated. Environmental costs are based upon estimates 
regarding the sites for which the Company will be responsible, the scope and cost of work to be performed at each 
site, the portion of costs that will be shared with other parties and the timing of remediation. Where timing and 
amounts cannot be reasonably determined, a range is estimated and the lower end of the range is recognized. 
 

Stock-Based Compensation The Company recognizes share-based compensation in accordance with SFAS No. 
123 (R), Share-Based Payments (“SFAS 123 (R)”), which requires compensation cost relating to share-based 
transactions be recognized at fair value in financial statements. The Black-Scholes pricing model was used to 
calculate total compensation cost which is amortized on a straight-line basis over the vesting period of issued 
awards. 
 

The Company recognized share-based compensation expense of $19.0 million ($0.11 per diluted share), $12.5 
million ($0.07 per diluted share) and $9.5 million ($0.05 per diluted share) as a component of selling, general and 
administrative expenses for the twelve months ended August 31, 2008, 2007 and 2006, respectively. At August 31, 
2008, the Company had $19.2 million of total unrecognized pre-tax compensation cost related to non-vested share-
based compensation arrangements. This cost is expected to be recognized over the next 34 months. 
 

The following weighted average assumptions were required for grants in the years ended August 31: 

 
   2008   2007   2006 
Risk-free interest rate  2.93%  4.98%  4.79% 
Expected life  4.38 years  4.58 years  4.57 years
Expected volatility  0.433  0.341  0.328 
Expected dividend yield  1.1%  1.1%  1.1% 
 

The weighted average per share fair value of the awards granted in 2008, 2007 and 2006 was $12.58, $11.28, 
and $7.78, respectively. 
 

See Note 9, Capital Stock, for share information on options and SARs at August 31, 2008. 
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Accounts Payable — Documentary Letters of Credit In order to facilitate certain trade transactions, the 
Company utilizes documentary letters of credit to provide assurance of payment to its suppliers. These letters of 
credit may be for prompt payment or for payment at a future date conditional upon the bank finding the 
documentation presented to be in strict compliance with all terms and conditions of the letter of credit. The banks 
issue these letters of credit under informal, uncommitted lines of credit which are in addition to the Company’s 
contractually committed revolving credit agreement. In some cases, if the Company’s suppliers choose to discount 
the future dated obligation, the Company may pay the discount cost. 
 

Income Taxes The Company and its U.S. subsidiaries file a consolidated federal income tax return, and federal 
income taxes are allocated to subsidiaries based upon their respective taxable income or loss. Deferred income taxes 
are provided for temporary differences between financial and tax reporting. The principal differences are described 
in Note 8, Income Taxes. Benefits from tax credits are reflected currently in earnings. The Company provides for 
taxes on unremitted earnings of foreign subsidiaries, except for CMCZ, CMC Sisak (“CMCS”) and its operations in 
Australia, which it considers to be permanently invested. 
 

The Company adopted the provisions of FASB Interpretation No. 48, Accounting for Uncertainty in Income 
Taxes (“FIN 48”), on September 1, 2007. In accordance with FIN 48, the Company records income tax positions 
based on a more likely than not threshold that the tax positions will be sustained on examination by the taxing 
authorities having full knowledge of all relevant information. 
 

Foreign Currencies The functional currency of most of the Company’s European marketing and distribution 
operations is the euro. The functional currencies of the Company’s Australian, United Kingdom, CMCZ, CMCS, 
and certain Chinese, Singaporean and Mexican operations are the local currencies. The remaining international 
subsidiaries’ functional currency is the United States dollar. Translation adjustments are reported as a component of 
accumulated other comprehensive income (loss). Transaction gains (losses) from transactions denominated in 
currencies other than the functional currencies were $4.4 million, $(0.9) million and $(0.8) million for the years 
ended August 31, 2008, 2007 and 2006, respectively. 
 

Use of Estimates The preparation of financial statements in conformity with generally accepted accounting 
principles requires management to make significant estimates regarding assets and liabilities and associated 
revenues and expenses. Management believes these estimates to be reasonable; however, actual results may vary. 
 

Derivatives The Company records derivatives on the balance sheet as assets or liabilities, measured at fair value. 
Gains or losses from the changes in the values of the derivatives are recorded in the statement of earnings, or are 
deferred if they are designated and are highly effective in achieving offsetting changes in fair values or cash flows of 
the hedged items during the term of the hedge. 
 

Comprehensive Income (Loss) The Company reports comprehensive income (loss) in its consolidated 
statement of stockholders’ equity. Comprehensive income (loss) consists of net earnings plus gains and losses 
affecting stockholders’ equity that, under generally accepted accounting principles, are excluded from net earnings, 
such as gains and losses related to certain derivative instruments, defined benefit plan obligations and translation 
effect of foreign currency assets and liabilities net of tax. Accumulated other comprehensive income (loss), net of 
taxes, is comprised of the following: 

 
(in thousands)  2008  2007 
Foreign currency translation adjustment  $120,667 $63,422 
Unrealized gain (loss) on derivatives      (6,083)  1,783 
Defined benefit obligations      (1,803) $ (753) 
Total  $112,781 $64,452 
 

Recent Accounting Pronouncements In September 2006, the FASB has issued SFAS No. 157, Fair Value 
Measurements (“SFAS 157”), which defines fair value, establishes a framework for measuring fair value in 
generally accepted accounting principles (“GAAP”), and expands disclosure about fair value measurements. The 
Company is required to adopt the provisions of this statement in the first quarter of fiscal 2009. Management is 
reviewing the potential effects of this statement; however, it does not expect the adoption of SFAS 157 to have a 
material impact on the Company’s consolidated financial statements. 
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In February 2007, the FASB has issued SFAS No. 159, The Fair Value Option for Financial Assets and 
Liabilities (“SFAS 159”), which permits entities to choose to measure certain financial assets and liabilities at fair 
value. The Company is required to adopt the provisions of this statement in the first quarter of fiscal 2009. 
Management is reviewing the potential effects of this statement; however, it does not expect the adoption of SFAS 
159 to have a material impact on the Company’s consolidated financial statements. 
 

In December 2007, The FASB issued Statement of Financial Accounting Standards No. 141(R), Business 
Combinations (“SFAS 141(R)”). SFAS 141(R) establishes principles for recognizing and measuring the identifiable 
assets acquired, the liabilities assumed, any noncontrolling interest in the acquired business and goodwill acquired in 
a business combination. The Company is required to adopt the provisions of this statement in the first quarter of 
fiscal 2010. This standard will impact our accounting treatment for future business combinations. 
 

In December 2007, the FASB issued SFAS No. 160, Noncontrolling Interests in Consolidated Financial 
Statements an Amendment of ARB 51 (“SFAS 160”). SFAS 160 requires minority interests to be reported as equity 
on the balance sheet, changes the reporting of net earnings to include both the amounts attributable to the affiliate’s 
parent and the noncontrolling interest and clarifies the accounting for changes in the parent’s interest in an affiliate. 
The Company is required to adopt the provisions of this statement in the first quarter of fiscal 2010. The adoption is 
not expected to have a material impact on the Company’s consolidated financial statements. 
 

In March 2008, the FASB issued SFAS No. 161, Disclosures about Derivative Instruments and Hedging 
Activities, an amendment of FASB Statement No. 133 (“SFAS 161”). SFAS 161 requires enhanced disclosures about 
a company’s derivative instruments and hedging activities. The Company is required to adopt the provisions of this 
statement in the second quarter of fiscal 2009. The adoption is not expected to have a material impact on the 
Company’s consolidated financial statements. 
 

In June 2008, the FASB issued FSP No. Emerging Issues Task Force (“EITF”) 03-6-1, Determining Whether 
Instruments Granted in Share-Based Payment Transactions are Participating Securities (“FSP 03-6-1”). FSP 03-6-1 
clarifies that unvested share-based payment awards that contain nonforfeitable rights to dividends or dividend 
equivalents (whether paid or unpaid) are participating securities and are to be included in the computation of 
earnings per share under the two-class method described in SFAS No. 128, Earnings Per Share. FSP 03-6-1 is 
effective for the Company’s fiscal year 2010. The Company is still in the process of evaluating the impact, if any, 
this FSP 03-6-1 will have on the Company’s consolidated financial statements. 
 
NOTE 2. ACQUISITIONS  
 

2008  
 

During the year ended August 31, 2008, the Company acquired the following businesses: 
 

• On September 19, 2007, the Company acquired all of the outstanding shares of Valjaonica Cijevi Sisak 
(“VCS”) from the Croatian Privatization Fund and Croatian government. VCS’s name has been changed to 
CMC Sisak d.o.o. (“CMCS”). CMCS is an electric arc furnace based steel pipe manufacturer located in 
Sisak, Croatia with annual capacity estimated of 336,000 short tons. 

 

• On September 19, 2007, the Company acquired the operating assets of Economy Steel, Inc. of Las Vegas, 
Nevada. The acquired assets will operate under the new name of CMC Economy Steel. This operation is a 
rebar fabricator, placer, construction-related products supplier and steel service center. The acquisition will 
support the development and success of the Company’s future mill in Arizona. 

 

• On December 31, 2007, the Company acquired a 70% interest in a newly incorporated business, CMC 
Albedo Metals which acquired an existing metals recycling business in Singapore. On April 16, 2008, the 
Company acquired the remaining 30% interest in CMC Albedo Metals. CMC Albedo Metals name has been 
changed to CMC Recycling Singapore. 

 

• On April 29, 2008, the Company acquired the operating assets of Rebar Services and Supply Company of 
Fort Worth, Texas. The acquired assets will operate under the new name of CMC Rebar, as part of CMC 
Americas Fabrication and Distribution Segment. 
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• On June 5, 2008, the Company’s subsidiary, CMC Poland, completed the acquisition of substantially all the 
outstanding shares of PHP NIKE S.A. (“PHP Nike”). PHP Nike is a producer of welded steel meshes, cold 
rolled wire rod and cold rolled rebar in Poland with annual production capacity of 100,000 short tons. 

 

• On July 1, 2008, the Company completed the acquisition of substantially all of the operating assets of ABC 
Coating Companies and affiliates (“ABC Coating”). ABC Coating is involved in rebar fabrication and epoxy 
coated reinforcing bar servicing the Southwest, Midwest and Southeast U.S. with an annual capacity of 
150,000 short tons. ABC Coating will be included as part of CMC Americas Fabrication and Distribution 
segment. 

 

• On August 29, 2008, the Company completed the acquisition of substantially all of the operating assets of 
Reinforcing Post-Tensioning Services, Inc. and affiliates (“RPS”).  RPS is a fabricator and installer of 
concrete reinforcing steel, post-tensioning cable and related products for commercial and public construction 
projects with an annual capacity of approximately 150,000 tons. RPS will be included as part of CMC 
Americas Fabrication and Distribution segment. 

 

These acquisitions are expected to strengthen the Company’s marketing position in the respective regions and 
product lines. The total purchase price of $231.5 million ($228.4 million in cash and $3.1 million in notes payable) 
for the acquisitions in 2008 was allocated to the acquired assets and assumed liabilities based on estimates of their 
respective fair values. The Company also has committed to spend not less than $38 million over five years in capital 
expenditures for CMCS and increase working capital by approximately $39 million. The following is a summary of 
the allocation of the total purchase price as of the date of the respective acquisitions, subject to change following 
management’s final evaluation of the fair value assumptions: 

 
(in thousands)  Total 
Accounts receivable $ 20,415 
Inventories  78,087 
Other current assets  7,589 
Property, plant and equipment  112,077 
Goodwill  53,405 
Intangible assets  49,047 
Other assets  10,294 
Liabilities  (99,377) 

Net assets acquired $ 231,537 
 

The intangible assets acquired include customer base, trade name and non-compete agreements which will be 
amortized between four and eight years and backlog, which will be amortized over 12 months. 
 

The pro forma effect of the acquisitions on consolidated net earnings would not have been materially different 
than reported. 
 
2007  
 

During the year ended August 31, 2007, the Company acquired the following businesses: 
 

• On August 24, 2007, the Company completed the acquisition of substantially all of the operating assets of 
Mayfield Salvage, Inc., a scrap recycling business located in Alexander City, Alabama. 

 

• On August 15, 2007, the Company completed the acquisition of substantially all the operating assets of 
Conesco, Inc., with facilities in Salt Lake City, Utah and Boise, Idaho. Conesco, Inc. is a supplier of concrete 
equipment, forms and accessories. 

 

• On April 17, 2007, the Company completed the acquisition of substantially all the operating assets of the 
related companies consisting of Nicholas J. Bouras, Inc., United Steel Deck, Inc., The New Columbia Joist 
Company, and ABA Trucking Corporation. The acquisition establishes CMC as a manufacturer of steel deck. 

 

• On January 4, 2007, the Company completed the acquisition of the operating assets and inventory of Bruhler 
Stahlhandel GmbH steel fabrication business in Rosslau/Saxony-Anhalt in eastern Germany. The acquisition 
was made by CMC’s subsidiary Commercial Metals Deutschland GmbH. 
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These acquisitions are expected to strengthen the Company’s marketing position in the respective regions and 
product lines. The total purchase price of $165.0 million ($164.0 million in cash and $1.0 million in notes payable) 
for the acquisitions in 2007 was allocated to the acquired assets and assumed liabilities based on estimates of their 
respective fair values. The following is a summary of the allocation of the total purchase price as of the date of the 
respective acquisitions: 

 
(in thousands)     Total 
Inventories $ 88,315 
Other current assets  10 
Property, plant and equipment  64,943 
Goodwill  1,959 
Intangible assets  10,991 
Other assets  1,556 
Liabilities  (2,812) 

Net assets acquired $ 164,962 
 

The intangible assets acquired include customer base, trade name and non-compete agreements which will be 
amortized over five years and a backlog, which will be amortized over nine months. 
 

The pro forma effect of the acquisitions on consolidated net earnings would not have been materially different 
than reported. 
 

On March 2, 2007, the Company purchased all of the shares of CMCZ owned by the Polish Ministry of State 
Treasury for approximately $60 million. The shares acquired represent 26.4% of the total CMCZ shares outstanding. 
The Company intends to redeem the shares and with this purchase and subsequent redemption, CMC holds 
approximately 99.8% of the outstanding shares of CMCZ. 

 
2006  
 

During the year ended August 31, 2006, the Company acquired the following businesses: 
 

• On August 8, 2006, the Company acquired substantially all of the operating assets of Concrete Formtek 
Services, Inc. (“CFS”), located in Riverside, California. CFS specializes in the rental of forming and shoring 
equipment to the California construction market. 

 

• On July 17, 2006, the Company acquired substantially all of the operating assets of Cherokee Supply, with 
facilities in Tulsa, Oklahoma and Little Rock, Arkansas. Cherokee Supply specializes in highway and 
commercial construction-related products supply. 

 

• On June 7, 2006, the Company purchased substantially all of the operating assets of Yonack Iron & Metal 
Co. and related companies, which operate scrap and metal processing facilities in Dallas and Forney, Texas; 
Stroud, Oklahoma and Lonoke, Arkansas and a plastic scrap recycling facility in Grand Prairie, Texas. 

 

• On March 6, 2006, the Company acquired 100% of the shares of Southmet Pty Ltd, a plate and long products 
processor, in Adelaide, Australia. 

 

• On March 1, 2006, the Company acquired substantially all of the operating assets of Brost Forming Supply, 
Inc., with facilities in Tucson and Phoenix, Arizona. Brost Forming Supply, Inc. specializes in concrete 
framework, tilt-up and concrete-related products. 

 

• On November 14, 2005, the Company acquired substantially all of the operating assets of Hall-Hodges 
Company, a reinforcing steel fabricator in Norfolk, Virginia. 
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These acquisitions are expected to strengthen the Company’s marketing position in the respective regions and 
product lines. The total purchase price of $46.0 million ($44.4 million in cash and $1.6 million in notes payable) for 
these acquisitions was allocated to the acquired assets and assumed liabilities based on estimates of their respective 
fair values. The following is a summary of the allocation of the total purchase price as of the date of the respective 
acquisitions: 
 

 

(in thousands) Total 
Accounts receivable $ 4,255 
Inventories  13,895 
Other current assets  125 
Property, plant and equipment  24,297 
Intangible assets  4,857 
Goodwill  5,149 
Other assets  36 
Liabilities  (6,643) 

Net assets acquired $ 45,971 
 

The intangible assets acquired include customer base, trade name and non-compete agreements, which will be 
amortized over five years and a backlog, which will be amortized over 12 months. 
 

The pro forma effect of these acquisitions on consolidated net earnings would not have materially changed 
reported net earnings. 

 
NOTE 3. SALES OF ACCOUNTS RECEIVABLE  
 

The Company has an accounts receivable securitization program which it utilizes as a cost-effective, short-term 
financing alternative. Under this program, the Company and several of its subsidiaries periodically sell certain 
eligible trade accounts receivable to the Company’s wholly-owned consolidated special purpose subsidiary 
(“CMCRV”). CMCRV is structured to be a bankruptcy-remote entity and was formed for the sole purpose of buying 
and selling receivables generated by the Company. The Company, irrevocably and without recourse, transfers all 
applicable trade accounts receivable to CMCRV. CMCRV, in turn, sells an undivided percentage ownership interest 
in the pool of receivables to affiliates of two third party financial institutions. On April 30, 2008, the agreement with 
the financial institution affiliates was extended to April 24, 2009. CMCRV may sell undivided interests of up to 
$200 million, depending on the Company’s level of financing needs. 
 

The Company accounts for its transfers of receivables to CMCRV together with CMCRV’s sales of undivided 
interests in these receivables to the financial institutions as sales in accordance with SFAS No. 140, Accounting for 
Transfers and Servicing of Financial Assets and Extinguishments of Liabilities. At the time an undivided interest in 
the pool of receivables is sold, the amount is removed from the consolidated balance sheet and the proceeds from the 
sale are reflected as cash provided by operating activities. 
 

At August 31, 2008 and 2007, uncollected accounts receivable of $420 million and $378 million, respectively, 
had been sold to CMCRV. The Company’s undivided interest in these receivables (representing the Company’s 
retained interest) was 100% because the Company had not sold any receivables to the financial institutional buyers 
that were uncollected at August 31, 2008 and 2007. The sale of receivables to institutional buyers provides the 
Company with added financial flexibility, if needed, to fund the Company’s ongoing operations. The average 
monthly amounts of undivided interests owned by the financial institutional buyers were $8.3 million, $6.2 million 
and $0.8 million for the years ended August 31, 2008, 2007 and 2006, respectively. The carrying amount of the 
Company’s retained interest in the receivables approximated fair value due to the short-term nature of the collection 
period. The retained interest reflects 100% of any allowance for collection losses on the entire receivables pool. No 
other material assumptions are made in determining the fair value of the retained interest. This retained interest is 
subordinate to, and provides credit enhancement for, the financial institution buyers’ ownership interest in 
CMCRV’s receivables, and is available to the financial institution buyers to pay any fees or expenses due to them 
and to absorb all credit losses incurred on any of the receivables. The Company is responsible for servicing the 
entire pool of receivables, however, no servicing asset or liability is recorded as these receivables are collected in the 
normal course of business and the collection of receivables related to any sales to third party institutional buyers are 
normally short term in nature. This U.S. securitization program contains certain cross-default provisions whereby a 
termination event could occur if the Company defaulted under one of its credit arrangements. 
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In addition to the securitization program described above, the Company’s international subsidiaries in Australia, 
Europe, Poland and a domestic subsidiary periodically sell accounts receivable without recourse. These 
arrangements constitute true sales and, once the accounts are sold, they are no longer available to satisfy the 
Company’s creditors in the event of bankruptcy. Uncollected accounts receivable sold under these international 
arrangements and removed from the consolidated balance sheets were $222.9 million and $151.7 million at August 
31, 2008 and 2007, respectively. The average monthly amounts of international accounts receivable sold were 
$206.8 million, $99.0 million and $61.8 million for the years ended August 31, 2008, 2007 and 2006, respectively. 
The Company’s Australian subsidiary entered into an agreement with a financial institution to periodically sell 
certain trade accounts receivable up to a maximum of AUD 97 million ($83 million). This Australian program 
contains covenants in which our subsidiary must meet certain coverage and tangible net worth levels, as defined. At 
August 31, 2008, our Australian subsidiary was in compliance with these covenants. 
 

Discounts (losses) on domestic and international sales of accounts receivable were $11.1 million, $5.6 million 
and $3.2 million for the years ended August 31, 2008, 2007 and 2006, respectively. These losses primarily 
represented the costs of funds and were included in selling, general and administrative expenses. 
 
NOTE 4. INVENTORIES  
 

Before deduction of LIFO method inventory reserves of $562.3 million and $240.5 million at August 31, 2008 
and 2007, respectively, inventories valued under the FIFO method, approximated market value. 
 

At August 31, 2008 and 2007, 45% and 55%, respectively, of total inventories were valued at LIFO. The 
remainder of inventories, valued at FIFO, consisted mainly of material dedicated to CMCZ and certain marketing 
and distribution businesses. 
 

The majority of the Company’s inventories are in the form of finished goods, with minimal work in process. 
Approximately $104.5 million and $66.4 million were in raw materials at August 31, 2008 and 2007, respectively. 
 

During 2008 and 2007, inventory quantities in certain LIFO pools were reduced. This reduction resulted in a 
liquidation of LIFO inventory quantities carried at lower costs prevailing in prior years as compared with the cost of 
current purchases. The effect for 2008 decreased cost of goods sold by approximately $8.4 million and increased net 
earnings by approximately $5.4 million or $0.05 per share. The effect for 2007 decreased cost of goods sold by 
approximately $12.9 million and increased net earnings by approximately $8.4 million or $0.07 per share 
 
NOTE 5. DISCONTINUED OPERATIONS AND IMPAIRMENTS  
 

On August 30, 2007, the Company’s Board approved a plan to sell a division (the “Division”) which is involved 
with the buying, selling and distribution of nonferrous metals, namely copper, aluminum and stainless steel 
semifinished products. The Company expected the sale to be completed in 2008, however, circumstances changed 
during the year and the Division was not sold. The Company expects the majority of product lines of this Division to 
be sold and the remaining product lines to be absorbed by other divisions of the Company in 2009. As a result, the 
Division will continue to be presented as a discontinued operation in the consolidated statements of earnings. 
 

The Company performed an impairment test of the Division at August 31, 2008 and determined the estimated 
fair value of the Division exceeded its carrying value. Accordingly, an impairment charge was not warranted at 
August 31, 2008. 
 

The Division is in the International Fabrication and Distribution segment. Various financial information for the 
Division is as follows: 
 
(in thousands)  2008   2007   2006  
At August 31,    
Current assets $ 83,048 $ 93,385 $ 101,951 
Noncurrent assets  2,650  1,795  4,873 
Current liabilities  31,258  34,889  49,435 
Noncurrent liabilities  580  874  935 
    

Fiscal Year     
Revenue  337,178  422,136  343,772 
Earnings (loss) before taxes  1,706  (4,827)  (10,011) 

 

Asset impairment charges relating to other long-lived assets were not material for 2008 and 2006. The Company 
recorded asset impairment charges of $3.4 million during 2007. 
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NOTE 6. CREDIT ARRANGEMENTS  
 

The Company’s commercial paper program permits maximum borrowings of up to $400 million. The program’s 
capacity is reduced by outstanding standby letters of credit which totaled $27.6 million as of August 31, 2008. It is 
the Company’s policy to maintain contractual bank credit lines equal to 100% of the amount of the commercial 
paper program. The $400 million unsecured revolving credit agreement matures on May 23, 2010, and has a 
minimum interest coverage ratio requirement of two and one-half times and a maximum debt capitalization 
requirement of 60%. The agreement provides for interest based on LIBOR, Eurodollar or Bank of America’s prime 
rate. The facility fee is 12.5 basis points per annum and no compensating balances are required. The Company was 
in compliance with these requirements at August 31, 2008. At August 31, 2008 and 2007, no borrowings were 
outstanding under the commercial paper program or the related revolving credit agreements. 
 

The Company has numerous informal credit facilities available from domestic and international banks. No 
commitment fees or compensating balances are required under these credit facilities.  These credit facilities are used 
in general to support import Letters of Credit (including accounts payable settled under bankers’ acceptances as 
described in Note 1. Summary of Significant Accounting Polices), foreign exchange and short term advances which 
are priced on a cost of funds basis. 
 

Long-term debt was as follows, as of August 31:  
 
(in thousands)  2008   2007  
6.75% notes due February 2009  $ 100,000  $100,000 
5.625% notes due November 2013  200,000  200,000 
6.50% notes due July 2017  400,000  400,000 
7.35% notes due August 2018  500,000  — 
CMCZ term note due May 2013  77,037  — 
CMCP term note due August 2013  17,608  — 
Other, including equipment notes  9,215  11,543 
  1,303,860  711,543 
Less current maturities  106,327  4,726 
  $ 1,197,533  $706,817 
 

In July 2007, the Company issued $400 million in senior unsecured notes due in July 2017. These notes have a 
coupon rate of 6.50% per annum. In anticipation of the offering, the Company entered into hedge transactions which 
reduced the Company’s effective interest rate cost on these notes to 6.45% per annum. At August 31, 2008 the 
Company was in compliance with all debt requirements for these notes. Interest on these notes is payable 
semiannually. 
 

In August 2008, the Company issued $500 million in senior unsecured notes due in August 2018. These notes 
have a coupon rate of 7.35% per annum. In anticipation of the offering, the Company entered into hedge transactions 
which reduced the Company’s effective interest rate cost on these notes to 7.29% per annum. The Company intends 
to use the net proceeds from the offering to repay its 6.75% notes due February 2009, to repay commercial paper 
including amounts incurred to fund the purchase price of recently completed acquisitions, to fund the purchase price 
of future acquisitions and for general corporate purposes. At August 31, 2008 the Company was in compliance with 
all debt requirements for these notes. Interest on these notes is payable semiannually. 
 

CMCZ has a revolving credit facility with maximum borrowings of PLN 100 million ($44.0 million) bearing 
interest at the Warsaw Interbank Offered Rate (“WIBOR”) plus 0.5% and collateralized by CMCZ’s accounts 
receivable. This facility was extended to June 3, 2009. At August 31, 2008, no amounts were outstanding under this 
facility. The revolving credit facility contains certain financial covenants for CMCZ. CMCZ was in compliance with 
these covenants at August 31, 2008. There are no guarantees by the Company or any of its subsidiaries for any of 
CMCZ’s debt. 
 

On May 20, 2008, CMCZ signed a five year term note of PLN 400 million ($176.1 million) with a group of four 
banks. At August 31, 2008, the notes had an outstanding balance of PLN 175 million ($77.0 million). The term note 
is used to finance operating expenses of CMCZ and the development of a rolling mill. The note has scheduled 
principal and interest payments in 15 equal quarterly installments beginning in November 2009. Interest is accrued 
at WIBOR plus 0.79%. The weighted average rate at August 31, 2008 was 7.1%. The term note contains certain 
financial covenants for CMCZ. CMCZ was in compliance with these covenants at August 31, 2008. There are no 
guarantees by the Company or any of its subsidiaries for any of CMCZ’s debt. 
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CMC Poland (“CMCP”), a wholly-owned subsidiary of the Company, owns and operates equipment at the 
CMCZ mill site. In connection with the equipment purchase, CMCP issued equipment notes under a term agreement 
dated September 2005 with PLN 13.9 million ($6.1 million) outstanding at August 31, 2008. Installment payments 
under these notes are due through 2010. Interest rates are variable based on the Poland Monetary Policy Council’s 
rediscount rate, plus an applicable margin. The weighted average rate at August 31, 2008 was 6.4%. The notes are 
secured by the shredder equipment. 
 

In August 2008, CMCP signed a five year term note of PLN 80 million ($35.2 million) with two banks. At 
August 31, 2008, the notes had an outstanding balance of PLN 40 million ($17.6 million). The note has scheduled 
principal and interest payments in 17 equal quarterly installments beginning in August 2009. The interest rate is 
variable based on the WIBOR, plus an applicable margin. The weighted average rate at August 31, 2008 was 7.5%. 
The term note is used to finance operating expenses and acquisitions. The term note contains certain financial 
covenants for CMCP. CMCP was in compliance with these covenants at August 31, 2008. The term note is 
guaranteed by Commercial Metals International (“CMI”). 
 

In September 2007, CMCS issued current notes to banks with maximum borrowings of HRK 140 million ($28.7 
million) due on September 5, 2008. At August 31, 2008, the notes had an outstanding balance of HRK 137.7 million 
($28.2 million). The interest rate at August 31, 2008 was 6.02%. These notes were extended to December 5, 2008. 
The notes are not collateralized and do not contain any financial covenants. The notes are guaranteed by CMI. 
 

The scheduled maturities of the Company’s long-term debt are as follows:  

 
(in thousands)  
2009  $ 106,327 
2010  28,457 
2011  24,788 
2012  24,694 
2013 and thereafter  1,119,594 
Total  $ 1,303,860 
 

Interest of $6.9 million, $3.2 million, and $2.3 million was capitalized in the cost of property, plant and 
equipment constructed in 2008, 2007 and 2006, respectively. Interest of $63.3 million, $37.2 million, and $29.9 
million were paid in 2008, 2007 and 2006, respectively. 
 
NOTE 7. FINANCIAL INSTRUMENTS, MARKET AND CREDIT RISK  
 

Due to near-term maturities, allowances for collection losses, investment grade ratings and security provided, the 
following financial instruments’ carrying amounts are considered equivalent to fair value: 
 

• Cash and cash equivalents  
 

• Accounts receivable/payable  
 

• Trade financing arrangements  
 

• Notes payable — CMCZ and CMCP  
 

• 6.75% notes due February 2009  
 

The Company’s long-term debt is predominantly publicly held. Fair value was determined by indicated market 
values: 

 
   August 31, 
(in thousands)  2008   2007  
Long-Term Debt:    

Carrying amount  $ 1,197,533  $ 706,817
Estimated fair value  1,177,442  725,738

 

The Company maintains both corporate and divisional credit departments. Credit limits are set for customers. 
Credit insurance is used for some of the Company’s divisions. Letters of credit issued or confirmed by financial 
institutions are obtained to further ensure prompt payment in accordance with terms of sale; generally, collateral is 
not required. The Company’s accounts receivable were secured by credit insurance and/or letters of credit in the 
amount of $824 million and $516 million at August 31, 2008 and 2007, respectively. 
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In the normal course of its marketing activities, the Company transacts business with substantially all sectors of 
the metal industry. Customers are internationally dispersed, cover the spectrum of manufacturing and distribution, 
deal with various types and grades of metal and have a variety of end markets in which they sell. The Company’s 
historical experience in collection of accounts receivable falls within the recorded allowances. Due to these factors, 
no additional credit risk, beyond amounts provided for collection losses, is believed inherent in the Company’s 
accounts receivable. 
 

The Company’s worldwide operations and product lines expose it to risks from fluctuations in foreign currency 
exchange rates, natural gas and metals commodity prices. The objective of the Company’s risk management 
program is to mitigate these risks using futures or forward contracts (derivative instruments). The Company enters 
into metal commodity forward contracts to mitigate the risk of unanticipated declines in gross margin due to the 
volatility of the commodities’ prices, enters into natural gas forward contracts to mitigate the risk of unanticipated 
increase of operating cost due to the volatility of natural gas prices and enters into foreign currency forward 
contracts which match the expected settlements for purchases and sales denominated in foreign currencies. Also, 
when its sales commitments to customers include a fixed price freight component, the Company occasionally enters 
into freight forward contracts to minimize the effect of the volatility of ocean freight rates. The Company designates 
only those contracts which closely match the terms of the underlying transaction as hedges for accounting purposes. 
These hedges resulted in substantially no ineffectiveness in the statements of earnings, and there were no 
components excluded from the assessment of hedge effectiveness for the years ended August 31, 2008, 2007 and 
2006. 
 

Certain of the foreign currency and commodity, and all of the natural gas and freight contracts were not 
designated as hedges for accounting purposes, although management believes they are essential economic hedges. 
All of the instruments are highly liquid and none are entered into for trading purposes. 
 

The following table shows the impact on the consolidated statements of earnings of the changes in fair value of 
these economic hedges included in determining net earnings (in thousands) for the years ended August 31. 
Settlements are recorded within the same line item as the related unrealized gains (losses). 
 
Earnings (expense)  2008   2007   2006  
Net sales (foreign currency instruments) $ 1,411 $ 273 $ (30) 
Cost of goods sold (commodity instruments)  4,112  (1,062)  2,261 
 

The Company’s derivative instruments were recorded as follows on the consolidated balance sheets (in 
thousands) at August 31: 

 
   2008   2007  
Derivative assets (other current assets) $ 28,379 $ 7,484 
Derivative liabilities (accrued expenses and other payables)  28,447  4,878 
 

The following table summarizes activities in other comprehensive income (losses) related to derivatives 
classified as cash flow hedges held by the Company during the years ended August 31 (in thousands): 
 
   2008   2007   2006  
Change in market value (net of taxes) $ (5,777) $ 8,964 $ (4,689) 
(Gain) reclassified into net earnings, net  (2,089)  (1,890)  (70) 
Other comprehensive income (loss)-unrealized gain (loss) on derivatives $ (7,866) $ 7,074 $ (4,759) 
 

During the twelve months following August 31, 2008, $0.1 million in gains related to commodity hedges and 
capital expenditures are anticipated to be reclassified into net earnings as the related transactions mature and the 
assets are placed into service, respectively. Also, an additional $0.5 million in gains will be reclassified as interest 
income related to interest rate locks. 
 

All of the instruments are highly liquid and none are entered into for trading purposes. 
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NOTE 8. INCOME TAXES  
 

The provisions for income taxes include the following:  
 
   Year ended August 31, 
(in thousands)  2008   2007   2006  
Current:       

United States $ 66,923 $ 137,566 $ 178,259 
Foreign  44,267  32,244  22,875 
State and local  17,332  13,583  18,960 

Current taxes  128,522  183,393  220,094 
Deferred  (23,715)  (12,355)  (32,157) 
Total taxes on income $ 104,807 $ 171,038 $ 187,937 
Taxes (benefit) on discontinued operations  921  (1,731)  (3,280) 
Taxes for continuing operations $ 103,886 $ 172,769 $ 191,217 
 

Taxes of $155.4 million, $185.3 million and $204.6 million were paid in 2008, 2007 and 2006, respectively. 
 

Deferred taxes arise from temporary differences between the tax basis of an asset or liability and its reported 
amount in the consolidated financial statements. The sources and deferred tax liabilities (assets) associated with 
these differences are: 
 
   August 31,
(in thousands)  2008   2007  
Deferred tax assets:     

Deferred compensation  $ 51,454 $ 44,723 
Net operating losses (less allowances of $6,117 and $2,977)  15,453  3,046 
Reserves and other accrued expenses  27,546  9,139 
Impaired assets  2,111  2,741 
Inventory  5,934  — 
Allowance for doubtful accounts  5,752  5,501 
Other  3,914  3,585 

Deferred tax assets  $ 112,164 $ 68,735 
Deferred tax liabilities:     

Deferred revenue  $ 2,434 $ 2,954 
Tax on difference between tax and book depreciation  53,413  42,827 
Unremitted earnings of non-U.S. subsidiaries  31,174  28,565 
Inventory  —  8,742 
Other  8,533  3,628 

Deferred tax liabilities $ 95,554  $ 86,716 
Net deferred tax asset (liability) $ 16,610  $(17,981) 
 

Amounts recognized in the consolidated balance sheets consist of:  
 
   August 31,
(in thousands)  2008   2007  
Deferred tax asset — current  $ 32,170  $ 6,353 
Deferred tax asset — long-term  34,709  12,014 
Deferred liability — current  109  4,371 
Deferred tax liability — long-term  50,160  31,977 
Net deferred tax asset (liability)  $ 16,610  $ (17,981) 
 

The Company uses substantially the same depreciable lives for tax and book purposes. Changes in deferred taxes 
relating to depreciation are mainly attributable to differences in the basis of underlying assets recorded under the 
purchase method of accounting. The Company provides United States taxes on unremitted foreign earnings except 
for its operations in Poland, Croatia, and Australia, which it considers to be permanently invested. The amount of 
these permanently invested earnings at August 31, 2008 was $382 million. In the event that the Company repatriated 
these earnings, incremental U.S. taxes may be incurred. The Company has determined that it is not practicable to 
determine the amount of these incremental U.S. taxes. Net operating losses consist of $5.4 million of state net 
operating losses that expire during the tax years ending from 2010 to 2028 and foreign net operating losses of $16.2 
million that expire during the tax years from 2009 to 2014. These assets will be reduced as tax expense is recognized 
in future periods. 
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Reconciliations of the United States statutory rates to the effective rates are as follows: 

 
   Year ended August 31, 
   2008   2007   2006  
Statutory rate  35.0%  35.0%  35.0% 
State and local taxes  2.5  1.6  2.5 
Manufacturing deduction  (1.0)  (0.6)  (0.7) 
Extraterritorial income deduction  —  (0.2)  (0.4) 
Foreign rate differential  (5.7)  (4.1)  (1.5) 
Tax repatriation charge (benefit)  —  —  (0.7) 
Other   0.3   0.2   (0.3) 
Effective tax rate   31.1%   31.9%   33.9% 
 

As a result of the implementation of FIN 48, the Company recognized an asset of $0.8 million and an increase to 
reserves of $5.8 million related to uncertain tax positions, including $1.6 million in interest and penalties, which 
were accounted for as a net reduction to the September 1, 2007 balance of retained earnings of $5 million. A 
reconciliation of the beginning and ending amounts of unrecognized tax benefits is as follows: 

 
 (in thousands) 
Balance September 1, 2007  $ 4,994 

Additions based on tax positions related to current year  523 
Reductions for tax positions of prior years  (568) 
Reductions due to settlements with taxing authorities  (652) 
Reductions due to statute of limitations lapse  (74) 

Balance August 31, 2008  $ 4,223 
 

As of August 31, 2008, no additional tax positions had been identified. The current Company policy classifies 
any interest recognized on an underpayment of income taxes as interest expense and classifies any statutory 
penalties recognized on a tax position taken as selling, general and administrative expense and the balances at the 
end of a reporting period are recorded as part of the current or non-current reserve for uncertain income tax 
positions. If these tax positions were recognized, the impact on the effective tax rate would not be significant. The 
Company does not expect the total amounts of unrecognized benefits to significantly increase or decrease within the 
next 12 months. During the current year, a decrease in the amount of $0.6 million of interest and penalties was 
recognized in the statement of earnings. As of August 31, 2008, the Company has accrued $0.6 million for the 
potential payment of interest and penalties. 
 

The Company files income tax returns in the United States and multiple foreign jurisdictions with varying 
statutes of limitations. In the normal course of business, the Company and its subsidiaries are subject to examination 
by various taxing authorities. The following is a summary of tax years subject to examination: 
 

U.S Federal – 2005 and forward  

U.S. States – 2004 and forward  

Foreign – 2001 and forward  
 

The federal tax returns for fiscal years 2005 and 2006 are under examination by the Internal Revenue Service 
(“IRS”). We believe our recorded tax liabilities as of August 31, 2008 are sufficient, and we do not anticipate any 
additional assessments to be made by the IRS upon the completion of their examinations. 
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NOTE 9. CAPITAL STOCK  
 

On January 26, 2006, the shareholders of the Company approved an increase in the authorized shares of common 
stock from 100,000,000 to 200,000,000 shares. The shareholders also voted to change the par value of the 
Company’s common stock from $5.00 to $0.01 per share. As a result, $322 million was transferred from common 
stock to additional paid-in capital. 
 

On April 24, 2006, the Company declared a two-for-one stock split in the form of a 100% stock dividend on the 
Company’s common stock payable May 22, 2006 to shareholders of record on May 8, 2006. The stock dividend 
resulted in the issuance of 64,530,332 additional shares of common stock and a transfer of $0.6 million from 
additional paid-in capital at the record date. All per share and weighted average share amounts in the accompanying 
consolidated financial statements have been restated to reflect the stock split. 
 

During 2008 and 2007, the Company purchased 6,212,238 and 2,116,975 common shares for treasury, 
respectively. The Company’s board of directors authorized the purchase of an additional 5,000,000 shares on 
November 5, 2007 and 10,000,000 shares on October 21, 2008 and the Company had remaining authorization to 
purchase 10,012,547 of its common stock. 
 

Stock Purchase Plan Almost all U.S. resident employees with one year of service at the beginning of each 
calendar year may participate in the Company’s employee stock purchase plan. Each eligible employee may 
purchase up to 400 shares annually. The Board of Directors establishes the purchase discount from the market price. 
The discount was 25% for each of the three years ended August 31, 2008, 2007 and 2006. Yearly activity of the 
stock purchase plan was as follows: 
 
   2008   2007   2006 
Shares subscribed  489,510  497,520  761,620 

Price per share $ 23.48 $ 21.86 $ 13.44 
Shares purchased  441,770  704,220  1,316,720 

Price per share $ 21.69 $ 12.72 $ 7.97 
Shares available  698,254     
 

The Company recorded compensation expense for this plan of $3.4 million, $3.2 million and $3.2 million in 
2008, 2007 and 2006, respectively. 
 

Stock Incentive Plans The 1996 Long-Term Incentive Plan (“1996 Plan”) was approved by shareholders in 
January 1997. Under the 1996 Plan, stock options, Stock Appreciation Rights (“SARs”), and restricted stock may be 
awarded to employees. The option price for both the stock options and the SARs is the fair market value of the 
Company’s stock at the date of grant. The outstanding option awards under the 1996 Plan vest 50% after one year 
and 50% after two years from date of grant and will expire seven years after grant. The Company’s Board of 
Directors voted to terminate the 1996 Plan effective August 31, 2006, except for awards then outstanding. As a 
result of this action, no additional shares are available for grants under this plan. 
 

The 2006 Long-Term Equity Incentive Plan (“2006 Plan”) was approved by shareholders on January 25, 2007. 
The 2006 Plan, which replaced the Company’s terminated 1996 Plan, provides that 5,000,000 shares are reserved for 
future awards. During 2008, the Company issued 127,770 shares of restricted stock to employees and issued 
1,062,670 SARs at a weighted average price of $35.37 per share (the exercise price equaled the closing price per 
share on the NYSE on the date of grant). These SARs and the restricted stock vest over a three-year period in 
increments of one-third. 
 

In January 2000, stockholders approved the 1999 Non-Employee Director Stock Option Plan (“1999 Plan”) and 
authorized 800,000 shares to be made available for option grants to non-employee directors. The price of these 
options is the fair market value of the Company’s stock at the date of the grant. The options granted vest 50% after 
one year and 50% after two years from the grant date. Under the 1999 Plan, any outside director could elect to 
receive all or part of fees otherwise payable in the form of a stock option. Options granted in lieu of fees are 
immediately vested. All options expire seven years from the date of grant. The 1999 Plan was amended with 
stockholder approval in January 2005 and 2007 in order to provide annual grants of either non-qualified options, 
restricted stock or restricted stock units to non-employee directors. This annual award can either be in the form of a 
nonqualified stock option grant for 14,000 shares or a restricted stock or unit award of 4,000 shares. On January 24, 
2008, the Company issued an aggregate of 36,000 shares of restricted common stock to nine non-employee 
directors. Restricted stock awards vest over a two-year period. Prior to vesting, restricted stock award recipients 
receive an amount equivalent to any dividend declared on the Company’s common stock. 
 



 
60 

 

Combined information for shares subject to options and SARs for the plans were as follows: 
 
  
  
  
  

  
  
  
 Number  

 Weighted 
 Average 
 Exercise 
 Price  

  
 Price 
 Range 
 Per Share  

September 1, 2005   
Outstanding  10,748,258  $ 5.82 $  2.74-13.58
Exercisable  7,959,758  4.54 2.74-13.58
Granted  639,030  24.53 21.81-24.71
Exercised   (3,834,740)   4.50  2.74 - 7.78
Forfeited  (67,200)  9.51 3.41-12.31

August 31, 2006   
Outstanding  7,485,348  $ 8.06 $  2.75-24.71
Exercisable  6,178,200  5.90 2.75-13.58
Granted  1,403,520  34.28 31.75-34.28
Exercised  (2,380,238)  5.28 2.75-24.57
Forfeited  (27,722)  13.44 2.94-24.57

August 31, 2007   
Outstanding  6,480,908  $ 14.74 $  2.94-34.28
Exercisable  4,333,089  7.65 2.94-24.71
Granted  1,062,670  35.37 32.82-35.38
Exercised  (1,247,477)  7.24 2.94-34.28
Forfeited  (74,695)  29.97 12.31-35.38

August 31, 2008   
Outstanding  6,221,406  $ 19.60 $  3.64-35.38
Exercisable  4,057,115  11.96 3.64-34.28
Available for grant*  2,896,360  — —

 

*   Includes shares available for options, SARs and restricted stock grants. 
 

Share information for options and SARs at August 31, 2008:  
 

Outstanding Exercisable 
  
  
 Range of 
 Exercise 
 Price  

  
  
  
 Number 
 Outstanding  

 Weighted 
 Average 
 Remaining 
 Contractual 
 Life (Years) 

  
 Weighted 
 Average 
 Exercise 
 Price 

  
  
 Aggregate 
 Intrinsic 
 Value 

  
  
  
 Number 
 Outstanding  

  
 Weighted 
 Average 
 Exercise 
 Price  

  
  
 Aggregate 
 Intrinsic 
 Value 

$      3.64 - 3.78  679,092  1.4  $ 3.64   679,092  $ 3.64   
        4.29 - 5.36  421,603  0.4  4.34   421,603  4.34   
        7.53 - 7.78  1,428,192  2.5  7.77   1,428,192  7.77   
    12.31 - 13.58  716,396  3.8  12.34   716,396  12.34   
    21.81 - 24.71  562,096  4.7  24.52   361,359  24.52   
    31.75 - 35.38  2,414,027  6.2  34.76   450,473  34.28   
$    3.64 - 35.38  6,221,406  4.0  $ 19.60  $ 61,088,107  4,057,115  $ 11.96  $ 60,785,949 
 

Information for restricted stock awards as of August 31, 2008 and 2007, and changes during each of the two years 
then ended: 
 
  
  
  

  
  
 Shares  

 Weighted Average 
 Grant - Date 
 Fair Value 

September 1, 2006  636,967  $ 17.86 
Granted  206,482  32.93 
Vested  (280,859)  16.72 
Forfeited  (8,166)  18.27 

August 31, 2007  554,424  $ 24.04 
   
September 1, 2007  554,424  $ 24.04 

Granted  163,770  32.90 
Vested  (327,030)  20.42 
Forfeited  (18,178)  24.30 

August 31, 2008  372,986  $ 31.09 
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Preferred Stock Preferred stock has a par value of $1.00 a share, with 2,000,000 shares authorized. It may be 
issued in series, and the shares of each series shall have such rights and preferences as fixed by the Board of 
Directors when authorizing the issuance of that particular series. There are no shares of preferred stock outstanding. 
 

Stockholder Rights Plan On July 28, 1999, the Company’s Board of Directors adopted a stockholder rights 
plan pursuant to which stockholders were granted preferred stock rights (“Rights”) to purchase one one-thousandth 
of a share of the Company’s Series A Preferred Stock for each share of common stock held. In connection with the 
adoption of such plan, the Company designated and reserved 100,000 shares of preferred stock as Series A Preferred 
Stock and declared a dividend of one Right on each outstanding share of the Company’s common stock. Rights were 
distributed to stockholders of record as of August 9, 1999. The Rights Agreement provides that the number of 
Rights associated with each share of common stock shall be adjusted in the event of a stock split. After giving effect 
to subsequent stock splits, each share of common stock now carries with it one-eighth of a Right. 
 

The Rights are represented by and traded with the Company’s common stock. The Rights do not become 
exercisable or trade separately from the common stock unless at least one of the following conditions are met: a 
public announcement that a person has acquired 15% or more of the common stock of the Company or a tender or 
exchange offer is made for 15% or more of the common stock of the Company. Should either of these conditions be 
met and the Rights become exercisable, each Right will entitle the holder (other than the acquiring person or group) 
to buy one one-thousandth of a share of the Series A Preferred Stock at an exercise price of $150.00. Each fractional 
share of the Series A Preferred Stock will essentially be the economic equivalent of one share of common stock. 
Under certain circumstances, each Right would entitle its holder to purchase the Company’s stock or shares of the 
acquirer’s stock at a 50% discount. The Company’s Board of Directors may choose to redeem the Rights (before 
they become exercisable) at $0.001 per Right. The Rights expire July 28, 2009. 
 
NOTE 10. EMPLOYEES’ RETIREMENT PLANS  
 

Substantially all employees in the U.S. are covered by a defined contribution profit sharing and savings plan. 
This tax qualified plan is maintained and contributions made in accordance with ERISA. The Company also 
provides certain eligible executives’ benefits pursuant to a nonqualified benefit restoration plan (“BRP Plan”) equal 
to amounts that would have been available under the tax qualified ERISA plans, save for limitations of ERISA, tax 
laws and regulations. Company expenses, which are discretionary, for these plans were $55.1 million, $70.8 million 
and $62.5 million for 2008, 2007 and 2006, respectively. These costs were recorded in selling, general and 
administrative expenses. 
 

The deferred compensation liability under the BRP Plan was $93.0 million and $82.2 million at August 31, 2008 
and 2007, respectively, and recorded in other long-term liabilities. Though under no obligation to fund the plan, the 
Company has segregated assets in a trust with a current value at August 31, 2008 and 2007 of $74 million and $77 
million, respectively, recorded in other long-term assets. The net holding gain (loss) on these segregated assets was 
$(6.5) million and $8.2 million for the years ended August 31, 2008 and 2007, respectively. 
 

A certain number of employees outside of the U.S. participate in defined contribution plans maintained in 
accordance with local regulations. Company expenses for these international plans were $4.3 million, $3.8 million 
and $2.8 million for the years ended August 31, 2008, 2007 and 2006, respectively. 
 

The Company provides post retirement defined benefits to employees at certain divisions. In September 2006, 
the FASB issued statement No. 158, Employers Accounting for Defined Benefit Pensions and Other Postretirement 
Plans (an amendment of FASB Statements No. 87, 88, 106, and 132R (“SFAS 158”), which requires the Company to 
recognize the unfunded status of defined benefit plans as a liability with a corresponding reduction to accumulated 
other comprehensive income, net of taxes. On August 31, 2007, the Company adopted the provisions of SFAS 158 
and recognized the $0.9 million unfunded status of defined benefit plans as a liability with a corresponding 
reduction of $0.8 million to accumulated other comprehensive income, net of taxes. During 2008, the Company 
recorded an additional liability of $1.5 million and a corresponding reduction to accumulated other comprehensive 
income, net of taxes of $1.1 million related to the unfunded status of the Company’s defined benefit plans. 
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NOTE 11. COMMITMENTS AND CONTINGENCIES  
 

Minimum lease commitments payable by the Company and its consolidated subsidiaries for noncancelable 
operating leases in effect at August 31, 2008, are as follows: 

 
  
(in thousands) 

  
 Equipment  

 Real 
 Estate  

2009  $ 15,587  $ 17,975 
2010  13,554  15,807 
2011  11,235  14,096 
2012  8,521  10,913 
2013 and thereafter  7,373  52,826 
  $ 56,270  $ 111,617 
 

Total rental expense was $63.7 million, $36.1 million and $24.9 million in 2008, 2007 and 2006, respectively. 

 
Legal and Environmental Matters 
 

In the ordinary course of conducting its business, the Company becomes involved in litigation, administrative 
proceedings and governmental investigations, including environmental matters. 
 

On September 18, 2008, subsequent to the end of the Company’s 2008 fiscal year, the Company was served with 
a class action antitrust lawsuit alleging violations of Section 1 of the Sherman Act, brought by Standard Iron Works 
of Scranton, Pennsylvania, against nine steel manufacturing companies, including Commercial Metals Company.  
The lawsuit, filed in the United States District Court for the Northern District of Illinois, alleges that the defendants 
conspired to fix, raise, maintain and stabilize the price at which steel products were sold in the United States by 
artificially restricting the supply of such steel products.  The lawsuit, which purports to be brought on behalf of a 
class consisting of all purchasers of steel products directly from the defendants between January 1, 2005 and the 
present, seeks treble damages and costs, including reasonable attorney fees and pre- and post-judgment interest. 
Since the filing of this lawsuit, additional plaintiffs have filed class action lawsuits naming the same defendants and 
containing allegations substantially identical to those of the Standard Iron Works complaint. The Company believes 
that the lawsuits are entirely without merit and plans to aggressively defend the actions. 
 

The Company has received notices from the U.S. Environmental Protection Agency (“EPA”) or equivalent state 
agency that it is considered a potentially responsible party (“PRP”) at thirteen sites, none owned by the Company, 
and may be obligated under the Comprehensive Environmental Response, Compensation, and Liability Act of 1980 
(“CERCLA”) or similar state statute to conduct remedial investigations, feasibility studies, remediation and/or 
removal of alleged releases of hazardous substances or to reimburse the EPA for such activities. The Company is 
involved in litigation or administrative proceedings with regard to several of theses sites in which the Company is 
contesting, or at the appropriate time may contest, its liability at the sites. In addition, the Company has received 
information requests with regard to other sites which may be under consideration by the EPA as potential CERCLA 
sites. Some of these environmental matters or other proceedings may result in fines, penalties or judgments being 
assessed against the Company. At August 31, 2008 and 2007, the Company had $2.2 million and $2.1 million 
accrued for cleanup and remediation costs in connection with eight of the thirteen CERCLA sites.  The estimation 
process is based on currently available information, which is in many cases preliminary and incomplete.  As a result, 
the Company is unable to reasonably estimate an amount relating to cleanup and remediation costs for five 
CERCLA sites.  Total environmental liabilities, including CERCLA sites, were $14.7 million and $6.5 million, of 
which $6.8 million and $5.0 million were classified as other long-term liabilities, at August 31, 2008 and 2007. Due 
to evolving remediation technology, changing regulations, possible third-party contributions, the inherent 
shortcomings of the estimation process and other factors, amounts accrued could vary significantly from amounts 
paid. Historically, the amounts the Company has ultimately paid for such remediation activities have not been 
material. 
 

Management believes that adequate provision has been made in the financial statements for the potential impact 
of these issues, and that the outcomes will not significantly impact the results of operations or the financial position 
of the Company, although they may have a material impact on earnings for a particular quarter. 
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Guarantees The Company has entered into guarantee agreements with certain banks in connection with credit 
facilities granted by the banks to various suppliers of the Company. The fair value of the guarantees are negligible. 
All of the guarantees listed in the table below reflect the Company’s exposure as of August 31, 2008. 

 
 

Origination 
Date 

 
Guarantee 

With 

Maximum 
Credit 

Facility 

Maximum 
Company 
Exposure 

May 2006 Bank $15 million $1.6 million 
February 2007 Bank 80 million 5.3 million 

 
NOTE 12. EARNINGS PER SHARE  
 

In calculating earnings per share, there were no adjustments to net earnings to arrive at earnings for any years 
presented. The reconciliation of the denominators of the earnings per share calculations are as follows at August 31: 

 
   2008   2007   2006  
Shares outstanding for basic earnings per share  115,048,512  118,014,149  117,989,877 
Effect of dilutive securities:       

Stock-based incentive/purcha se plans  2,637,241  3,667,581  5,469,192 
Shares outstanding for diluted earnings per share  117,685,753  121,681,730  123,459,069 
 

All of the Company’s outstanding stock options and restricted stock were dilutive at August 31, 2008, 2007 and 
2006 based on the average share price of $32.55, $32.16 and $23.65, respectively. SARs with total share 
commitments of 2,414,027 and 637,673 were antidilutive at August 31, 2008 and 2006. All of the Company’s SARs 
were dilutive at August 31, 2007. All stock options and SARs expire by 2015. 
 

The Company’s restricted stock is included in the number of shares of common stock issued and outstanding, but 
omitted from the basic earnings per share calculation until the shares vest. 
 

NOTE 13. ACCRUED EXPENSES AND OTHER PAYABLES  

 
  August 31, 
(in thousands)  2008   2007  
Salaries, bonuses and commissions  $ 198,000  $ 164,953 
Other  87,664  56,958 
Advance billings on contracts  60,918  46,365 
Employees’ retirement plans  51,750  61,389 
Freight  50,630  28,415 
Contract losses  41,206  5,143 
Derivative liability  28,447  4,934 
Insurance  13,683  21,333 
Interest  10,869  7,598 
Environmental  7,894  1,482 
Litigation accruals  6,828  6,666 
Taxes other than income taxes  5,535  20,174 
  $ 563,424  $ 425,410 
 
 

NOTE 14. BUSINESS SEGMENTS  
 

The Company’s reportable segments are based on strategic business areas, which offer different products and 
services. These segments have different lines of management responsibility as each business requires different 
marketing strategies and management expertise. 
 

The Company structures the business into the following five segments: Americas Recycling, Americas Mills, 
Americas Fabrication and Distribution, International Mills and International Fabrication and Distribution. 
 

The Americas Recycling segment consists of the scrap metal processing and sales operations primarily in Texas, 
Florida and the southern United States including the scrap processing facilities which directly support the 
Company’s domestic steel mills. The Americas Mills segment includes the Company’s domestic steel minimills and 
the copper tube minimill. The copper tube minimill is aggregated with the Company’s steel minimills because it has 
similar economic characteristics. The Americas Fabrication and Distribution segment consists of the Company’s 
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rebar and joist and deck fabrication operations, fence post manufacturing plants, construction-related and other 
products facilities. Additionally, the Americas Fabrication and Distribution consists of the CMC Dallas Trading 
division which markets and distributes steel semi-finished long and flat products into the Americas from a diverse 
base of international and domestic sources. The International Mills segment includes the minimills in Poland and 
Croatia and subsidiaries in Poland which have been presented as a separate segment because the economic 
characteristics of their markets and the regulatory environment in which they operate are different from that of the 
Company’s domestic minimills. International Fabrication and Distribution includes international operations for the 
sales, distribution and processing of both ferrous and nonferrous metals and other industrial products in addition to 
rebar fabrication operations in Europe. The domestic and international distribution operations consist only of 
physical transactions and not positions taken for speculation. Corporate contains expenses of the Company’s 
corporate headquarters, expenses related to its deployment of SAP, and interest expense relating to its long-term 
public debt and commercial paper program. 
 

The financial information presented for the International Fabrication and Distribution segment includes its 
copper, aluminum, and stainless steel import operating division. This division has been classified as a discontinued 
operation in the consolidated financial statements. Net sales of this division have been removed in the 
eliminations/discontinued operations column in the table below to reconcile net sales by segment to net sales in the 
consolidated financial statements. See Note 5 for more detailed information. 
 

The Company uses adjusted operating profit to measure segment performance. Intersegment sales are generally 
priced at prevailing market prices. Certain corporate administrative expenses are allocated to segments based upon 
the nature of the expense. The accounting policies of the segments are the same as those described in the summary 
of significant accounting policies. 
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The following is a summary of certain financial information by reportable segment (in thousands): 
 

  Americas   International     
   Fabrication  Fabrication  Eliminations/  
   and  and  Discontinued  
 Recycling Mills Distribution Mills Distribution Corporate Operations Consolidated 

2008         
Net sales-unaffiliated customers $ 1,820,607 $ 1,387,290  $ 2,859,816 $ 970,923  $ 3,727,775  $ (1,855) $ (337,178)  $10,427,378 
Intersegment sales  369,112  578,980  14,778  184,748  53,141  —  (1,200,759)  — 
Net sales  2,189,719  1,966,270  2,874,594  1,155,671  3,780,916  (1,855)  (1,537,937)  10,427,378 
Adjusted operating profit (loss)  145,751  207,756  (67,471)  96,838  124,338  (99,481)  133  407,864 
Interest expense*  (5,426)  (10,329)  25,029  9,406  13,563  27,245  —  59,488 
Capital expenditures  52,299  78,319  45,545  106,356  10,715  61,807  —  355,041 
Depreciation and amortization  19,129  35,340  39,906  28,207  3,962  8,525  —  135,069 
Goodwill  7,467  —  68,398  1,176  7,796  —  —  84,837 
Total assets  435,008  630,612  1,447,767  634,027  1,167,020  431,937  —  4,746,371 
         
2007         
Net sales-unaffiliated customers $ 1,550,014 $ 1,144,869  $ 2,580,880 $ 737,066  $ 2,727,502  $ 10,821 $ (422,136)  $ 8,329,016 
Intersegment sales  250,633  394,794  5,896  40,142  35,040  —  (726,505)  — 
Net sales  1,800,647  1,539,663  2,586,776  777,208  2,762,542  10,821  (1,148,641)  8,329,016 
Adjusted operating profit (loss)  113,037  259,368  100,032  112,379  73,709  (71,971)  (7,627)  578,927 
Interest expense*  (6,021)  (15,685)  27,413  1,140  14,418  15,992  —  37,257 
Capital expenditures  26,023  79,027  33,433  30,325  5,844  31,610  —  206,262 
Depreciation and amortization  16,425  32,332  29,089  25,390  2,659  1,410  —  107,305 
Goodwill  7,467  —  28,484  —  1,892  —  —  37,843 
Total assets  337,869  533,794  1,053,594  332,084  698,232  517,090  —  3,472,663 
         
2006          
Net sales-unaffiliated customers $ 1,259,264 $ 1,143,509  $ 2,325,043 $ 552,154  $ 2,271,329  $ 4,625 $ (343,772)  $ 7,212,152 
Intersegment sales  243,500  414,711  2,754  19,096  43,199  19,684  (742,944)  — 
Net sales  1,502,764  1,558,220  2,327,797  571,250  2,314,528  24,309  (1,086,716)  7,212,152 
Adjusted operating profit (loss)  124,879  267,746  110,076  53,093  55,377  (30,985)  7,068  587,254 
Interest expense*  (3,364)  (7,262)  17,661  1,658  11,006  9,870  —  29,569 
Capital expenditures  17,062  44,110  27,273  32,670  9,345  775  —  131,235 
Depreciation and amortization  11,127  31,750  15,384  24,113  2,126  878  —  85,378 
Goodwill  6,975  —  27,006  —  1,768  —  —  35,749 
Total assets  325,780  471,604  963,105  313,678  614,536  210,165  —  2,898,868 
 

*   Includes intercompany interest expense (income) in the segments.  
 

The following table provides a reconciliation of consolidated adjusted operating profit to net earnings: 
 
   Year ended August 31, 
(in thousands)  2008   2007   2006  
Net earnings  $ 231,966  $355,431  $356,347 
Minority interests  538  9,587  10,209 
Income taxes  104,807  171,038  187,937 
Interest expense  59,488  37,257  29,569 
Discounts on sales of accounts receivable  11,065  5,614  3,192 
Adjusted operating profit  $ 407,864  $578,927  $587,254 
Adjusted operating profit (loss) from discontinued operations  2,949  (3,474)  (8,279) 
Adjusted operating profit from continuing operations  $ 404,915  $582,401  $595,533 
 

The following represents the Company’s external net sales by major product and geographic area: 
 
   Year ended August 31, 
(in thousands)  2008   2007   2006  
Major product information:       
Steel products  $ 6,594,553  $ 5,274,686  $ 4,570,171 
Industrial materials  1,247,907  773,859  808,590 
Nonferrous scrap  1,006,602  1,106,669  891,468 
Ferrous scrap  861,106  448,999  382,921 
Construction materials  327,732  265,654  184,912 
Nonferrous products  273,790  376,563  334,628 
Other  115,688  82,586  39,462 
Net sales*  $ 10,427,378  $ 8,329,016  $ 7,212,152 
    

Geographic area:    
United States  $ 5,833,116  $ 4,932,097  $ 4,485,816 
Europe  2,399,859  1,720,771  1,221,371 
Asia  955,800  918,483  801,393 
Australia/New Zealand  636,763  472,583  446,481 
Other  601,840  285,082  257,091 
Net sales*  $ 10,427,378  $ 8,329,016  $ 7,212,152 
 

*  Excludes a division classified as discontinued operations. See Note 5.  
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The following represents long-lived assets by geographic area:  

 
   Year ended August 31, 
(in thousands)  2008   2007   2006  
United States  $ 1,132,775  $ 825,393  $ 586,068 
Europe  356,667  158,852  139,270 
Australia/New Zealand  19,164  15,296  12,068 
Other  20,322  14,270  16,670 
Total long-lived assets  $ 1,528,928  $ 1,013,811  $ 754,076 
 
 

NOTE 15. QUARTERLY FINANCIAL DATA (UNAUDITED)  
 

Summarized quarterly financial data for fiscal 2008, 2007 and 2006 are as follows (in thousands except per share 
data): 

 
   Three Months Ended 2008 
   Nov. 30   Feb. 29   May 31   Aug. 31  
Net sales*  $ 2,116,004  $ 2,254,168  $ 2,910,730  $3,146,476 
Gross profit*  260,624  237,771  293,498  309,761 
Net earnings  69,164  39,775  59,484  63,543 
Basic EPS  0.59  0.35  0.52  0.56 
Diluted EPS  0.57  0.34  0.51  0.55 
 
   Three Months Ended 2007 
   Nov. 30   Feb. 28   May 31   Aug. 31  
Net sales*  $ 1,892,719  $ 1,908,314  $ 2,244,041  $ 2,283,942 
Gross profit*  287,537  252,077  313,210  308,203 
Net earnings  85,350  65,921  99,441  104,719 
Basic EPS  0.73  0.56  0.84  0.88 
Diluted EPS  0.71  0.54  0.82  0.86 
 
   Three Months Ended 2006 
   Nov. 30   Feb. 28   May 31   Aug. 31  
Net sales*  $ 1,568,934  $ 1,559,749  $1,933,234  $2,150,235 
Gross profit*  218,898  247,724  264,871  342,525 
Net earnings  69,624  80,103  77,960  128,660 
Basic EPS  0.60  0.68  0.65  1.08 
Diluted EPS  0.57  0.65  0.62  1.04 
____________ 
 

*        Excludes the operations of a division classified as discontinued operations. See Note 5. 
 
 

NOTE 16. RELATED PARTY TRANSACTIONS  
 

One of the Company’s international subsidiaries has an agreement with a key supplier of which the Company 
owns an 11% interest. Net sales to this related party were $397 million, $312 million and $247 million for the years 
ended August 31, 2008, 2007 and 2006, respectively. The total amounts of purchases from this supplier were $421 
million, $382 million and $286 million for the years ended August 31, 2008, 2007 and 2006, respectively. Accounts 
receivable from the affiliated company were $47 million and $12 million at August 31, 2008 and 2007, respectively. 
Accounts payable to the affiliated company were $35 million and $0.2 million at August 31, 2008 and 2007, 
respectively. 
 
 

ITEM 9. CHANGES AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL 
DISCLOSURE 
 

Not applicable.  
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ITEM 9A. CONTROLS AND PROCEDURES  
 

(a) Evaluation of Disclosure Controls and Procedures. The term “disclosure controls and procedures” is defined 
in Rules 13a-15(e) and 15d-15(e) of the Securities Exchange Act of 1934, or the Exchange Act. This term refers to 
the controls and procedures of a company that are designed to ensure that information required to be disclosed by a 
company in the reports that it files under the Exchange Act is recorded, processed, summarized and reported within 
required time periods, including controls and disclosures designed to ensure that this information is accumulated and 
communicated to the Company’s management, including its Chief Executive Officer and Chief Financial Officer, as 
appropriate, to allow timely decisions regarding required disclosure. Our Chief Executive Officer and our Chief 
Financial Officer have evaluated the effectiveness of our disclosure controls and procedures as of the end of the 
period covered by this annual report, and they have concluded that as of that date, our disclosure controls and 
procedures were effective. 
 

(b) Changes in Internal Control Over Financial Reporting. During the second quarter of 2008, we initiated the 
eventual Company-wide rollout of SAP. The Company implemented SAP at its corporate headquarters, all payroll 
functions in the United States and at one of its domestic steel mills. During the third quarter of 2008, the Company 
implemented SAP at our steel mill in Poland. The implementation resulted in modifications to internal controls over 
the related accounting and operating processes at these locations and for these functions. We evaluated the control 
environment as affected by the implementation and believe our controls remained effective. We intend to implement 
SAP globally to most business segments within the next two years. Other than the changes mentioned above, no 
other changes to our internal control over financial reporting occurred during our last fiscal year that has materially 
affected, or is reasonably likely to materially affect, internal control over our financial reporting. 
 

(c) Management’s Report on Internal Control Over Financial Reporting. Management concluded that, as of 
August 31, 2008, our internal control over financial reporting was effective. Our Management’s Report on Internal 
Control Over Financial Reporting, as of August 31, 2008, can be found on page 40 of this Form 10-K, and the 
related Report of Our Independent Registered Public Accounting Firm, Deloitte & Touche LLP, on Internal Control 
Over Financial Reporting can be found on page 41 of this Form 10-K, each of which is incorporated by reference 
into this Item 9A. 
 
 

ITEM 9B. OTHER INFORMATION  
 

Not applicable.  
 
 
 

PART III 
 
 

ITEM 10. DIRECTORS AND EXECUTIVE OFFICERS OF THE REGISTRANT 
 

Some of the information required in response to this item with regard to directors is incorporated by reference 
into this annual report from our definitive proxy statement for the annual meeting of stockholders to be held January 
22, 2009, which will be filed no later than 120 days after the close of our fiscal year. The following is a listing of 
employees we believe to be our “Executive Officers” as of October 25, 2008, as defined under Rule 3b-7 of the 
Securities Exchange Act of 1934: 

 
NAME   CURRENT TITLE & POSITION   AGE   OFFICER SINCE 
Louis A. Federle Treasurer  60  1979 
William B. Larson Senior Vice President and Chief Financial Officer  55  1995 
Murray R. McClean President, Chief Executive Officer and Chairman of the Board of Directors  60  1995 
Malinda G. Passmore Vice President and Chief Information Officer  50  1999 
Russell B. Rinn President CMC Americas  50  2002 
Leon K. Rusch Controller  57  2006 
David M. Sudbury Senior Vice President, Secretary and General Counsel  62  1976 
Hanns Zoellner President CMC International  60  2004 
 

Our board of directors usually elects officers at its first meeting after our annual stockholders meeting. Our 
executive officers continue to serve for terms set from time to time by the board of directors in its discretion. 
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Effective September 1, 2008 Mr. McClean was elected Chairman of the Board of Directors. In July, 2006, Mr. 
McClean was elected a director and on September 1, 2006, was appointed Chief Executive Officer. Mr. McClean 
served as President and Chief Operating Officer from September 20, 2004 to September 1, 2006, and as President of 
the Marketing and Distribution Segment from September 1, 1999 to September 20, 2004. Mr. McClean continues in 
his capacity as President in addition to his positions as Chief Executive Officer and Chairman of the Board of 
Directors. Messer’s Rinn and Zoellner were promoted to their respective positions effective September 1, 2007. Mr. 
Rinn had previously been President of the CMC Steel Group and an officer since 2002 having been employed by 
CMC since 1979. Mr. Zoellner replaced Mr. McClean in 2004 as President of the Marketing and Distribution 
Segment. Mr. Zoellner had previously served as President of the International Division — Europe, having been 
employed by the division initially in 1981 and continuously since 1991. Leon K. Rusch was named Controller of the 
Company in 2006. Mr. Rusch replaced Malinda G. Passmore who was appointed to the position of Vice President 
and Chief Information Officer of the Company in 2006. Ms. Passmore had previously served as Controller of the 
Company since 1999. Mr. Rusch joined the Company in December, 2003 as Director of Internal Audit and had 
previously been employed for more than five years at CNH Global N.V. as Financial Director and previously Audit 
Director. We have employed all of our other executive officers in the positions indicated above or in positions of 
similar responsibility for more than five years. There are no family relationships among our officers or among the 
executive officers and directors. 
 

We have adopted a Financial Code of Ethics that applies to our Chief Executive Officer, Chief Financial Officer, 
Corporate Controller and any of our other officers that may function as a Chief Accounting Officer. We hereby 
undertake to provide to any person without charge, upon request, a copy of our Financial Code of Ethics. Requests 
may be directed to Commercial Metals Company, 6565 N. MacArthur Blvd., Suite 800, Irving, Texas 75039, 
Attention: Corporate Secretary, or by calling (214) 689-4300. 

 
ITEM 11. EXECUTIVE COMPENSATION 
 

Information required in response to this Item 11 is incorporated by reference into this annual report from our 
definitive proxy statement for the annual meeting of stockholders to be held January 22, 2009. We will file our 
definitive proxy statement no later than 120 days after the close of our fiscal year. 
 
ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND 
RELATED STOCKHOLDER MATTERS 
 

The information required in response to this Item 12 is incorporated by reference into this annual report from our 
definitive proxy statement for the annual meeting of stockholders to be held January 22, 2009. We will file our 
definitive proxy statement no later than 120 days after the close of our fiscal year. 
 
ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS 
 

To the extent applicable, information required in response to this Item 13 is incorporated by reference into this 
annual report from our definitive proxy statement for the annual meeting of stockholders to be held January 22, 
2009. We will file our definitive proxy statement no later than 120 days after the close of our fiscal year. 

 
ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES 
 

The information required in response to this Item 14 is incorporated by reference into this annual report from our 
definitive proxy statement for the annual meeting of stockholders to be held January 22, 2009. We will file our 
definitive proxy statement no later than 120 days after the close of our fiscal year. 
 
 
 

PART IV 
 
 

ITEM 15. EXHIBITS, FINANCIAL STATEMENT SCHEDULES 
 

(a) The following documents are filed as a part of this report:  
 

1. All financial statements are included at Item 8 above.  
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2. All financial statement schedules have been omitted because they are not applicable, are not required, or the 
required information is shown in the financial statements or notes thereto. 

 

3. The following is a list of the Exhibits required to be filed by Item 601 of Regulation S-K: 
 
EXHIBIT 
NO.  

  
 DESCRIPTION  

1(a) Underwriting Agreement, dated July 12, 2007 among Commercial Metals Company and Banc of 
America Securities LLC and ABN AMRO Incorporated, as Representatives of the several 
underwriters named therein (filed as Exhibit 1.1 to Commercial Metals’ Form 8-K filed July 17, 
2007 and incorporated herein by reference). 

1(b) Underwriting Agreement, dated July 30, 2008 among Commercial Metals Company and Banc of 
America Securities LLC and J.P. Morgan Securities Inc., as Representatives of the several 
underwriters named therein (filed as Exhibit 1.1 to Commercial Metals’ Form 8-K filed August 5, 
2008 and incorporated herein by reference). 

2(a) Agreement and Plan of Merger among Commercial Metals Company, LAI Acquisition Company, 
Lofland Acquisition, Inc., The Lofland Company, E.F. Private Equity Partners (Americas) L.P. 
and the Texas Growth Fund-1995 Trust dated December 23, 2003 (filed as Exhibit 2(b) to 
Commercial Metals’ Form S-4 filed January 27, 2004 (File NO. 3333-112243) and incorporated 
herein by reference). 

2(b) Share Purchase Agreement dated July 22, 2003, between Impexmetal, S.A. and Commercial 
Metals (International) AG (filed as Exhibit 2.1 to Commercial Metals’ Form 10-Q for the quarter 
ending November 30, 2003 and incorporated herein by reference). 

3(i) Restated Certificate of Incorporation (filed as Exhibit 3(i) to Commercial Metals’ Form 10-K/A 
for the fiscal year ended August 31, 2002 and incorporated herein by reference). 

3(i)(a) Certificate of Amendment of Restated Certificate of Incorporation dated February 1, 1994 (filed 
as Exhibit 3(i)a to Commercial Metals’ Form 10-K/A for the fiscal year ended August 31, 2002 
and incorporated herein by reference). 

3(i)(b) Certificate of Amendment of Restated Certificate of Incorporation dated February 17, 1995 (filed 
as Exhibit 3(i)b to Commercial Metals’ Form 10-K/A for the fiscal year ended August 31, 2002 
and incorporated herein by reference). 

3(i)(c) Certificate of Amendment of Restated Certificate of Incorporation dated January 26, 2006 (filed 
as Exhibit 3(i) to Commercial Metals’ Form 10-Q for the quarter ended February 28, 2006 and 

incorporated herein by reference). 

3(i)(d) Certificate of Designation, Preferences and Rights of Series A Preferred Stock (filed as Exhibit 2 
to Commercial Metals’ Form 8-A filed August 3, 1999 and incorporated herein by reference). 

3(ii) Amended and Restated Bylaws (filed as Exhibit 3(ii) to Commercial Metals’ Form 10-K for the 
fiscal year ended August 31, 2004 and incorporated herein by reference). 

4(i)(a) Indenture between Commercial Metals and Chase Manhattan Bank dated as of July 31, 1995 
(filed as Exhibit 4.1 to Commercial Metals’ Registration Statement No. 33-60809 on July 18, 
1995 and incorporated herein by reference). 

4(i)(b) Rights Agreement dated July 28, 1999 by and between Commercial Metals and ChaseMellon 
Shareholder Services, LLC, as Rights Agent (filed as Exhibit 1 to Commercial Metals’ Form 8-A 
filed August 3, 1999 and incorporated herein by reference). 

4(i)(c) Form of Note for Commercial Metals’ 7.20% Senior Notes due 2005 (filed as Exhibit 4(i)c to 
Commercial Metals’ Form 10-K/A for the fiscal year ended August 31, 2002 and incorporated 
herein by reference). 
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EXHIBIT 
NO.  

  
 DESCRIPTION  

4(i)(d) Form of Note for Commercial Metals’ 6.80% Senior Notes due 2007 (filed as Exhibit 4(i)d to 
Commercial Metals’ Form 10-K/A for the fiscal year ended August 31, 2002 and incorporated 
herein by reference). 

4(i)(e) Form of Note for Commercial Metals’ 6.75% Senior Notes due 2009 (filed as Exhibit 4(i)f to 
Commercial Metals’ Form 10-K/A for the fiscal year ended August 31, 2002 and incorporated 
herein by reference). 

4(i)(f) Form of Note for Commercial Metals’ 6.50% Senior Notes due 2017 (filed as Exhibit 4(i)e to 
Commercial Metals’ Form 10-K for the fiscal year ended August 31, 2007 and incorporated 
herein by reference). 

4(i)(g) Form of Note for Commercial Metals’ 7.35% Senior Notes due 2018 (filed herewith). 

4(i)(h) Officers’ Certificate, dated August 4, 1997, pursuant to the Indenture dated as of July 31, 1995, 
relating to the 6.80% Senior Notes due 2007 (filed as Exhibit 4(i)e to Commercial Metals’ Form 
10-K/A for the fiscal year ended August 31, 2002 and incorporated herein by reference). 

4(i)(i) Officers’ Certificate, dated February 23, 1999, pursuant to the Indenture dated as of July 31, 1995, 
relating to the 6.75% Senior Notes due 2009 (filed as Exhibit 4(i)g to Commercial Metals’ Form 
10-K/A for the fiscal year ended August 31, 2002 and incorporated herein by reference). 

4(i)(j)** Exchange and Registration Rights Agreement, dated November 13, 2003, by and among 
Goldman, Sachs & Co., Banc of America Securities LLC, Tokyo-Mitsubishi International plc, 
ABN AMRO Incorporated and Commercial Metals (filed as Exhibit 4(i)h to Commercial Metals’ 
Form 10-K for the fiscal year ended August 31, 2003 and incorporated herein by reference). 

4(i)(k)** Supplemental Indenture, dated as of November 12, 2003, to Indenture dated as of July 31, 1995, 
by and between Commercial Metals and JPMorgan Chase Bank (filed as Exhibit 4(i)i to 

Commercial Metals’ Form 10-K for the fiscal year ended August 31, 2003 and incorporated 
herein by reference). 

4(i)(l)** Supplemental Indenture, dated as of July 17, 2007, to Indenture dated as of July 31, 1995, by and 
between Commercial Metals and The Bank of New York Trust Company, N. A. (filed as Exhibit 
4.1 to Commercial Metals’ Form 8-K filed July 17, 2007 and incorporated herein by reference). 

4(i)(m)** Supplemental Indenture, dated as of August 4, 2008, to Indenture dated as of July 31, 1995, by 
and between Commercial Metals and The Bank of New York Mellon Trust Company, N. A. (filed 
as Exhibit 4.1 to Commercial Metals’ Form 8-K filed August 5, 2008 and incorporated herein by 
reference). 

10(i)(a) Purchase and Sale Agreement dated June 20, 2001, between various entities listed on Schedule 1 
as Originators and CMC Receivables, Inc. (filed as Exhibit (10)(a) to Commercial Metals’ Form 
10-Q for the period ended May 31, 2001 and incorporated herein by reference). 

10(i)(b)** Purchase Agreement, dated November 7, 2003, by and among Goldman, Sachs & Co., Banc of 
America Securities LLC, Tokyo-Mitsubishi International plc, ABN AMRO Incorporated and 

Commercial Metals (filed as Exhibit 10(i)c to Commercial Metals’ Form 10-K for the fiscal year 
ended August 31, 2003 and incorporated herein by reference). 

10(i)(c) $129,500,000 Amended and Restated 364-Day Revolving Credit Agreement dated as of August 8, 
2002 which terminated August 8, 2003 (filed as Exhibit 10(i)d to Commercial Metals’ Form 10-K 

for the fiscal year ended August 31, 2002 and incorporated herein by reference). 

10(i)(d)** $275,000,000 3 Year Credit Agreement, dated August 8, 2003, by and among Commercial 
Metals, Bank of America, N.A., The Bank of Tokyo-Mitsubishi, Ltd., ABN AMRO Bank N.V., 
Mellon Bank, N.A., BNP Paribas, Banc of America Securities LLC and the other lending parties 
listed therein (filed as Exhibit 10(i)e to Commercial Metals’ Form 10-K for the fiscal year ended 
August 31, 2003 and incorporated herein by reference). 
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10(i)(e) First Amendment dated March 15, 2004, to the $275,000,000 3 Year Credit Agreement, dated 
August 8, 2003, by and among Commercial Metals, Bank of America, N.A., The Bank of Tokyo-
Mitsubishi, Ltd., ABN AMRO Bank N.V., Mellon Bank, N.A., BNP Paribas, Banc of America 
Securities LLC and the other lending parties listed therein (filed as Exhibit 10(i)e to Commercial 
Metals’ Form 10-K for the fiscal year ended August 31, 2004 and incorporated herein by 
reference). 

10(i)(f) Second Amendment dated October 7, 2004, to the $275,000,000 3 Year Credit Agreement, dated 
August 8, 2003, by and among Commercial Metals, Bank of America, N.A., The Bank of Tokyo-
Mitsubishi, Ltd., ABN AMRO Bank N.V., Mellon Bank, N.A., BNP Paribas, Banc of America 
Securities LLC and the other lending parties listed therein (filed as Exhibit 10(i)(f) to Commercial 
Metals’ Form 10-K for the fiscal year ended August 31, 2004 and incorporated herein by 
reference). 

10(i)(g) Amended and Restated Receivables Purchase Agreement dated as of April 22, 2004, among CMC 
Receivables, Inc., as Sellers, Liberty Street Funding Corp. and Three Rivers Funding Corporation, 
as Buyers, The Bank of Nova Scotia and Mellon Bank, N.A., as Managing Agents, Mellon Bank, 
N.A., as Administrative Agent and Commercial Metals Company as Servicer (filed as Exhibit 
10(i)f to Commercial Metals’ Form 10-Q for the quarter ending May 31, 2004 and incorporated 
herein by reference). 

10(i)(h) Amendment to Purchase and Sale Agreement dated April 22, 2004, among CMC Receivables, 
Inc., CMC Steel Fabricators, Inc., Commercial Metals Company, Howell Metal Company, Owen 
Electric Steel Company of South Carolina, SMI Steel Inc. and Structural Metals, Inc. (filed as 
Exhibit 10(i)g to Commercial Metals’ Form 10-Q for the quarter ending May 31, 2004 and 
incorporated herein by reference). 

10(i)(i) Amendment to Amended and Restated Receivables Purchase Agreement dated as of April 20, 
2005, among CMC Receivables, Inc., as Sellers, Liberty Street Funding Corp. and Three Rivers 
Funding Corporation, as Buyers, The Bank of Nova Scotia and Mellon Bank, N.A., as Managing 
Agents, Mellon Bank, N.A., as Administrative Agent and Commercial Metals Company as 
Servicer (filed as Exhibit 10.1 to Commercial Metals’ Form 8-K filed April 21, 2005 and 

incorporated herein by reference). 

10(i)(j) Amendment to Amended and Restated Receivables Purchase Agreement dated as of December 1, 
2005, among CMC Receivables, Inc., as Sellers, Liberty Street Funding Corp. and Three Rivers 
Funding Corporation, as Buyers, The Bank of Nova Scotia and Mellon Bank, N.A., as Managing 
Agents, Mellon Bank, N.A., as Administrative Agent and Commercial Metals Company as 
Servicer (filed as Exhibit 10.1 to Commercial Metals’ Form 10-Q for the quarter ended November 
30, 2005 and incorporated herein by reference). 

10(i)(k) Amendment to Amended and Restated Receivables Purchase Agreement dated as of April 14, 
2006, among CMC Receivables, Inc., as Sellers, Liberty Street Funding Corp. and Three Rivers 
Funding Corporation, as Buyers, The Bank of Nova Scotia and Mellon Bank, N.A., as Managing 
Agents, Mellon Bank, N.A., as Administrative Agent and Commercial Metals Company as 
Servicer (filed as Exhibit 10(i) to Commercial Metals’ Form 10-Q for the quarter ended May 31, 
2006 and incorporated herein by reference). 

10(i)(l) Amendment to Amended and Restated Receivables Purchase Agreement dated as of April 10, 
2008, among CMC Receivables, Inc., as Sellers, Liberty Street Funding Corp., as Buyer, The 
Bank of Nova Scotia, as Managing Agent, Mellon Bank, N.A., as Administrative Agent and 
Commercial Metals Company as Servicer (filed as Exhibit 10.1 to Commercial Metals’ Form 8-K 
filed April 14, 2008 and incorporated herein by reference). 

10(i)(m) First Amended and Restated $400,000,000 3 Year Credit Agreement, dated May 23, 2005, by and 
among Commercial Metals, Bank of America, N.A., The Bank of Tokyo-Mitsubishi, Ltd., ABN 

AMRO Bank N.V., Mellon Bank, N.A., BNP Paribas, Banc of America Securities LLC and the 
other lending parties listed therein (filed as Exhibit 10.4 to Commercial Metals’ Form 8-K filed 
May 26, 2005 and incorporated herein by reference). 
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10(iii)(a)* Employment Agreement of Murray R. McClean dated May 23, 2005 (filed as Exhibit 10.1 to 
Commercial Metals’ Form 8-K filed May 26, 2005 and incorporated herein by reference). 

10(iii)(b)* First Amendment to Employment Agreement, dated September 1, 2006 (filed as Exhibit 99.1 to 
Commercial Metals’ Form 8-K filed September 1, 2006 and incorporated herein by reference). 

10(iii)(c)* Key Employee Long-Term Performance Plan description (filed as Exhibit (10)(iii)c to 
Commercial Metals’ Form 10-K for the fiscal year ended August 31, 2001 and incorporated 
hereby by reference). 

10(iii)(d)* Key Employee Annual Incentive Plan description (filed as Exhibit (10)(iii)d to Commercial 
Metals’ Form 10-K for the fiscal year ended August 31, 2001 and incorporated hereby by 

reference). 

10(iii)(e)* Amended and Restated 1999 Non-Employee Director Stock Option Plan (filed as Exhibit 
10(iii)(a) to Commercial Metals’ Form 10-Q for the quarter ending February 28, 2007 and 
incorporated herein by reference). 

10(iii)(f)* Employment Agreement between Commercial Metals (International) AG and Hanns Zoellner 
dated January 2, 1998 (filed as Exhibit 10(iii)h to Commercial Metals’ Form 10-K for the fiscal 
year ended August 31, 2004 and incorporated herein by reference). 

10(iii)(g)* Commercial Metals Company 1996 Long-Term Incentive Plan (filed as Exhibit 10.1 to 
Commercial Metals’ Form 10-Q for the quarter ending February 28, 2005 and incorporated herein 
by reference). 

10(iii)(h)* Commercial Metals Company 2006 Long-Term Equity Incentive Plan (filed as Exhibit 10(iii)(b) 
to Commercial Metals’ Form 10-Q for the quarter ending February 28, 2007 and incorporated 

herein by reference). 

10(iii)(i)* Form of Commercial Metals Company 1996 Long-Term Incentive Plan Restricted Stock Award 
Agreement (filed as Exhibit 10.2 to Commercial Metals’ Form 8-K filed May 26, 2005 and 

incorporated herein by reference). 

10(iii)(j)* Form of Commercial Metals Company 1996 Long-Term Incentive Plan Stock Appreciation 
Rights Agreement (filed as Exhibit 10.3 to Commercial Metals’ Form 8-K filed May 26, 2005 and 

incorporated herein by reference). 

10(iii)(k) Commercial Metals Company 2006 Cash Incentive Plan (filed as Exhibit 10(iii)(c) to Commercial 
Metals’ Form 10-Q for the quarter ending February 28, 2007 and incorporated herein by 

reference). 

10(iii)(l)* Form of Non-Employee Director Restricted Stock Award Agreement (filed as Exhibit 10.1to 
Commercial Metals’ Form 8-K filed January 27, 2005 and incorporated herein by reference). 

10(iii)(m)* Form of Executive Employment Continuity Agreement (filed as Exhibit 10.1 to Commercial 
Metals’ Form 10-Q for the quarter ended February 28, 2006 and incorporated herein by reference)

10(iii)(n)* Employment Agreement between Commercial Metals Company and Clyde P. Selig, dated 
February 6, 2006 (filed as Exhibit 10.1 to Commercial Metals’ Form 8-K filed February 7, 2006 
and incorporated herein by reference). 

12 Statement re computation of earnings to fixed charges (filed herewith). 

21 Subsidiaries of Registrant (filed herewith). 
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23 Consent of Independent Registered Public Accounting Firm to incorporation by reference of 
report dated October 30, 2008, accompanying the consolidated financial statements of 
Commercial Metals Company and subsidiaries for the year ended August 31, 2008, into 
previously filed Registration Statements No. 033-61073, No. 033-61075, No. 333-27967 and No. 
333-42648 on Form S-8 and Registration Statements No. 33-60809, No. 333-61379 and 333-
144500 on Form S-3 (filed herewith). 

31(a) Certification of Murray R. McClean, President and Chief Executive Officer of Commercial 
Metals Company, pursuant to Section 302 of the Sarbanes-Oxley Act of 2002 (filed herewith). 

31(b) Certification of William B. Larson, Vice President and Chief Financial Officer of Commercial 
Metals Company, pursuant to Section 302 of the Sarbanes-Oxley Act of 2002 (filed herewith). 

32(a) Certification of Murray R. McClean, President and Chief Executive Officer of Commercial 
Metals Company, pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the 
Sarbanes-Oxley Act of 2002 (filed herewith). 

32(b) Certification of William B. Larson, Vice President and Chief Financial Officer of Commercial 
Metals Company, pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002 (filed herewith). 

  
____________ 
 

* Denotes management contract or compensatory plan.  
 

** Does not contain Schedules or exhibits. A copy of any such Schedules or exhibits will be furnished to the 
Securities and Exchange Commission upon request. 
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SIGNATURES 
 

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has 
caused this report to be signed on its behalf by the undersigned, thereunto duly authorized. 
 

 COMMERCIAL METALS COMPANY  
 

 /s/ Murray R. McClean    

 By: Murray R. McClean  

 President and Chief Executive Officer  

 Date: October 30, 2008  
 

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the 
following persons on behalf of the Registrant and in the capacities and on the dates indicated: 

 
/s/ Murray R. McClean  /s/ Robert D. Neary  
Murray R. McClean, October 30, 2008 Robert D. Neary, October 30, 2008 
President and Chief Executive Officer Director 
  
/s/ Harold L. Adams  /s/ Dorothy G. Owen  
Harold L. Adams, October 30, 2008 Dorothy G. Owen, October 30, 2008 
Director Director 
  
/s/ Moses Feldman  /s/ J. David Smith  
Moses Feldman, October 30, 2008 J. David Smith, October 30, 2008 
Director Director 
  
/s/ Robert L. Guido  /s/ Robert R. Womack  
Robert L. Guido, October 30, 2008 Robert R. Womack, October 30, 2008 
Director Director 
  
/s/ Ralph E. Loewenberg  /s/ William B. Larson  
Ralph E. Loewenberg, October 30, 2008 William B. Larson, October 30, 2008 
Director Senior Vice President and Chief Financial Officer 
  
/s/ Anthony A. Massaro  /s/ Leon K. Rusch  
Anthony A. Massaro, October 30, 2008 Leon K. Rusch, October 30, 2008 
Director Controller 
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